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Personal Property 
Floater Bill Signed 
By Governor of N. J. 


Broader Protection at Lower Cost 
Provided by Policy Now in Use 
in About Forty States 


POPULAR DEMAND FORESEEN 


Standard Fire Policy and Agents’ 
Qualification Bills Are Ex- 
pected To Be Approved 





Governor Walter Edge of New Jersey 
on Tuesday signed the bill passed by 
the legislature to legalize the personal 
property floater in that state. The bill 
calls for an amendment to the law and 
also the nationwide definition of inland 
marine underwriting powers had to be 


amended before this form of insurance 
could be written by companies subscrib- 
ing to the definition. Such changes were 
announced officially on Wednesday by 
the N. J. Insurance Department. As The 
Eastern Underwriter went to press there 
were also on the Governor’s desk the 
standard fire insurance policy and the 
agents’ qualification bills, both of which 
were expected to be approved. There 
was no opposition to the fire policy bill 
and only a moderate amount to the 
qualification measure. 

There is generally believed to be a 
popular demand in New Jersey for the 
personal property floater, a form of 
policy that has met with wide favor in 
most parts of the country and which is 
now legal in about forty states. Among 
states where this broad coverage is not 
yet legal are New York, Pennsylvania, 
Delaware, Connecticut, Massachusetts, 
Maine, New Hampshire and Wyoming. 
Several fire-marine companies admitted 
to New Jersey that are not signatories 
to the nationwide definition had a one- 
day start on most companies in the writ- 
ing of this business. Some companies 
conducted educational courses recently 
to inform their New Jersey producers 
' the advantages of this so-called “all 
risk” policy. 
broader protection for less money are 
lie main features of the personal prop- 

floater, often called the household- 
comprehensive policy, over present 
thods for covering all insurable risks 
home owners. According to company 
cutives it has taken four policies, 
-ued by fire and casualty companies, to 
ceive New Jersey assureds not quite the 
me degree of protection now available 
vder a single contract. The companies 
rally view legalization of the policy 

New Jersey as a constructive step. 
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“16 
THINGS TO COME 


he new type automobiles that the post-war world will witness are 
already being planned by today’s industrial designers as streamlined 
miracles on wheels .. . stripped of all the non-essentials . . . slim, grace- 
ful land ships that will glide over super highways. * London and 
Lancashire, although busy meeting today’s critical insurance needs, has 
also not neglected planning for the post-war world and the many new 
insurance problems that will confront it. Looking ahead to the future 
with faith and hope, it is confident that with its rich background of ex- 
perience throughout the years and its enviable reputation for Depend- 
ability, it is qualified to meet the tests of the times successfully. 


London 6 Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. + ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. » SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) ' SS 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
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Not Less Protection 


A Cashier in one of our agency offices tells of a policyholder 
who came in to explain that he had $6,500 of insurance and wanted | 
to drop half of it. The reason was that his son had gone into 








military service, and he figured that because of the son’s govern- 
ment insurance the father needed now to protect only the mother. 


“Of course,” says our Cashier, “what he really meant was that 
he wanted to cut down on his premium outlay. He was paying 
$100 a year and wanted to halve that. I asked him if it would 
help him if we could arrange to cut down the premium for the 
next couple of years. He agreed and we were able to fix it. 


“The answer was to be found in the fund of accumulated 
dividends which could be used to reduce the premium outlay for 


awhile. P 


“This gave him what he really wanted, which was to pay 
smaller premiums at this time. But it also kept his full insurance 
in force.” 6 


It is very seldom that a man who has life insurance protection 
really wants less of the protection. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 





Group Now Covering 
Civilians Abroad Is 
Mounting In Volume 


May Reach $150,000,000 as Gov- 
ernment Agencies Expand Ac- 
tivities All Over World 


EQUITABLE SOCIETY’S PART 


Its Decision to Underwrite Haz- 
ardous Group Called Patriotic 
Act by Officials 





The Group life insurance being writ- 
ten by the Equitable Life Assurance 
Society on civilian employes of the Fed- 
who are 
abroad or who travel overseas on assign- 


eral Government stationed 


ments is daily mounting in volume and 
it would not surprise those in touch with 
the situation if the total coverage 
reached $150,000,000 or even more. It’s 
anybody’s guess how many civilians will 
be used abroad in connection with the 
occupation activities of the numerous 
alphabetical agencies of the government. 
Almost all Washington departments, 
bureaus and agencies have people abroad 
and the persons already covered under 
Group insurance are scattered all over 
the world. 


Unusual Situation 


3ackground of this Group written by 
the Equitable Society is that while all 
personnel of the armed services were 
qualified to get $10,000 National Service 
Life Insurance at minimum cost, the 
civilians were not eligible and private 
insurance would be too costly because 
they would be rated on account of haz- 
ardous occupation if they were insurable 
at all. In this emergency the War 
Agencies Employes Protective Associa- 
tion was formed with Lauchlin Currie, 
administrative assistant to President 
Roosevelt as president. 

Because of the concentrated hazard 
involved this was hardly a group that 
the life insurance companies would seek. 
When the Equitable Society decided to 
underwrite the insurance program it 
was called a patriotic action by govern- 
ment officials including the President. 
This unusual Group is being handled for 
the Equitable Society by Vice President 
Vincent S. Welch. 


Taking In New Groups 


It has just been announced by Lauch- 
lin Currie that the Group coverage that 


(Continued on Page 8) 
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A good life insurance agent likes nothing better than a “hard to please” 


client. He represents a challenge to the ability and the training of an under- 
writer who knows how to fit life insurance protection to the most exacting 
demands of the prospect. It might be said thatgour most successful agents 
are those with the greatest number of “hard to please” policyholders. 





LiFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
GUY W. Cox, President 


EIGHTY-TWO YEARS IN BUSINESS . . . INSURANCE IN FORCE $6,438,540,577 ON 7,000,000 POLICYHOLDERS 
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nsurance Men Address Mortgage Clinic 


Mortgage Bankers Association Group Discusses Problems and Procedures 





Of Mortgage Investment; Among Speakers Were Stephen Foster, 
Claude Benner, Frederick Eberle and Burlye Pouncey 


A mortgage clinic was held by_ the 
Mortzage Bankers Association in New 
York last Friday and Saturday. Among 
the speakers were Stephen M. Foster, 
economic adviser of New York Life, 
Claude L. Benner, vice president, Con- 
tinental American Life, and Frederick 
|. Eberle, vice president, Connecticut 
Mutual, and Burlye B. Pouncey, assistant 
manager mortgage department Guardian 
Life. 

Interest rates are at their lowest point 
in history and there is little prospect of 
a rise, Mr. Foster told a panel group 
at the clinic. “We have been and con- 
tinue to be in an excessively easy money 
condition—a condition so easy that gov- 
ernment borrowings of $72 billion of 
new money within a 12 month period 
were unable to cause interest rates, on 
the whole, to budge,” the speaker said. 
“Il feel that we now lack any very com- 
pelling or convincing reason for expect- 
ing higher interest rates. I would prefer 
to accept interest rates as they are and 
adjust our operations to them, I have 
in mind the great mistake that so many 
institutional investors made during the 
thirties. Continuaily hoping that in- 
terest rates would start to rise again, 
they refrained, year after year, from 
making long-term investments. They 
passed up investment opportunities such 
as they have never had since. Let us 
not make the same mistake now. Let 
us not pass up the advantage of present 
yield possibilities by speculating for the 
‘more favorable opportunities’ of the fu- 
ture that often do not materialize. Let’s 
adjust our sights to the present condi- 
tions of the money market. In the case 
of the insurance companies this means, 
in many cases, the adjustment of the in- 
terest rate assumption to conform to 
current yield conditions.” 

Regarding the reasons why interest 
rates have remained steady while gov- 
ernment borrowings have increased and 
excess reserves of the banks have de- 
clined, Mr. Foster said, “Rates were pre- 
vented from rising by the pressure of 
tremendous and increasing excess funds 
in the hands of the public—funds which 
eventually seek investment.” 

Retail Store Properties 

Discussing the mortgage investment 
outlook for retail store properties, Mr. 
Eberle said: “I have no doubts about 
the possibilities of extensive retail trade 
for a period of years after the war but 
that business may not be reflected to 
any great extent in the rentals of retail 
store properties. 

“increased cost of doing business, com- 
Deion, the increasingly important fac- 


tor of Federal income taxes and, per- 
hi “, regulation, will all tend to put a 
brake on increased rentals of store 


‘cussing current conditions, he said 
the “during a period of steady rise in 
Teal estate values, all of us are inclined 
fo brush aside some of the lessons 
learned in the past. Not so long ago 
well informed appraisers used capitaliza- 
tion rates of 8, 9 and even 10% to arrive 
ai economic values of retail store prop- 
erites, Today, the suggested rate of 
canitalization is even lower and prudence 
should, _I think encourage a_ slowing 
vn of this tendency.” 
ontinuing his discussion Mr. Eberle 


et earnings, after capitai charges, 
are capitalized usually at the rate of 
/ Only a very few properties could 
Warrant a capitatlization rate of less 


than 7% and others might require a 
rate of 744% or even 8%. 

“On the most desirable loan submis- 
sions, the replacement valuation and the 
economic valuation should not be very 
far apart and in most cases the ‘ap- 
praiser’s valuation’ would be somewhere 
between the two. On retail store proper- 
ties without chain store leases, the ‘ap- 
praiser’s valuation’ could not ordinarily 
be in excess of the replacement valua- 
tion, even though the economic valua- 
tion arrived at was substantially in ex- 
cess of the replacement valuation. There 
may, of course, be some occasional cases 
where a slight increment over and above 
replacement valuation could be justified. 

“We have followed this procedure in 
appraising quite consistently since 1934, 
and we know that it is not a perfect 
method by any means. We keep a record 
of all sales of real estate in which we 
are interested as mortgagee, and during 
the years 1942 and 1943, we recorded 
thirty such sales of retail business 
properties without chain store tenants. 
These facts may be of interest to you. 

“One property sold at exactly the 
same price as the appraisal. Ten proper- 
ties sold at prices in excess of the ap- 
praised value by an average of 414%, 
with the highest 12% over the appraisal. 
Nineteen properties sold at prices be- 
low the appraisal by an average of 16%, 
with the largest shrinkage being 28% 
below the appraised value of that prop- 
erty. The sales prices of the entire list 
of thirty averaged 9% below the orig- 
inal appraised values. 

“This is not a conclusive test of our 


appraisal methods but it does give some 
satisfaction that our loans are reason- 
ably in line as compared to sales prices 
during a period when retail store prop- 
erties were adversely affected. This is 
especially true since the appraisals were 
made by many different appraisers with 
the expected latitude of judgment. 

“As can be expected we have some 
cases where vacancies have made sales 
at fair prices difficult or impossible at 
this time. Out of eighty million dollars 
in loans on retail store properties of all 
kinds our delinquent interest amounts 
to $3,589, and three properties have 
taxes six months or more over-due. | 
mention these figures merely to show 
that even with the uncontrollable vacan- 
cies, Owners continue to have faith in 
the future of properties of this type. 

“To me, retail business properties 
without chain store leases present nu- 
merous and varying risks and hazards 
with location playing the prominent 
part in the analysis of these properties 
for mortgage loans. In the past there 
have been examples of extensive changes 
and trends in retail business areas, as 
in Norfolk, Virginia, and in this metro- 
politan area many of you have seen 
changes as in White Plains. A lake may 
dry up at the edges and a shallow pond 
dry up completely during a period of 
drought. So, too, are the retail business 
districts affected during a period of 
stress. At such times vacancies will ap- 
pear on the fringe of the good retail 
business districts and the unsound re- 
tail districts may disintegrate entirely. 

“There are many good loans to be 


Complete Program for AMA Meeting 
To Be Held May 9-10 in New York 


Complete program for American Man- 
agement’s insurance division spring con- 
ference at Hotel Commodore, N. Y., 
May 8 and 9, is now ready and plans 
for the Conference, which will bring to- 
gether insurance managers of industrial 
companies as well as underwriters, brok- 
ers, and agents, were announced this 
week by William F. Lund, manager, in- 
surance & office planning section, United 
States Rubber Co., and vice president, 
AMA insurance division. 

The sessions will have four main fea- 
tures: “A Review of Insurance Develop- 
ments in the Past Year,” “What the 
Buyer Wants in Insurance,” “Employe 
Insurance,” and open forums on three 
key phases of insurance management. 
The sessions have been planned in such 
a way as to allow thorough discussion 
of all topics and for clear expression by 
buyers of their current needs. 

Review of Ins. Developments 

The Review of Insurance develop- 
ments will consist of four presentations 
on (1) liability, (2) boiler and machinery, 
(3) crime coverage, (4) workmen’s com- 
pensation. Chairman of this session will 
be Mr. Lund, and other speakers in- 
clude: Edwin B. Pease, secretary, Mu- 
tual Boiler Insurance Co., of Boston; 
W. L. Bates, vice president, Fidelity & 
Casualty, and Charles J. Hugh, actuary, 
National Bureau of Casualty & Surety 
Underwriters. 

The session on “What the Buyer 
Wants in Insurance” will also be broken 


down into three categories, covering 
fire, liability, and domestic transporta- 


tion. Two of the participants are W. 
H. Cann, insurance manager, E. R. 


Squibb & Sons, and J. J. Scully, assist- 
ant to the general traffic manager, Johns 
Manville Corp., N. 

One of the most important sessions 
of the Conference will be held entirely 
on “Employe Insurance’—group life 
and pensions; health, accident and hos- 
pitalization; trusteed plans; etc. The 
session will be opened with some intro- 
ductory remarks by R. A. Hohaus, asso- 
ciate actuary, Metropolitan Life; N. E. 
Horelick, director, group annuities, 
Equitable Life Society; E. B. Whittaker, 
2nd vice president Prudential Insurance 
Co.; and E. Gardner, second vice 
president, Chase National Bank New 
York. Presiding at the Tuesday luncheon 
will be W. J. Graham, vice president, 
Equitable Life Society. 

The Conference will conclude on 
Tuesday afternoon with three round 
tables on Use & Occupancy, bonding 
and insurable values. The discussion 
leaders will be Claude D. Minor, presi- 
dent, Virginia Fire & Marine; W. A. 
Sullivan, insurance manager, Loose- 
Wiles Biscuit Co.; Edward M. Allen, 
Executive Vice President, National 
Surety Corporation; J. H. Nickell, man 
ager, insurance department, Philadel- 
phia Electric Co.; Prentiss B. Reed, 
adjustor, New York, N. Y.; and Robert 
F. Dunphrey, president, Appraisal A ffli- 
ates Inc. 





made on retail business properties with- 
out chain store tenants, and there are 
also many, many others that will not 
and cannot meet the tests of stability. 

“I have no doubts about the possi- 
bilities of extensive retail trade for a 
period of years after the war, but that 
business may not be reflected to any 
great extent in the rentals of retail 
store properties. Increased costs of do- 
ing business, competition, the increas- 
ingly important factor of Federal in- 
come taxes, and perhaps regulation, will 
all tend to put a brake on increased 
rentals of store space. We have wit- 
nessed the trend downward in the rates 
in percentage leases, particularly of 
chain store organizations, which does 
have its effect on all similar properties. 
All in all, the immediate future follow- 
ing the war shoud be reasonably bright 
for stability in retail store properties, 
and I believe that this field should con- 
tinue to be a sound outlet for the in- 
vestment of trust funds, where the prop- 
erties are properly and carefully an 
alyzed.” 

Apartment House Mortgage 

Handling mortgage loans on apart- 
ment houses was discussed by Burlye B 
Pouncey, assistant manager mortgage 
department Guardian Life of New York, 
who said in part: 

“The successful placing of mortgages 
involves some salesmanship. So I shall 
handle the subject from that approach, 
dividing members of Loan Committees 


into three main types—those with 
strongly factual minds, those with 
strongly visual minds, and those who 
are combinations of the first two. It 


might be well to observe here that all 
have one trait in common—colossal 
memories when least expected. 

“For the factually minded. Give them 
all the data for which application blanks 


call, accurately and completely. More 
doubts, and more delays, result from 
the meager use of application forms 


than anything else. And doubts and de- 
lays in this business are not profitable, 
as you well know. If your lender re- 
quires you to furnish a financial state- 
ment or credit report on the applicant, 
see that it reaches the lender with the 


application, or as soon thereafter as 
possible. Otherwise yours becomes a 
suspense case, figuratively as well as 
literally. 


“For the visually minded, a medium 
of wide scope is provided. Photographs 
or snapshots. They are expected to 
show the character of the neighborhood, 
the type of neighboring properties, high 
or low ground, the architectural style 
of the subject building, and to an extent 
the condition of the building and the 
ground planting. Sometimes they show 
clearest of all a favorite nephew or 
niece. Bear in mind, if you will, that 
photographs speak loudly and effectively 
to at least some members of the Loan 
Committee. They should be taken with 
that in mind, but not necessarily with 
objects detrimental to your case out of 
focus. 

“The visually minded are helped also 
by a floor plan of the building, prefer- 
ably a simple renting plan. Such a plan 
speaks for itself as to whether space is 
adequately utilized, suites are arranged 
for comfortable and elastic use, there 
are light, air and cross-ventilation, suffi 
cient closets, and efficient arrangement 
of equipment in kitchens and_ bhath- 
rooms. 

“For the third group, those combining 

(Continued on Page 10) 
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Keep National Service 
Policies on Return to 
Civil Life, Says Lincoln 

The problem of what to do about their 
National Service Life Insurance must be 
promptly decided by many hundreds of 
thousands of men and women as soon 
as they are released from service in the 
\rmed Forces and the advice of Leroy 

Lincoln, president, Metropolitan Life, 
is “Keep it in force.” He has instructed 
company’s field force to back this ad- 
vice up by passing it along to those dis- 
charged service men and women with 
whom they come in contact and by aid- 
ing them in every possible way so as 
to make it easy for them to retain their 
insurance. In his instructions to field 
men as to use of the company’s leaflet 

“What to do about. your National Serv- 
ice Life Insurance,” Mr. Lincoln said in 
part: 

“Many hundreds of thousands of men 
and women already have been released 
from service in the Armed Forces, and 
in time—which we all hope will not be 
long delayed—millions more will be so 
released. Most of these individuals, when 
discharged, will still be in possession of 
the National Service Life Insurance poli- 
cies which they bought at the time of 
their induction. They will want to know 
what to do with this insurance and we 
have an obligation to see that they are 
competently and conscientiously advised. 
To assist you in giving advice, we have 
prepared leaflet entitled ‘What To Do 
About Your National Service Life In- 
surance’ which has been approved by 
the Veterans Administration in Wash- 
ington, 

“We hope, in the near future, to pub- 
lish a booklet of detailed instructions 
concerning the right to convert and 


other privileges to which owners of Na- 
tional Service Life Insurance are en- 
titled. * * * 


“Tam sure I need not emphasize our 
deep obligation to members of the 
\rmed Forces. The National Service 
Life Insurance which they own is se- 
cured by the credit of the United States 
of America—a credit not exceeded by 
that of any other nation in the world. 
The policies are good; they fit the in- 
surance needs of the vast majority and 
their owners would be well advised, and 
should be strongly encouraged to main- 
tain them in force. I hope you will re- 
view this subject fully with your asso- 
cilates, and that you and they will see 
to it that copies of the leaflet are placed 
in the hands of every individual who 
should have this information. You will 
agree, I am sure, that our responsibility 
in this matter is imperative. 


Age of New York Life 


The Eastern Underwriter statement 
last week that the New York Life is a 
century old was misleading as on April 
12, 1944, the company entered its 100th 
year of writing life insurance. 

The New York Life was incorporated 
under the laws of New York on May 
21, 1841, under the title of Nautilus In- 
surance Co. and was authorized to carry 
on business as a marine insurance com- 
pany. In 1845 it was authorized to write 
life insurance and on April 12, 1845, 
started doing so. On April 5, 1948, its 
present title was adopted. 





35 YEARS WITH PRUDENTIAL 

years with The Prudential 
completed April 15, by FE, Gar- 
field Perkins, superintendent of the 
Baltimore No. 1 district office. He be- 
gan with the company as an agent on 
April 15, 1909, in Martins Ferry, Ohio. 
On August 23, 1909, he was made as- 
sistant superintendent and_ transferred 
to Wellsville, W. Va. In 1912 he was 
placed in charge of the Steubenville, 
Ohio office and on March 17, 1924, he 
was promoted to the position of super- 
intendent at Charleston, W. Va. Per- 
kins has been superintendent of the 


Thirty-five 
will be 


Baltimore office since 1926. 


20 Big N. Y. Producers 
Attend M. D. Meetings 


I. AUSTIN KELLY III, CHAIRMAN 


“Compensation on Pension Plans” Cur- 
rent Topic of Discussion; Out-of- 
Towners Are Invited 


The recently organized New York 
Chapter of the Million Dollar Round 
Table has decided to hold its monthly 
meetings the last Thursday of each 
month at the Yale Club, New York, 
with the exception of June, July and 
August during which no meetings will 
be held, Currently the topic of informal 
discussion is “Compensation on Pension 
Plans” which is considered of great im- 
portance and on which further expres- 
sion of opinion will be given at next 
Thursday’s meeting. There will be no 
guest speaker and views of those at- 
tending will be off the record. 

Attendance to date has been encour- 
agingly good, with the following being 
qualified members of the organization: 
Daniel Auslander, Massachusetts Mu- 
tual; Harold Barnett, Thos. Carpenter, 
David Flugelmann, Albert Otterbourg, 
Robert Redpath, Vincent Milette, all of 
Northwestern Mutual Life; Samuel 
Dublirer, National Life of Vermont; 








Actuarial Position Available 


Unusual opportunity for young 
actuary or actuarial student in 
progressive and rapidly growing 
life insurance company. Address | 
reply to Box 1515, The Eastern 
Underwriter, 41 Maiden Lane, 
New York 7, N. Y., stating expe- 
rience and qualifications. All re- 
plies will be treated in strict 
confidence. 

















—— 
Herbert P. Karisruher, New. York Life; 
I. Austin Kelly, III, Fidelity Mutual 
Life, chairman of the chapter; David 
Marks, Leo Mirsky, Charles H. Weiss, 
all of New England Mutual Life; C. 
Gilson Terriberry and Rowland Mellor 
Mutual Benefit Life; Lloyd Bunting and 
Fred Goldstandt, Equitable Society; 
Felix Levy and Albert Hopkins, Penn 
Mutual Life; Julius Eisendrath, Guar- 
dian Life. 

Out-of-towners who are qualified 
Round Table members are welcome to 
attend these meetings but it will be 
appreciated by Chairman Kelly if ad- 
vance notice is given to him of such 

(Continued on Page 8) 
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HOW TO SELL 


IN ‘FORTY-FOUR’ 


Occidental Life increased its Accident and Sickness 


premium income 44.6% in 1943... 


NON-PRORATING CLAUSE 
LIFETIME SICKNESS INDEMNITY 


Here’s Why: 


NO INCREASE IN RENEWAL PREMIUMS 


2-YEAR PRESUMPTION CLAUSE 


UP TO $100,000 ACCIDENTAL DEATH % LIBERALIZED CLASSIFICATIONS 


NO “CLAUSE SIXTEEN” © 


ALL DISEASES COVERED 


SICKNESS RENEWS TO OLDER AGES 
LIKE POLICIES FOR MEN AND WOMEN 


31-DAY GRACE PERIOD 


ACCIDENT COVERAGE TO AGE 74 


NON-OCCUPATIONAL COVERAGE OPTIONAL 


What we did last year you can do this year—with 


the same tools. 


They’re yours for the asking. 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 


HOME OFFICE : 


¢ LOS ANGELES 


V.H. Jenkins, Vice-President 


“We pay lifetime renewals — they last as long as you do” 
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ANNUITIES -WITH - INSURA. ¢F 
FOR WOMEN 


SAME RATES ANI: 
RETURNS AS FOR M°N 


CHARLES EDWARDS AGES CY 
The eeelialien Life: 


551 5th Ave. 


ow’ Hill 2 7330 
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25 5 Yrs. With Sibiiilite, N. y. 





TUCK 


MAJOR ANDREW E. 


Major Andrew E. Tuck, vice president 
of Equitable, was twenty- -five years with 
the Society on April 14. He was guest 
of honor at a dinner here tendered by 
150 friends. Fred C. Pitzer was toast- 
master, 

Major Tuck joined the Equitable So- 
ciety as an assistant secretary shortly 
after the first World War, where he 
served as a major in the adjutant gen- 
eral’s department. A graduate of Cor- 
on he practiced law in Rochester, 
Y., before the first World War. With 
- ¥ quitable his official capacities have 
been handling taxation, legislation and 
State Insurance Department matters. 
In 1936 when made vice president he 
was placed in charge of home office ad- 
ministration. His son, Andrew E., Jr. 
is a paratrooper. 


PLACE $10,000,000 


Production Record of Earl M. Schwemm 
Agency, Chicago, for First 
Quarter of 1944 
The production record for the first 
quarter of 1944 of the Earl M. Schwemm 
agency, Chicago branch office, (reat- 
West Life, broke all of its previous 
agency production records. For the first 
quarter the agency shows more than 
$10,000,000.00 of new placed business, ex- 
clusive of any Group Life credits. This 
amount of business is 60% more than 
was the agency’s business for the en- 
tire year of 1942, and only a million less 
than the placed business for the entire 

year of 1943, 

All those associated with Mr. 
Schwemm, CLU, in the agency’s ‘an- 
agement in Chicago are CLU’s. Sol 
Sackheim, agency supervisor, is in charge 
of the production from the agency’s 
full-time organization. R. C. Frasier is 
in charge of the brokerage departinent, 
assisted by R. L. Welch, assistant 
brokerage manager. 

A special. Pension Trust division has 
been established in the agency. 








BIS BERKSHIRE LIFE GAI! 

Harrison L. Amber, president, | rk- 
shire Life announces paid Ife insu: nee 
shows. an increase of exactly 50% fo” the 
fi st three months of 19H. In the twelve 
months’ period from April, 1945. te 
March 31, 1944, the increase in paio |! ¢ 
‘nsurance has averaged 46%. In the 
same pericd Annuity business has | ire 
than doubled. 
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Warren Magruder Dies; — 
Paltimore Gen’l Agent 


LONG CONN. MUTUAL SERVICE 





In Life Insurance Thirty-Five Years; 
One Time Maryland State 
Tennis Champion 





W. ren K. Magruder, prominent gen- 
rent for Connecticut Mutual Life 


eral 
in Be \timore, in the life insurance busi- 
ness ior thirty-five years and general 
aven’ for the company for fifteen years, 


died last Saturday after a long illness. 
He was widely known also as a tennis 


champion. : 

Mr Magruder began_ his full-time 
career with the Connecticut Mutual in 
1915, was advanced to the position of 
supervisor in 1927 and in 1929. was 
appointed general agent at Baltimore 
for Maryland. Prior to his jo:ning the 
ranks of the Connecticut Mutual he had 
served as a life insurance agent since 
1909. His agency was outstanding for its 
large group of successful full-time men. 
He had been a runner-up in the com- 
petition for the Presidents Organization 
Trophy awarded by his company twice 
in recent years. 

During the World War, Mr. Magruder 
interrupted his life insurance career to 
join the U, S. Army. He became a sec- 
ond lieutenant of artillery. Mr. Ma- 
gruder was always active in social and 
civic affairs of his community, having 
been in charge of the industrial divi- 
sion of the Community Chest Campaign 
many years. He was on the board of 
managers of the Henry Watson Chil- 
dren’s Aid Society, was one-time junior 
secretary of the Y.M.C.A. and has held 
executive positions in various other 
civic organizations. Mr. Magruder 
served on various committees of the 
National Association of Life Under- 
writers. He had also been president of 
the Baltimore Life Underwriters Asso- 
ciation and of the General Agents and 
Managers Association of Baltimore. 

Sports Activity 

Mr. Magruder was interested in 
sports, particularly tennis and_ golf. 
When a younger man he won the state 
championship in singles and doubles in 
tennis and more recently he won the 
veterans championship in Maryland in 
golf. He had been a member of the 
executive committee of the National 
Lawn Tennis Association and a mem- 
ber of the ranking committee. He was 
a member of many other clubs and or- 
ganizations, being a Mason, a member 
ot the Sons of the American Revolu- 
tion, a member of the Society of 
Colonial Wars, a member of the Ameri- 
can Clan Gregory Society, The Wednes- 
day Club, The Merchants Club, The 
Maryland Club and a member of the 
Board of Governors of the Baltimore 
Country Club. 

Recently he served on the Connecti- 
cut Mutual General Agents’ Advisory 
Committee. He was also one of the 


origit ‘| members of the Experimental 
roup of General Agents of the Life 
Insurance 3ureau, 


Sales Research 
LIEUY. R. L. WILLIAMS KILLED 


Forme: Member of Connecticut Mutual 
\gency, Chicago, Killed on 
Bombing Mission 
Lie Robert L. Williams, Connecti- 
Me tual, Chicago, was killed on 
Marc!: 16 while on a bombing mission 


T 


a ‘urope. He was first war casualty 
amon: members of Chicago Life Under- 
Writers Association. 


Pak nant Williams was with R. & R. 
voi: Until 1940 and on January 1, 
ned Zimmerman agency, Con- 
nect Mutual. In May, 1942, he en- 

1 Naval Air Corps. Last visit to 
ncy was in holiday period last 





News <1 *tvice flag of The Prudential, 

» Shows that there are 5,455 em- 
the armed services. There are 
gold stars on the flag. 


Ployes in 
twen 
































No More of This! 


This once familiar scene is a thing of the past 


in Connecticut Mutual offices. 


The Company’s new illustration book has 
made it a lot easier for agents to figure policy 
illustrations. It replaces the old Dividend Book. 
It avoids the innumerable cross references to the 
Rate Book and Dividend Book. It eliminates 


much addition and multiplication. 


By thus lightening the 
burden of office detail 
The Connecticut Mutual 
agent can have more 
time and energy for 


Field work — the job that 





really counts. 


LIFE INSURANCE COMPANY Hartford 





























Covell Chicago Manager 
Of Connecticut General 


HAS BEEN LIFE MAN 11 YEARS 
Graduate of Destnenths Has 
Assistant Manager in Home 


Office Agency 


Been 


F. Hobert Haviland, vice president, 
Connecticut General Life, has announced 
the appointment of George D. Covell as 
manager of the Chicago branch office 


Born in Grand Rapids, Mich. Mr. 
Covell attended Highland Park Hieh 


Schcol in Detroit. He was graduated 





John Haley 


GEORGE D. COVELL 


1930. Mr. 
insurance 


from Dartmouth College in 
Covell has been in the life 
business for eleven years, his experience 
being both in personal production and 
management work. He joined the Con- 
necticut General Life in January, 1942, 
as assistant manager in the home office 
Agency. 

Mr, Covell is a member of the Dart- 
mouth College Club and the Colonial 


Club. He is a past director of the Life 
Underwriters Association of Westches 
ter. 


SOUTHERN ROUND TABLE 
President Rusheon, Rivesinghens Cham- 
ber of Commerce, Will Speak to 
Ad Men at Roanoke 


J. Frank Rushton, Jr., president, 
3irmingham Chamber of Commerce, and 
vice president, National Association of 
Ice Industries, will be the opening 
speaker at May 19 meeting of Southern 
Round Table, Life Insurance Adver- 
tisers Association at Roanoke, Va., it 
was announced by Round Table Chair- 
man James R. Adams, assistant secre- 
tary, Liberty National Life. Subject will 
be “Reconversion of America for 
Peace.” President of several Birming- 
ham corporations, Mr, Rushton is na- 
tionally known as the author of the 
“Birmingham Plan,” under which Bir- 
mingham top executives interview dis- 
charged service men and find them jobs. 
Henry FE. Thomas, vice president, 
Shenandoah Life, is chairman of the 
arrangements committee, with Heman 
Marshall and Norred Trinkle of his 
staff assisting. 


Rieu To ee 


A luncheon in honor of William L. 
Momsen, who will become general agent, 
Northwestern Mutual Life, Boston, May 
1, was given at Ritz Carlton Hotel here 
Tuesday by the McMillen Agency. From 
home office came Vice President Ed 
mund Fitzgerald and Superintendent of 
Agencies Grant L. Hill, both of whom 
talked. At the luncheon were all of the 
agents and clerical staff of the Me- 
Millen agency. 
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Direct Mail for 80 Companies 


Personal Economics Survey, Philadelphia, Howard D. Shaw, 
Chairman, Finds Booklet of Advice to Boys on Money 
Matters Its Most Popular Literature 


Personal Economics Survey, Philadel- 
phia, chairman of which is Howard D. 
Shaw, formerly agency assistant of Con- 
tinental American Life, last September 
started a direct mail and _ publishing 
service which at present time is furnish- 
ing material to about eighty life insur- 
ance companies, located in forty-one 
states and in four Canadian Provinces. 
t is mailing approximately 9,000 pieces 
of literature a month. 

Most popular publication of Personal 
Economics Survey is a booklet, “To 
My Son,” written by Mr. Shaw, ad- 
dressed to his own boys and criticized 
by them in manuscript form, and which 
has already gone through three edi- 
tions. In the booklet are two letters of 
counsel written by a father to his own 
teen-year son, one about the general 
rules of success and conduct for get- 
ting ahead in life and the other on per- 
sonal money management. One letter 
counsels the boy to manage his money 
as he manages himself, and always to 
remember “the power of unspent 
money.” A paragraph reads: “Money 
control is your problem, son; so face it 
like a soldier and fight it out.” Seven 
rules are then discussed: manage your 
money, save to spend, plan your spend- 
ing, make it a habit, list your own 
needs, buy life insurance, make a pro- 


gram. 
Personal Economics Survey prepares 
selling efforts, supplements those 


efforts; specializes in working on letters 
for sales campaigns; supplies booklets 
and materials. 

Studied at Oberlin and Columbia 

Mr. Shaw is a native of Cleveiand, 
where his brother is managing editor of 
the Cleveland Press. His father recently 
retired as chief editorial writer for the 
Cleveland Plain Dealer. His education 
includes a college degree (Oberlin) and 
special postgraduate work in English 
subjects at Columbia under nationally 
known instructors. He is a graduate of 
the Agency Management Schools of the 
Life Insurance Sales Research Bureau. 
He has taught classes at Johns Hopkins 
University, made many talks, and writ- 
ten articles on the subject for fifteen 
years. An article of his in Printers Ink, 
in 1934, was selected by the publishers of 
a prominent encyclopedia as the best 
article of the year on the subject. An- 
other article which appeared in Parents 
Magazine two years ago on the use of 





HOWARD D. SHAW 


life insurance for education was widely 
praised by life insurance men and 
others. 


Continental American Experience 


Shaw went to New York in 1930 as 
editor of a national magazine, and in 
1932, he entered life insurance by be- 
coming advertising manager for Postal 
Life Insurance Co. 

Mr. Shaw came to the Continental 
American home office in 1938 after a 
year and a half in the field in Balti- 
more with Mutual Life. He was made 
agency assistant of Continental Ameri- 
can in 1940; was editor of Brass Tacks, 
its agency publication, and had charge 
of advertising and sales promotion. He 
also became editor of a group of war 
plant newspapers published in Wilming- 
ton and was president for two years 
of the Lincoln Club in Wilmington, 

Author of many articles in the insur- 
ance magazines, including two in The 
Gold Book of Life Insurance Selling, 
Mr. Shaw has been a member of the 
Life Insurance Advertisers Association 
for nearly six years, his work at Con- 
tinental American winning a number of 
awards at annual conventions of LAA. 
He is a chartet member of the Keystone 
Group in Philadelphia, local chapter of 

AA. 

Mrs. Shaw is a writer, having con- 
ducted a weekly column for some time 
for Baltimore Sun. 
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New York Life Underwriters 


Name Nominating Committee 


The nominating committee of the Life 
Underwriters Association of the City of 
New York, composed of nine members 
of the association of which three are 
selected by the president, three by the 
board of field underwriters, in addition 
to the three immediate past presidents of 
the association, as provided for in the 
association’s by-laws has been selected. 

Those selected by President Diederich 
Ward are Clifford L. McMillen, general 
agent, Northwestern Mutual; K. A. 
Luther, general agent, Aetna Life and 
James Elton Bragg, general agent, 
Guardian Life. 

Those selected by the board of_field 
underwriters, of which George A. Good- 
ridge, State Mutual, is chairman are 
Marie L. Brown, Equitable Society; Ed- 
ward M. Clark, Metropolitan Life and 
John T. Powers, The Prudential. 

The three immediate past presidents 
on the committee are Lester Einstein, 
Mutual Benefit; Lloyd Patterson, Massa- 
chusetts Mutual and Ben Alk, Penn Mu- 
tual. 

The nominating committee will meet 
April 24 to prepare a slate which will be 
presented at the association’s next meet- 
ing, May 11. The election of officers 
will take place at the June meeting. 





RESEARCH BUREAU GROUP 





Meets in Chicago to Discuss Agency 
Management and Related Problems; 
R. B. Richardson Chairman 
Management, manpower and _ com- 
pensation of agents were among the 
matters discussed at a meeting of 
member: companies of the Life Insur- 
ance Sales Research Bureau at Edge- 
water Beach Hotel, Chicago, last week, 
the group being those companies hav- 
ing less than $150,000,000 of insurance in 
force. It was the sixth year the group 
has met. Presiding was Robert B. 
Richardson, president Western Life of 
Helena, who is chairman of the plan- 
ning committee of the group, which 
includes R. E, Irish, president Union 

Mutual, Portland, Me. 

Discussions were informal under dis- 
cussion leaders among the subjects be- 
ing: “Getting the New Man into Pro- 
duction,” under the chairmanship of A: 
H. Kahler, vice president Indianapolis 
Life; “Compensation, Group Insurance 
and Pensions,” led by W. V. Woollen, 
agency vice president Capitol Life, Den- 
ver; “Post War Planning,” led by Vice 
President Sam E. Miles, Provident Life 
and Accident, and “Presént Day Man- 
agement Problems,’ under the chair- 
manship of President Morton Boyd of 
Commonwealth. 

Among Bureau personnel there were 
John Marshall Holcombe, Jr., manager; 
Benjamin N. Woodson, assistant man- 
ager; Lewis W. S. Chapman, Richard 
N. Ford, James E. Scholefield, and Al- 
bert C. Trussell. 


I ii 











SUPERVISOR WANTE) 


We have a fine opening in «1, 
active midtown agency. We ! 3 
one of our men to Uncle Sam » 
his following is yours if ¥5y 
qualify. 

Salary and overriding to (ie 
lucky fellow, so write us a |i::le 
about your past. Box 1516, "he 
Eastern Underwriter, 41 Mai.on 


Lane, New York 7, N. Y: 

















LOMA Conference Dates 


The spring conference of the Life Of- 
fice Management Association wil] he 
held May 26-27 at the Hotel Netherland 
Plaza, Cincinnati. The annual confer- 
ence of the association will be held 
September 25-26-27 at the Hotel Statler, 
Boston. 





GROUP PERMANENT CONTRACT 





Minnesota Approves Bankers Life Form 
With Provisions for Changing To 
Meet Buyers’ Needs 
The Minnesota Insurance Commis- 
sioner has approved a Group permanent 
contract issued by the Bankers Life of 
Iowa. The company pointed out that 
Group permanent contracts are fitted to 
the individual needs of the buyer and 
that provisions are inserted in these 
contracts to carry out the buyer's 
wishes with the requirement in each 
case that the contract as finally written 
is subject to filing with the state Insur- 
ance Department, and acceptance by it, 
should that be a requirement of the 
state in which the contract is to be is- 
sued. Because of the special changes 
made to meet the buyer’s needs, few 
Group permanent contracts are exactly 
alike. 
As in all such’ submissions, changes 
are often to be made in order to meet 
special requirements of state laws. This 
was the case with the Group permanent 
contract filed in Minnesota. To clarify 
some of the requirements of the Minne- 
sota laws governing insurance contracts, 
the attorney general issued an opinion. 
The Group permanent contract was filed 
with a few changes and this has now 
been accepted for filing in Minnesota, 

the company stated. 





MET DISTRICT APPOINTMENT 


Herman FE. Hauptfleisch, formerly 
manager for the Metropolitan Life at 
Springfield, Ill, has been appointed 
manager of the Sioux City district for 
the company to succeed Eugene L. 
O’Connor, who has retired. Mr. Haupt- 
fleisch joined the Metropolitan as an 
agent in 1929 and 1934 was appointed a 
manager. Mr. Hauptfleisch was mayor 
of his home city from 1913 to 1921 and 
then served as a member of the school 
board for ten years, 
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Counsel To Meet Here . 
At Waldorf May 9-10 


Bp. SHEPHERD GUEST SPEAKER 


John Barber, E. R. Morrison, T. F. Ring 
and Sylvester C. Smith, Jr. on Pro- 
sram; Atty. Gen. Biddle Can’t Come 
fhe Association of Life Insurance 
insel will hold a meeting at the Wal- 
rf-Astoria, New York, May 9 and 10. 
following papers will be presented 
amare of the association: “Sawing 
Procrustean Bed in Two,” John 
irker, vice president and general coun- 
sel Berkshire Life; “The American Title 
\ssociation’s Revised Forms of Mort- 
ze Policies,” Byron Clayton, assistant 
neral counsel, Metropolitan Life; 
alidity of Agreements for Adding Un- 
iid Interest to Principal of Policy 





Loans,” E. R. Morrison, of counsel, Na- 
tional Fidelity Life; “Counsel and 
\cent,” Irving T. F. Ring, vice president 


and general counsel State Mutual Life; 
“Improving the Administration of Jus- 
tice in the Administrative Process,” Syl- 
wet C. Smith, Jr., associate general 
solicitor The Prudential. 

Guest speaker will be Bruce E. Shep- 
herd, actuary of the Aasoeintion of Life 
Insurance Presidents, whose subject will 
be: “Some Observations on the Stand- 
ard Nonforfeiture and Valuation Legis- 
lation.” 

Note About Attorney General Biddle 

Harry Cole Bates, vice president and 
acting secretary of the association says 
n announcing the program: 

“We regret that because of a shift 
in the dates of a previous engagement, 
the Honorable Francis Biddle, Attorney 
General of the United States, has been 
obliged to withd-aw his acceptance of 
the invitation of the execut:ve comm:t- 
tee to appear on our program. If time 
permits'and if the Supreme Court of 
the United States has then rendered its 
decision in the pending commerce cases, 
there will be an informal found table 
ce of these cases and the de- 

sions, under the leadership of Berkeley 
C ox, associate counsel of the Aetna Life 
Insurance Company. 

“The multitude of problems’ with 
which life insurance companies and their 
counsel are faced which derive directly 
or indirectly from the prosecution of the 
war, has seemed to the executive com- 
nuttee to justify the holding of a meet- 
ing at this time. The dates have been 
fixed to avoid as far as possible the 
necessity for week-end demand on trans- 
portation facilities.” 





Miller Executive Secretary 
Of Pa. State Association 


Paul S. Miller, assistant in agency 
department, Penn Mutual Life, has been 
pointed executive secretary of the 
Pennsylvania State Association of Life 
Underwriters it was announced today by 
\. C. F. Finkbiner, president of the as- 
iation. He succeeds John H. Bream 

in the U. S. Navy. 

\ graduate of Girard College, Mr. 
ller later studied insurance courses 
the University of ‘Pennsylvania and 
itted his insurance career in 1930 with 

E. R. Eckenrode agency of Penn 
itual at Harrisburg. Later, he trans- 
‘red as agency cashier to Omaha, 
ere he organized the first life agency 
shiers’ association in the country. At 
veland, he again organized a cash- 
rs association, later. transferred to 
Imington, and in August, 1942, became 
sistant in the agency department of 

: Penn Mutual where he was assigned 
the Salary Savinzs division. An ac- 
e member of the U. S. Junior Cham- 
r of Commerce of which he is now 
ional vice president, he formerly 
rved as secretary and later president 
the Pennsylvania association. As na- 
mal vice president he has headed im- 
rtant committees on post-war plan- 
ig, re-employment and wartime pub- 
© expenditures, as well as the unit in 
iarge of Town Hall meetings. 


Finlayson Reports On Group 
Life Insurance in Canada 


In his annual report G. D. Finlayson 
of Ottawa, Dominion Superintendent of 
Insurance, said that 3,396 business enter- 
prises in Canada are protected by Group 
insurance policies, which represent $982,- 
400,000 of coverage. On December 31, 
1942, there were 3,244 policies for $899,- 
100,000. The first Group insurance in 
Canada was written twenty-four years 
ago. 

Superintendent Finlayson said that 
Group contracts spread through prac- 
tically all classes of business and in- 
dustry, public utilities, banks, manu- 
facturers and other large employers of 
labor. He said he regarded it as one of 
the best builders of cordial relations be- 
tween employers and employes. In De- 
cember. 31. 1943. there were twenty- 
seven Dominion licensed companies and 
one provincial licensed company writing 
Group insurance in Canada. 


ACACIA MUTUAL LEADER 
Manager LaNoue Matta’s branch of- 
fice, Acacia Mutual Life, Los Angeles, 
led all the agencies of the company in 
‘he total amount of new business placed 
in the first quarter of 1944, 





LOCATION OF AGENTS’ FORMULA 





A. H. Haas, Philadelphia, Tells Boston 
General Agents How New Man- 
power Is Recruited 
Maintaining that attracting men to 
the life insurance business is a_ sales 
and merchandising function, A. H. Haas, 
CLU, Philadelphia manager of Mutual 
Life, talked to the General Agents and 
Life Managers Association of Boston, 
on April 11. He said what is needed is 
a plan which locks into and forms a 
continuous and integral part of an 
agency’s operations. He explained that 
the Mutual Life’s Philadelphia agency 
maintains a carefully compiled list of 
300 “nominators and cooperators,” or 
centers of influence, all of whom have 
been secured, qualified and passed on 
by members of the agency staff. These 
nominators are cultivated through care- 
fully prepared mailing pieces which tell 
about the company, its agents and the 
institution as a whole. After several 
mailings each nominator is called upon 
by agency staff members on a weekly 
quota basis. Not until this point in the 
systematic campaign is reached is the 
subject of new sales personnel -men- 


tioned. Out of 150 prospects the agency 


Connecticut General Opens 


Branch Office in Duluth 


F. Hobert Haviland, vice president, 
Connecticut General, announces estab- 
lishment of a new branch office in Du- 
luth with Axel R. Holmgren as manager. 
Mr. Holmgren, who came to the United 
States from Sweden at the age of six- 
teen, entered the life insurance business 
as agent and field assistant for a New 
York company. In subsequent years he 
served as an associate agent and also 
as a personal producer for a multiple 
lines company. For the past four years 
he has been district manager for a mid- 
western company. 


AWARDED CLU DESIGNATION 

‘Jane S. Bristow, New York Life, Cin- 
cinnati, was recently awarded the CLU 
designation by the American College of 
Life Underwriters, Philadelphia. 


will probably average ten new agents 
a year. 

Mr. Haas said he had personally fol- 
lowed this plan for more than thirteen 
vears and that “it becomes a smooth- 
running mechanism which is part and 
parcel of jan agency ’s over-all plan of 
operation.” 
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ALC Medical Section 
Will Meet June 22-23 


AT EDGEWATER BEACH, CHICAGO 





Thirty-third Annual Meeting To Hear 
Discussions of Timely Medical 
Subjects; Some of Speakers 





The Medical Section of American Life 
Convention will hold its thirty-third an- 
nual meeting at Edgewater Beach Hotel, 
Chicago, June 22 and 23, devoting its 
sessions strictly to business. Program 
chairman of the meeting, Dr. Reynold 
C. Voss, assistant medical director Pan- 
American Life, has announced further 
details of the program. 

Carlo J. Tripoli, B.S., M.D., former 
professor of medicine Graduate School 
of Medicine Louisiana State University, 
New Orleans, long regarded as one of 
the outstanding medical authorities of 
the South, will speak on “Recent Ad- 
vances in the Differential Diagnosis of 
Liver Disease” at one of the sessions, 
while Dr. Harry W. Dingman, vice 
president and medical director, Conti- 
nental Assurance, a former chairman of 
the Medical Section, and long prominent 
and active in its affairs, is to deliver an 
address on how conditions resulting from 
the present global war will affect life 
insurance underwriting. 

Others who will appear on the pro- 
gram are: Commander Francis J. Brace- 
land, of the Navy Department Bureau of 
Medicine and Surgery, who will speak 
on “Neuroses and the War”; Ernest 
Carroll Faust, M.A., Ph.D., professor of 
parasitology and director Department of 
Tropical Medicine, Tulane University, 
New Orleans, who has for his subject: 
“Problems of Tropical Medicine in the 
United States—Past, Present and Fu- 
ture;” Leigh Cruess, vice president and 
manager of selection Mutual Life of 
New York, on “Factors Which May In- 
fluence The Trend of Mortality,” and 
Dr. J. Albert Avrack, vice president and 
medical director, United States Life on 
“World-Wide Underwriting.” 

Interesting discussions, by prominent 
members of the Medical Section and 
other outstanding medical men in at- 
tendance, will follow the delivery of each 
main paper on the program. 

The elimination of all entertainment 
features in connection with the meeting 
is due to a desire to cooperate with 
the Office of Defense Transportation by 
limiting as much as possible the atten- 
dance to those who are actually inter- 
ested in the medical department prob- 
lems of modern life insurance companies 
in their relationship to the proper and 
equitable underwriting of life insurance 
risks. 

Officers of the Medical Section have 
recommended that those planning to 
attend the meeting should make their 
hotel reservations and_ transportation 
plans as early as convenient and to ad- 
vise the management of the Edgewater 
seach Hotel the approximate hour and 
date of arrival and departure. 





25 YEARS WITH LINCOLN NAT’L 


In recognition of twenty-five years of 
service with the Lincoln National Life, 
S. G. Duckworth, general agent in Can- 
ton, Ohio, and A. C. Mellinger, general 
agent in Allentown, Pennsylvania, have 
been named to membership in their com- 
pany’s Quarter Century Club. They 
were awarded diamond service rings last 
month by A. L. Dern, vice president and 
director of agencies. 


Women’s Quarter Million 
Qualifiers 24 To Date 


GOAL SET AT 100 BY AUGUST 


One-half of Total : are First Time Quali- 
fiers; Elsie M. Matthews Heads 


Executive Committee 





Aiming at a goal of 100 members be- 
fore Augst 1, the executive committee of 
the Women’s Quarter Million Dollar 
Round Table of the National Association 
of Life Underwriters, under the chair- 
manship of Elsie M. Matthews, general 
agent, Manhattan Life, Montclair, has 
announced that to date twenty-four wo- 
men have qualified for the 1944 Round 
Table; twelve of the twenty-four are 
first-time qualifiers. The 1943 Round 
Table had a membership of forty-six, 
representing twenty-five companies in 
twenty-one states. 

Those qualifying for the 1944 Women’s 
Quarter Million Dollar Round Table as 
of April 11 are: Martha W. Allin, 
Connecticut Mutual, Minneapolis; Mu- 
riel Briggs, Southland Life, Dallas; Elsie 
H. Colson, Union Central, Omaha; Ruth 
Day, Bankers Life of Iowa, 
Ethel N. Elmer, Connecticut General, 
Chicago; Rose D. Emmett, Franklin 
Life, Fort Payne, (Ala.); Zelma Fisher, 
New York Life, St. Louis; Grace H. 
Grant, Reliance Life, Mobile; Fannie 
A. Henry, New York Life, Little Rock; 
Sara F. Jones, Equitable Society, Chi- 
cago; Jennie L. Kramer, Reliance Life, 
Norfolk, Va.; Hermine R. — Man- 
hattan Life, New York City; Fay Levy, 
Equitable Society, New York City; Ann 
S. Liston, Northwestern Mutual, South 
Bend; Florence E. Lorf, Penn Mutual, 
Detroit; Elsie M. Matthews, Manhat- 
tan Life, Montclair; Mildred P. Miller, 
Penn Mutual, Kansas City; Evelyn R. 
Nussear, Massachusetts Mutual, Balti- 
more; Lillian L. Probst, Franklin Life, 
West Colombia, Texas; Kathleen Run- 
nells, New York Life, Norfolk, Va.; 
Mrs. G. A. Ralls, Minnesota Mutual, 
Houston; Leila N. Rice, Oregon Mutual, 
Pendleton; Lillian O. Sallee, Franklin 
Life, Troup; Margaret Willour, New 
York Life, Oklahoma City. 

Rules for membership are unchanged. 
An applicant must certify that she is a 
member of the National Association, in 
good standing with her local associa- 
tion, and that she has paid for $250,000 
or more of regular life insurance, ex- 
cluding brokerage business placed in her 
name by another underwriter. Qualifi- 
cations may be made by any eligible 
producer in any period of not less than 
twelve consecutive months ending prior 
to August 1, of any year, provided, how- 
ever, that no business used shall be a 
duplication of any used in previous quali- 
fications; and provided further that a 
person may use, for qualification, a per- 
iod of less than twelve months if she has 
attained her requisite volume in less 
than one year from the date of her en- 
tering the business. 

Assisting Miss Matthews on the ex- 
ecutive committee are: Mrs. Bessie 
Dale, Kansas City Life, Lawton; Mrs. 
Lillian L. Joseph, Home Life, New York 
City; and Miss Helen Zepp, Equitable 
Society, Chicago. 


LINTON TO SPEAK IN PITTS. 

M. Albert Linton, president, Provi- 
dent Mutual Life, will address the joint 
luncheon meeting of the Pittsburgh Life 
Underwriters Association and the Pitts- 
burgh Chamber of Commerce, April 28. 
Mr. Linton will discuss “Social Security 
Public and Private.” 





Detroit; 
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Insurance Men Hear 
Radio Control Attack 


TALK BY LAWYER E. GAREY 





Calls FCC and Its Chairman Enemies of 
Free Thought and Sponsors of 
Bureaucratic Ideals 





Calling the Federal Communications 
Commission one of the’ principal ene- 
mies of the American concept of free- 
dom, and particularly criticising the 
Commission’s chairman, James L. Fly, 
as being responsible for the loss of much 
of this freedom, Eugene Garey, New 
York lawyer, who was general counsel 
of the select committee of House of 
Representatives appointed to investigate 
FCC, addressed the National Economic 
Council, Inc., at a luncheon Tuesday in 
the Hotel Biltmore. 

Mr. Garey asserted that revolutionary 
changes were being made in this coun- 
try without knowledge of the people; 
and that the Administration was usurp- 
ing bureaucratic power to convert this 
Government into one of a totalitarian 
nature. One of chief instruments, he as- 
erted is FCC. He gave many instances 
of use of tyrannical power in censor- 
ship both of speakers and stations ex- 
erted by FCC; and declared that Chair- 
man Fly is using his great power over 
radio broadcasting to discriminate 
against certain newspapers and speakers 
whose opinions are contrary to those of 
the reigning political power of the na- 
tion. He told how Fly and others had 
defied the Congressional committee of 
investigation which found that witnesses 
were muzzled. In conclusion he said 

“FCC is a creature of Congress. Con- 
gress made it and can unmake it, and 
Congress should act now and stop this 
trend to perpetuate and increase Wash- 
ington authoritiy and bureaucracy, or 
we will all awakert one day finding our- 
selves muzzled and our liberties lost.” 

Alfred M. Best, publisher of insurance 
statistics and other insurance material, 
had at his table at the luncheon: Arthur 
Snyder, Alfred M. Best Co.; J. E. Lewis, 
vice president, Aetna Affiliated Cos.; 
E. L. Mulvehill, president, American 
Reserve; G. W. Christ, Jr., vice presi- 
dent, Fidelity & Deposit; C. L. Doty, 
vice president, Aetna Affiliated Cos.; 
Matthew G. Ely, president, Horace G. 
Ely & Co.; and John McElraevy, Jr., 
lawyer. 





MAX J. HANCEL AGENCY MOVES. 


The Continental American Life agency 
located at 45 John Street, New York, 
of which Max J. Hancel is general 
agent, is now in new quarters at 60 
John Street, Room 1805. The agency 
has a new telephone number also, 
WHitehall 3-1916 to 1919 





Civilian Group Coverave 
(Continued from Page 1) 


has been in effect covering employes o/ 
twenty government agencies has just 
been extended to the War and Navy 
Departments and the Panama Canal and 
Panama Railroad Co. which is govern- 
ment owned. There are now more tiian 
75,000 government employes covered and 
more are being added daily. It included 
those now in training in this country 
for duties abroad. The amounts of in- 
surance are from $2,000 to $10,000 a 
cording to salary. In addition to no 
medical examination there is no age lim- 
itation for those covered. 


Million Dollar Meetings 


(Continued from Page 4) 





attendance. This is because the chapter 
meets in a private dining room at the 
Yale Club and reservations as to num- 
ber attending must be given in advance. 
Life underwriters who qualify for Mil- 
lion Dollar Round Table membership 
this year will not be admitted to the 
New York chapter until August when 
the national chairman publishes the 1944 
list of members, At that time credentials 
should be Sent to Chairman Kelly. 





Bankers Nat’! In Bureau 


The Bankers National Life of Mont- 
clair, N. J., has joined the Life Insur- 
ance Sales Research Bureau, total mem- 
bership of which is now 132 companies. 
President of Bankers National is Ralph 
R. Lounsbury; vice president and 
superintendent, of agencies is William 
J. Sieger. 


W. M. McCONNELL DEAD 
W. M. McConnell, general agent, Paci- 
fic Mutual and Ohio National Life, and 
formerly vice president and_ general 
manager, Western Union Life, Spokane, 
died last week at Walla Walla, Wash- 
ington. He was 61 years old. 
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Bankers Life First Quarter ° 
War Losses Total $85,508 


Var losses on thirty-eight lives, rep- 
resenting $85,508 in life insurance, were 
| by the Bankers Life of Des Moines 
juring the first quarter of 1944. War 
deaths among policyholders are occurring 
at about the same rate as in 1943, but 
, much higher proportion is now being 
reported from overseas. Of the thirty- 
cht deaths in the first quarter of the 
year only nine were in the United States 
and the others were divided as follows: 
North Africa, nine; Pacific area, seven; 

rope, seven; Southwest Pacific, four; 


| 

Latin America and the Bahamas, one 
each. Causes of the war deaths were: 
combat, eighteen; air crashes or acci- 


dents, twelve; natural causes, five; acci- 
dents other than air, three. Three of 
the air accident losses resulted when 
planes disappeared (failed to return). 





TO HONOR N. LEE COLIN 





General Agent S. S. Wolfson to Give 
Luncheon to Brooklyn Branch Man- 
ager on First Anniversary 

Lee Colin, branch manager of the 
S. ro Wolfson Agency, Berkshire Life, 
with ‘office at 66 Court Street, Brooklyn, 
will be the guest of honor at a luncheon 
to be given by Mr. Wolfson, May 1, at 
the Elks Club. The occasion will mark 
Mr. Colin’s first anniversary of his as- 
sociation with the S. S. Wolfson 
Acency. Mr. Colin began his life in- 
surance career in 1928, and since then 
has served as production manager, su- 
pervisor and personal producer. 





UNDERMINING CONFIDENCE 





That Is What Socialist Leader Is Trying 
To Do Respecting Insurance, Says 
Manning of Canadian Association 
A new attack on life insurance admin- 

istration has been made by M. J. Cold- 
well, Canadian leader of “the C.C.F,, 
(Socialist Party), who charges concen- 
tration of economic power in the hands 
of directors and executives of life in- 
surance companies. He advocates a na- 
tional investment control over all social 
security legislation and low cost volun- 
tary insurance facilities. 

In reply, Harry W. Manning, presi- 
dent of Canadian Life Officers’ Associa- 
tion, said in part: 

“The Regina manifesto of 1933 makes 
clear the purposes of this renewed 
attack on life insurance companies. The 
manifesto included the assertion ‘control 
of finance is the first step toward con- 
trol of whole economy,’ Mr, Coldwell 
is merely endeavoring to destroy public 
confidence ... to gain control of funds 
held by the companies as security for 
policyholders to employ them as 
venture capital.” 





— J. LAUER AGENCY LEADS 


Matthew J. Lauer Agency, Con- 
Picea t American Life, 295 Madison 
Avenue, New York, was the leading 
agency of the company for the month 
of March and for the year to date in 
both volume of new insurance and first 
vear premiums. General Agent Lauer is 
the leader in personal production for the 


year to date. Joe Harris of the Lauer 
Agency led the entire field force of the 


company in amount of first year pre- 
m s collected during the first three 
months. Mr, Harris also led in March 
Production. 





GEO. T. CARLIN DEAD 
orge T. Carlin, 63, educational di- 
rr of Central Life Assurance Society 
Ss Moines, died at his home after 
a s'x-week’s illness. He became asso- 
: | with Central Life as an agent at 
t Bend, Wis., in 1917. Later he be- 


superintendent of agents for Wis- 
n, and then general agent at To- 
, and general agent at Milwaukee. 
came to the home office in 1928 to 

its educational 
a member 
vriters, 


department. He 
of Chartered Life Un- 


ACCEPT CLU QUALIFICATION 





Minnesota Commissioner To Waive 
Written Examination for License of 
CLU’s Except on State Law 

Minnesota Commissioner Newell R. 
Johnson has modified his recent order 
requiring written examinations by all 
insurance agents in Minnesota before 
June 1, 1945, with a notice to all life 
companies that he will accept, in lieu 
of a written examination, a certificate 
showing that the applicant has been 
awarded the degree of Chartered Life 
Underwriter. 

“This practice will be followed only 
so long as the present high require- 
ments for obtaining the degree are main- 
tained,” the Commissioner said. 

It will be necessary, however, for all 
CLU’s to demonstrate to the satisfac- 
tion of the Commissioner that they are 
familiar with the laws of Minnesota per- 
taining to life insurance. This will be 
done by written examination on this 
subject alone. 





WITH JOHN HANCOCK 25 YEARS 





Harold G. Saul, Los Angeles General 
Agent, Joined Boston Agency in 1919; 
Made General Agent in 1925 
Harold G. Saul, general agent, John 
Hancock, Los Angeles, this month cele- 
brates his twenty-fifth anniversary with 
the company. Mr. Saul joined the 
Francis Marsh—later the Edward Marsh 
—agency at Boston after having served 
with the U. S. Navy in World War I. 
He was appointed Los Angeles general 

agent in 1925. 

_Mr. Saul_is a past president of the 
California State Life Underwriters As- 
sociation, the Life Underwriters Associa- 
tion of Los Angeles and the Life Insur- 
ance Managers Association of Los An- 
geles. He is a charter member of the 
California State Association. 

The Harold G. Saul agency is among 
the first ten leading agencies of the 
company on a nation-wide basis. 





A BOOK THAT WIL 


L HELP YOU REACH 


THE GROWING “PENSION” MARKET 


The steadily increasing interest in employee retirement 
plans presents an unusual opportunity to those equipped to sell 
this form of coverage. The need is almost universal, and a 


great deal more of this coverage would be sold if the issue were 
not so often clouded by the technicalities during initial dis- 


cussions. 


Realizing this, Connecticut General has printed a new book, 
“Problem or Opportunity,” which is specifically aimed to pre- 


sent the general background of employee pension or retirement 


plans. It points out why such 
employerandemployee . . . 


necessary to meet different situations 


the preliminary steps so that 


plans are advantageous to both 

why different types of plans are 
how to go about 
the plan can be installed most 


efficiently, and many other practical, simply explained steps 
that should precede the installation of a retirement plan for 


employees. 


This book deliberately avoids technicalities, but aims rather 


to sell the client on the idea of 


employee retirement plans. We 


are sure that you would find it an unusually valuable sales aid 


in presenting this form of coverage to your clients. Your copy 
will be sent promptly on request. 


* * * 


Connecticut General’s broad sub-standard 


program 


offers you a real opportunity to 


enlarge the scope of your market and reduce 


SUB-STANDARD 


your rejection rate. 


The Company con- 


siders sub-standard contracts to cover extra 


COVERAGE 


mortality rated up to 500% 


(five times the 


normal mortality rate). 


CONNECTICOT 
GENEKAL 


LIFF INSURANCE COMPANY 
HARTFORD, CONNECTICUT 


SALES “BRIEFS” 





LIFE INSURANCE, ACCIDENT 
AND HEALTH INSURANCE, 
SALARY ALLOTMENT INSUR- 
ANCE AND ANNUITIES. ALL 
FORMS OF GROUP INSUR- 
ANCE AND GROUP ANNUITIES. 


FOR THE BROKER 





* social gains, 





FHA’s Fine Record May 
Be Marred By Schemes 


MEREDITH ON FHA’S FUTURE 





National Life Vice President Addresses 
Texas Mortgage Bankers Ass’n 
at San Antonio 





The satisfactory experience insurance 
company investors have had with FHA 
insured mortgage loans may not be con- 
tinued into the future if some of the 
schemes for post-war Government hous- 
ing activity are adopted, in the opinion 
of Douglas Meredith, vice president and 
chairman of the finance committee of 
National Life of Vermont, who ad- 
dressed the Texas Mortgage Bankers 
Association at San Antonio Tuesday. In 
discussing FHA’s future Mr. Meredith 
said: 

“The Federal Housing Administration 
stands at the crossroads, with a com- 
mendable past and an uncertain future. 
So many proposals and suggestions for 
modifying FHA already have emanated 
from various interests that discernment 
of FHA’s form, pattern and substance 
after the war presents serious difficul- 
ties. 


War Housing Should End With War 


“Let’s look at the record once more. 
FHA, as originally established, has been 
recognized as one of the most success- 
ful, if not the most successful, of all 
Governmental agencies. It has func- 
tioned harmoniously with business, and 
has made distinct social contributions. 
Experience justifies its continuation af- 
ter the war with few, if any, changes. 

“Many observers and interested par- 
ties agree that authorization for Title 
VI (war housing) should expire June 
30, 1945, unless continuation of war 
makes extension beyond that date de- 
sirable. Slight modification of the 
statute to permit insurance of Title VI 
loans to new borrowers probably should 
be made, but beyond that few, if any, 
changes, seem necessary. 

“Title II should be allowed to func- 
tion as before the war. This permits 
high ratio loans, resulting from small 
down payments on low-priced houses. 
The funds available from various finan- 
cial institutions for investment in FHA 
loans should be more than ample to 
finance home-building in the post-war 
period, and at a rate of interest fair to 
borrowers and lenders alike. 

“The air currently is full of all kinds 
of proposals designed to aid housing 
after the war. Many of these plans 
emanate from builders and social reform- 
ers who seem to see only large builde rs’ 
profits, possibilities of pump-priming to 
avoid a post-war depression, or alleged 
without displaying a full 
understanding of the problems involved. 
Some of these plans call for very long- 
term loans, low rates of interest, and 
still smaller down payments. Yet everv 
thoughtful person knows that the term 
of any loan should be less than the 
reasonable life of the security. Like- 
wise, a low interest rate, stipulated by 
statute at say 1% or 2%, will not neces- 
sarily make funds available; in faet, it 
may have just the opposite effect of 
driving investors to more lucrative com- 
mitments.” 


North American Life Shows 
50% Gain for First Quarter 


New business of the North American 
Life, Chicago, for the first quarter of 
this year showed a 50% increase over 
the same period of 1943 according to a 
report by Charles G. Ashbrook, vice 
president and superintendent of agen- 
cies. The company has just completed 
a new business drive in honor of Vice 
President Harry Kramer who is in 
charge of the State of Ohio. Mr. 
Kramer, who has completed fifty-two 
years as a field man, joined the North 
American Life’s staff shortly after its 
inception in 1907 and has had charge 
of the State of Ohio for more than a 
quarter of a century. 
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New Committees Named 
For ALC During 1944 


BY PRESIDENT JAS. A McLAIN 


Impressive List Of Executives To Carry 
On Work of Convention During 
Coming Year 


James A McLain, president Guardian 
Life of New York, as president Ameri- 
can Life Convention has announced the 
maecaeel of the various standing and 
special committees to serve the Conven- 
tion during 1944. By virtue of their 
offices, the president and manager of the 
convention are ex-officio members ol 
all committees. The new committees are 
as follows: 

ACTUARIAL—Walter O. Menge, second vice 
president, Lincoln National Life, chairman; 1: 
G. Beatty, actuary Canada Life Assure ance; J. # 
Budinger, vice president and actuary Kansas City 
Life; Willia im J. Cameron, executive vice presi- 
dent Home Life of New York; Ross E. Moyer, 
underwriting vice president Northwestern Na- 
tional Life; John Y. Ruddock, .vice president 
and actuary Pan-American Life, and C, 
lookey, actuary Occidental Life of California. 

AGENTS AND AGENCIES—W. F. Winter- 
ble, agency vice president Bankers Life of Lowa, 
chairman; H, J. Cummings, vice president Min- 
nesota Mutual Life; Ray E. Fuller, agency vice 
president ange Life of Iowa; Wendell F. 
Hanselman, vice president and superintendent 
of agencies Union Central Life; R. V. Hatcher, 
executive vice president Atlantic Life; 
Higdon, executive vice president Business Men’s 
Assurance, and Richard R. Lee, vice president 
and gency director Southwestern Life. 
_AVIATION—J, E, Hoskins, assistant actuary 
Travelers, chairman; William Breiby, vice presi- 
dent Pacific Mutual Life; W. Ralph Jones S, pres- 
ident and actuary National Fidelity Life; ) 
MacCharles, general manager and actuary Great- 
West Life; Edward H. Hezlett, vice president 
and general manager Pan-American Life, and 


Pearce Shepherd, second vice president and as- 
sociate actuary Prudential. 
BLANKS—Wendell P. Coler, vice president 


and actuary American United Life, chairman; 
H. W. Foskett, financial vice president Equitable 
Life of lowa; F. Edward Huston, secretary and 
actuary American Life Convention; W. H. Mc- 
Bride, vice president National Life & Accident, 
and R, G. Stagg, actuary Lincoln National Life. 
CREDENTIALS—F. L. Alexander, president 
LaFayette Life, chairman; L. K. Arrington, ex- 
ecutive vice president Standard Life of the 
South; R. L. Douglas, president American Union 
Life; James M. Drake, president Empire Life & 
Accident; Ellsworth Regenstein, president Ken- 
tucky Home Mutual; L. J. Treanor, vice presi- 
dent Michigan Life, and D, Easley Waggoner, 
vice president and general manager United Fi- 
delity Life. 


DEPARTMENTAL SUPERVISION—Ray B. 


Lucas, general counsel Kansas City Life, chair- 
man; W, L. Baldwin, president Security Life & 
Accident; James W. Blunt, vice president Mon- 


arch Life; John A. Lloyd, vice president Union 
Central Life; D. M. Morgan, Northern Life, and 
George W. Wells, Jr., vice president and claims 
manager Northwestern National Life. 

FINANCE—L. D, Cavanaugh, president Fed- 
eral Life, chairman; Rollin M. Clark, vice presi- 
dent and secretary Continental Assurance, and 
" J. MecAndless, president Lincoln National 
ste, 

GRIEVANCES—H. G, Royer, president Great 
Northern Life chairman; 3. J. Bell, president 
and actuary Midland National Life; William D. 
Haller, vice president and secretary United Life 
& Accident; Charles M. Howell, president and 
general counsel Pyramid Life; E. [. Speckman, 
president Kentucky Central Life & Accident; 
Harry V. Wade, first vice president and general 
manager Standard Life of Indiana, and a 
Wilson, president Amicable Life. 

INVESTMENT AND INVESTMENT LAW— 
Morton Boyd, president Commonwealth Life, 
chairman; Paul C. Buford, president Shenan- 
doah Life; T, E. Lovejoy, Jr, vice president and 
treasurer Manhattan Life; Edward B. Raub, 
pres'dent and general counsel Indianapolis Life; 
T. A. Sick, president and treasurer Security 
Mutual Life of Nebraska, and George W. Stein- 
man, president Midland Mutual Life. 

MEDICAL EXAMINATIONS—Dr. 
Cragin, medical director 
Dr. Maurice B. Bender, medical director Guard 
ian Life of America; Dr. J. Rozier Biggs, vice 
president and medical director American Stand- 
ard Life; Dr. B. F. Byrd, medical director Na- 
tional Life & Accident; Dr. J. Robinson, 
vice president and medical director Connecticut 
General Life; Dr. H. F. Starr, vice president 
and medical director Pilot Life, and Dr. S. 
Streight, medical director Canada Life Assurance. 

MEMBERSHIP—J. Howard Oden, vice presi- 
dent North Americ an Reassurance, chairman; 
H. O. Chapman, president National Reserve L ife; 
E. W. Craig, president National Life & Accident; 
Richard B. Evans, vice president and secretary 
Colonial Life of America; O. J. Lacy, president 
and general manager California-Western States 
Life; Alfred MacArthur, president Central Life 
of Illinois, and W. C. McCord, president South- 
land Life. 

NEXT ANNUAL MEETING—H. S. Wilson, 
president Bankers Life of Nebraska, chairman; 

F, Ashford, president Western Reserve Life; 
Danforth E. Ball, president Columbus Mutual 
Life; Johnson D. Hill, president and treasuret 

Atlas Life; A. N, Mitchell, president Canada 

Life Assurance; E, Rhodes, vice president 


Donald B. 
Aetna Life, chairman; 


Mutual Benefit Life, and Frederick D. Russell, 
president Security Mutual Life of New York. 

PROGRAM—Laurence F. Lee, president Pen- 
insular Life, chairman; Claris Adams, president 
Ohio State Life, and E, A. Roberts, president 
Fidelity Mutual Life. 

PUBLIC RELATIONS—Ralph R. Lounsbury, 
president Bankers National Life, chairman; Asa 

Call, president Pacific Mutual Life; F. L. 
Conklin, president Provident Life; Jay N. Jami- 
son, executive vice president Reliance Life; M. 
A. Kern, president Alliance Life; Frederick D. 
Russell, president Security Mutual Life of New 
York, and Frank P, Sanford, president Liberty 
National Life. 

RESOLUTIONS—John E. Reilly, 
Old Line Life of America, chairman; George A 
Adsit, executive vice president Girard Life; 
Charles E. Becker, president Franklin Life; 
William Koch, president National Life; Robert 
J. Maclellan, president Provident Life & Acci- 
dent; Clifton Maloney, president Philadelphia 
Life, and E. L. Phillips, vice president and 
treasurer Gulf Life. 

TAXES—James A McLain, president Guardian 
Life of America, chairman; Claris Adams, pres- 
ident Ohio State Life; W. E, Bixby, president 
Kansas City Life; Dwight L. Clarke. president 
Occidental Life of California; S. J. Hay, presi- 
dent Great National Life; Laurence F. Lee, 
president Peninsular Life; A. J. McAndless, 
president Lincoln National Life; R. B. Richard- 
son, president Western Life, and W. C. Schup- 
pel, president Oregon Mutual Life. 

TOTAL AND PERMANENT DISABILITY— 
H. C. Reeder, vice president and actuary Con- 
tinental Assurance, chairman; J. A. Campbell, 
actuary London Life; Helen L. Clark, associate 
actuary, American United Life; Ray R. Haffner, 
actuary Business Men’s Assurance; J. E. Hyman, 
actuary Gulf Life; Arthur W, Larsen, actuary 
United Benefit Life, and P. V. Montgomery, 
vice president and actuary Southland Life. 

UNDER AVERAGE LIVES—Otto J. Burian, 
vice president and actuary General American 
Life, chairman; Bruce Batho, actuary Country 
Life; Marcus Gunn, vice president and actuary 
Cal.fornia-Western States; F. W. Hill, actuary 
Crown Life; Kenneth B. Piper, actuary Provi- 
dent Life & Accident; Elder A. Porter, secretary 
and actuary Manhattan Life, and Charles A. 
Taylor, vice president and actuary, Life Insur- 
ance Co, of Virginia. 

UNIFORM LAWS—Robert E. Henley, execu- 
tive vice president Life Insurance Co. of Vir- 
ginia, chairman; eng Cole Bates, genera) 
counsel Metropolitan Life; Howard W. Kacy, 
first vice president, Acacia Mutual Life; Sydney 
F. Keeble, general counsel Life & Casualty; 
Powell B. McHaney, vice president and general 
counsel General American Life; William C. 
Safford, vice president Western & Southern Life, 
and Miles Scheaffer, secretary United Benefit 


ASSETS—F. W. Hubbell, 


jj; 


president 


Life. 
VALUATION OF 


president Equitable Life of Iowa, chairman; O. 
J. Arnold, president Northwestern National Life; 
C 35; Branch, second vice president Sun Life 
of Canada; E. A. Camp, Jr., vice president and 
treasurer Liberty National Life; Paul E. Fisher, 
treasurer Indianapolis Life; Peter M. Fraser, 
vice president Connecticut Mutual Life; Allen 
May, president Mutual Savings Life; 

Phillips, president Minnesota Mutual Life, and 
John A, Stevenson, president Pen Mutual Life. 

Members of various special committees were 
named as follows: 

POLICY VALUATION AND_ NON-FOR- 
FEITURE COMMITTEE—T. A. Phillips, pres- 
ident Minnesota Mutual Life, chairman; George 
T. Cannon, executive vice president Beneficial 
Life; C. A. Craig, chairman executive committee 
National Life & Accident; James A. Fulton, 
president Home Life of New York; Emry C. 
Green, president Pilot Life; William M. Guthrie, 
comptroller Reliance Life; J. Learson, vice 
president and actuary Western & Southern Life; 
Eugene J. McGivney, vice president and general 
counsel Pan-American Life; O’Donnell, 
president Southwestern Life, and Bradford H. 
Walker, president Life Insurance Co. of Vir- 
ginia. 

TAX COORDINATION COMMITTEE—C. G. 
= Wynne, inspector of taxation Sun Life of 

Canada, chairman; Roger W. Bennett, legal de- 
partment Massachusetts Mutual Life; Orrin R. 
Brown, manager tax department John Hancock 
Mutual; Francis P. McGuire, attorney Connecti- 
cut General Life; William M. Morris, actuary 
State Life; R. G. Stagg. actuary Lincoln Na- 
tional Life, and Oliver M. Townsend, tax at- 
torney Continental Assurance. 

WAGE AND HOUR COMMITTEE—B. M. 
Anderson, counsel Connecticut General Life, 
chairman; J. M. Peebles, general counsel Na- 
tional Life & Accident, and E. M. Thore, gen- 
eral counsel Acacia Mutual Life. 

WAR MANPOWER COMMITTEE—Byron 
K. Elliott, vice president and general counsel 
fohn Hancock Mutual, chairman; L. J. Dough- 
erty, chairman advisorv counsel Occidental Life 
of California; O. J. Lacy, president and gen- 
eral manager California-Western States Life; 
A. J. McAndless, president Lincoln National 
Life; Julian Price, president Jefferson Standard 
Life, and John A. Stevenson, president Penn 
Mutual Life. 

COMMITTEE ON INVESTMENT RE. 
SEARCH—E, A. Camp, Jr., vice president and 
treasurer Liberty National Life, chairman; Wil- 
lard N, Boyden, vice president Continental As- 
surance: Paul E. Fisher. treasurer Indianapolis 
Life; David W. Gordon. investment secretary 
Monarch Life; Dr. Bishop C. Hunt. economist 
John Hancock Mutual, and A. J. McAndless, 
president Lincoln National Life. 

SOCIAL SECURITY COMMITTEE—A. J. 
McAndless, president Lincoln National Life, 
chairman; 0. J. Arnold, president Northwestern 
National Life; Rollin M. Clark, vice president 
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FROM PACIFIC MUTUAL'S 


Annual Report 
1943 


Gain in Assets during 1943. . 
New Life Insurance— 1943 . . 


$ 10,514,192.39 
$ 50,565,680.00 


Accident and Health Dept.— 


Premium Income — 1943.. 


$ 4,748,830.77 


Gain in Life Insurance in 


Force—December 31,1943 .. 


Total Life Insurance in 


Force — December 31,1943. . 


$ 21,847,895.00 


$622,659,773.00 


Paid to Policynolders and 


Beneficiaries during 1943.. 


$ 17,674,886.24 


PACIFIC MUTUAL 
LIFE INSURANCE COMPANY 


® 
(A CALIFORNIA CORPORATION) 
HOME OFFICE, LOS ANGELES, CALIFORNIA 





LIFE-ACCIDENT 
HEALTH > ANNUITIES 
GROUP INSURANCE 

* 
Featuring the New 
and Unusual Savings 

Plan that Pays 


5 Ways 


K. C. Life Presidents Club 


Composed of Production Leaders; Danie} 
Boone Director of Club Activities 
At a meeting of Kansas City Lif 

general agents and managers, Presid: 
W. E. Bixby announced the formati 
of a leading producers club, known 
the President’s Club. Daniel Boone. 
vice president, Kansas City Life, was :- 
signated director of club activities by the 
committee in charge of organizing 
club. F. W. Boyce, assistant secretary 
for Kansas City Life, was designated 
c'ub secretary. 

To be a club member a Kansas (it 
Life Agent must submit not less than 
twenty applications for the year for a 
net issued and paid-for volume of $2()(),- 
0°O or more. 





and secretary Continental Assurance, and WV. T 
Grant, president Business Men’s Assurance 
COMMITTEE TO STUDY PENDING FED 
ERAL LEGISLATION—Byron K. Elliott, vice 
president and general counsel John Hancock 
Mutual, chairman; Laurence F. Lee, president 
Peninsular Life; A. J. McAndless, president 
Lincoln National Life; John A. Stevenson, 
president Penn Mutual Life, and Frazar B&B. 
Wilde, president Connecticut General Life, 
WAR SETTLEMENTS COMMITTEE OF 
AMERICAN LIFE CONVENTION—Valentine 
Howell, vice president and actuary Prudential, 
chairman; Dwight L. Clarke, president (cci- 
dental Life of California; Francis V. Keesling 
president and general counsel West Coast Lie. 
Sp McAndless, president Lincoln National 
Life; George M. Selser, vice president and sec 
retary United States Life; H. R. Stephenson, 
general manager Crown Life, and R. D. Taylor, 
legal adviser Sun Life of Caada, 


INDUSTRIAL SECTION COMMITTEE 
Frank P. Samford, president Liberty Nationa! 
Life, chairman; Claris Adams, president Ohio 
State Life; ] R. Leal, vice resident and sec- 
retary Interstate Life & Acci ent, and John F 
RuehImann, vice president Western & Southern 
Life. 

COMMITTEE TO STUDY INSURANCE 
REGULATION—Berkeley Cox, associate coun 
sel Aetna Life, chairman; Orville F. Grahame, 
associate counsel Paul Revere Life; Howard W 
Kacy, first vice president Acacia Mutual Life; 
Francis .V. Keesling, president and _ general 
counsel West Coast Life; Lorentzen, vice 
nresident and general counsel Bankers of lowa; 
Powell B. McHaney, vice president and general 
counsel General American Life; E. A. Roberts, 
nresident Fidelity Mutual Life; Howard € 
Snencer, general counsel Home Life of New 
York, and Francis J. Wright, vice president and 
counsel Midland Mutual Life. 





Mortgage Clinic 
(Continued from Page 3) 
the factual and visual minds, there is the 
letter of submission, not in the diction- 
ary sense of that word but to summarize 
the factual and visual data and to ex- 
press your conclusions with respect 
thereto. I am particularly partial to 
such a letter because it gives full scope 
to the correspondent’s rating of his 
case. There is no space in application 
forms for adjectives, but here they may 
be given full play. Here is the oppor- 
tunity to explain why the location ot 
the property is good, why the street is 
quiet and clean, why the building ts 
better than its competitors, why _ thie 
rents are low, why the vacancies are 
high, why the expenses will never be 
so high again, and why the borrower is 
the best man in town. In it may also be 
offered a tentative appraisal if your len- 


der does not require a final ‘outside’ ap- 


praisal for its initial consideration of 
the case. 

“Thus far I have taken advantag¢ 
every opportunity for objective amuse- 
ment. There is room for none in wiat 
follows, the procedures in which I take 
a part. Assuming that an applicat‘or 
for a loan, perfectly developed and pre- 
sented, has reached the lender. Here 
is what should happen to it. It is 
checked for completeness and accuracy. 
Important related data are condensed on 
a card for quick reference, future use in 
checking other applications, and for use 
in eventually inspecting the property 

All data is tested insofar as material 
is available for that purpose. Maps «re 
used to spot locations, files of compa: 
ble mortgaged and owned properties «1 
reviewed for rating of neighborhiows's, 
rent levels, vacancy experiences, ope! 
ing expenses, construction costs and 
praisals. From them emerge conclus 
as to whether the case should or should 
not be advanced along the line of un- 
derwriters.” 
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Insurance Tax Angles 
Discussed by G. Simons 

ADDRESSES N. Y. SUPERVISORS 

Insortance of Section 722, Internal 


fevenue Code Emphasized by New 
York Tax Consultant 








e members of the New York Life 
Suoervisors Association held their regu- 
lar monthly luncheon meeting on Tues- 
dav of this week and heard an address 
hy Gustave Simons, attorney and tax 
consultant, of Simons and Greeley, who 
discussed the relationship of the tax at- 
torney with the agent in reference to 
‘ients and selling insurance. Mr. Simons 
emphasized the importance of having the 
tax attorney appear early in the picture 
where a case is involved so that the 
tlon may be properly drawn. 

On section 722 of the Inernal Rev- 
enue Code Mr. Simons said that al- 
though this is the most important it is 
the least considered. He pointed out 
that a corporation having an abnormally 
low pre-war earning may re-establish its 
tax base by demonstrating what normal 
earnings should be and the adjustment 
established in harmony with Treasury 
Department regulations. Since it is now 
possible to get a four year carry back 
rather than a two year carry back, con- 
tinuance of tax benefits at present high 
rates for five years may be expected 
in many cases. In many cases where 
, profit sharing rather than Pension 
Trust is employed insurance applied with 
a stock purchase agreement is used. This 
is somewhat akin to key-man insurance, 
he remarked, except that premiums are 
deductible. 

On business insurance the speaker 
called attention to the danger of giving 
a stockholder an option to purchase 
stock since the estate may have to pay 
a tax greater than what is received for 
the stock. Where the stock purchase 
agreement is unconditional it is binding 
on the Government and protects the 
estate. Such an agreement he said is 
too dangerous without insurance. 

Because of the heavy penalty on un- 
reasonable accumulations of surplus un- 
der Section 102 of the Internal Revenue 
Code, Mr. Simons said that business 
insurance is one of the few solutions to 
this increasingly dangerous problem. 

The key-man insurance should not 
be purchased by the corporation but 
rather by a trustee thereby avoiding an 
eventual capital gain tax by the survi- 
vors. Use of a trustee might even give 
the corporation a reduction for its pre- 
miums. The insurance should be pay- 
able to the family of the stockholder 
under the tax free settlement options. 

On partnership insurance, Mr. Simons 
said that a partner may deduct premiums 
from his income tax where he is the 
dominant factor if, conditions laid down 
by the Treasury are otherwise followed. 
Upon pre-payment of insurance pre- 
miums discounts representing future in- 
come are allowed. These discounts are 
tree of taxes, 

Myr. Simons was introduced by Arthur 


Sullivan, Doremus-Bragg Agency, Guar- 
dian Life. Murray April, Hancel 
\geney, Continental American Life, 


presijent of the Association was in the 


chan 





APPOINTED GENERAL AGENT 


(. R. McAlister has been appointed 
eencral agent in Sacramento, for the 
Lincoln National Life, according to an 
ani uncement by A. L. Dern, vice 
president and director of agencies. He 


Wi!’ succeed J. S. Marr, former general 
agent, who will continue with the com- 
iF as a personal producer in . the 


1000TH PRODUCTION WEEK 
are Maraccini of the Standeford 
keroral agency, Pacific Mutual Life, 
ra, California, in the past month 
leted his 1000th week of consecu- 
veekly production and also qualified 
4:  inember of the Big Tree Top-Stars, 
‘cst honor group in the Pacific Mu- 
‘ual Big Tree Leaders Club. 


HEARD on the WAY 








aaa 





On of the leading medical directors 
informs me that he would not be at all 
surprised if after the war we_, would 
have a similar experience as England 
had after the first World War—an epi- 
demic of malaria which could not be 
brought under control for two or three 
years. 

“As you know, malaria during the 
world’s history has taken more lives 
than any other disease,” he said. “We 
have no real cure for it. Our National 
Research Council is investigating some 
4,000 or 5,000 drugs, dyes, chemicals and 
so on in hope of finding a cure. Ata- 
brine, a German dye discovery of the 
I. G. Farbenindustrie, is being produced 


in this country in sufficient quantities 
now for both the Army and Navy and 
is the choice of treatment for both 


services. ‘ 
“Not enough attention has been paid 
to tropical diseases and that, of course, 
is serious in view of the large number 
of American service men in tropical 
countries. The tropical disease question 
will be covered at the meeting of the 
medical directors of life insurance.” 





Some close observers of the business 
think that too much emphasis is being 
placed on the designation, “unfit agents 
in public talks at which standards for 
agents are discussed, believing that 
when the subject of these qualifications 
for producers is under review some 
other designation should be used. Those 
having that view are carrying in the 
back of their minds possibility of some 
future court actions based on conspiracy 
charges. In brief, they believe that the 
term “unfit agents” has elements of dan- 
ger in it. Producers who are awarded 
CLU designations call themselves CLUs. 
Those who have not the CLU are not 
under any stigma because they have not 
the designation. 

Standards of fitness are being adopted 
or probably will be adopted by a num- 
ber of life underwriters associations. A 
situation which might easily confront 
the general agents of a town is this: 
the local life underwriters association 
adopts standards under the heading of 
“unfit agents.” A man may come to a 
small town, for instance, and not make 
a good impression on the general agents 
there because of.some objectionable trait 
in his personality, with the result that 


NORTH CAROLINA CONGRESS 


Scheduled Speakers H. A. Hedges, L. E. 
Simon, A. R. Jaqua Unable to Attend 
One-day Meeting 

The Eastern North Carolina one-day 
sales congress was held in Raleigh last 
week and attended by approximately 
200. Because of bad weather which 
crounded their planes, three of the four 
out-of-state speakers scheduled to ad- 
dress the congress were unable to at- 
tend. They were Herbert A. Hedges, 
Kansas City, president, National Asso- 
ciation of Life Underwriters; Lawrence 
E. Simon, general agent, Massachusetts 
Mutual Life, New York; A. R. Jaqua, 
associate editor, Diamond Life Bulletins, 
Cincinnati. 

Eric Tillev, Durham, president of the 
State Association and district manager 
for the Life and Casualty Insurance Co., 
presided over the morning session which 
was addressed by William P. Hodges, 
Raleigh, State Insurance Commissioner; 
Roney A. Hillard, Asheville, general 
agent, Reliance Life; Allen N. Mosby, 
Charlotte, district manager, Durham Life. 

J. S. Babb, Durham, chairman of the 
State Sales Congress Committee and 
district manager, Equitable Life Assur- 
ance Society, presided over the after- 
noon session. Speakers were W. C-. 
\ndrews, vice president, National Asso- 
ciation and manager, Jefferson Standard, 
Greensboro, and Joe Josephus, Charlotte, 
special agent, New York Life. 





he finds himself unable to make a con- 
tract in the town with existing agencies. 
He may feel that he is barred because 
of the “unfit agent” definition of the lo- 
cal association. 

If he be combative, or sure he can 
sell insurance, he might retaliate by 
alleging that irrespective of what the 
local life underwriters association desig- 
nates as “unfitness” he does not regard 
himself as unfit, and, furthermore, he 
might believe that he is being deprived 
of a livelihood because he is being 
“ganged up against.” There are plenty 
of ways to fix standards without mak- 
ing use of any particular terminology 
carrying with it the stamp of incom- 
petence, 

Oldtime brokers in the New York field 
remember with some trepidation the fa- 
mous Greenwood case where the old 
Brokers Association of New York— 
which has since changed its name—was 
accused of caysing two insurance com- 
panies to cancel contracts with a young 
broker who thought he had a monopoly 
on certain types of automobile insur- 
ance coverage because of the advantage 
of those contracts, and he thereupon 
brought an action for $385,000 against 
the association and got a verdict for 
that amount. He charged conspiracy, 





Barbara Bender, daughter of William 
H. Bender, general agent, National Life 
of Vermont, New York City, is now a 
copywriter for Geyer, Cornell & Newell, 
Inc., New York, which handles accounts 
of New York Central Railroad, Knox, 
the Hatter, Kelvinator and Nash Motor 
Cars. She is writing the Knox hat copy. 

Miss Bender was formerly assistant 
fashion editor of Charm Magazine. She 
attended Antioch College, New York 
University and Tobe Coburn School of 
Fashions, 





Harold A. Wood, Penn Mutual Life’s 
Allan Gates Agency at Little Rock, has 
been presented with the Silver Beaver, 
Boy Scouts’ highest award for outstand- 
ing service for boyhood during a given 
year. 

He has served for twelve years as 
Scoutmaster of the Boy Scout Troop of 
the First Baptist Church at El Dorado. 
The Silver Beaver presentation was 
made at the annual meeting of the 
Desoto Area Council at Crossett, Ark. 

Uncle Francis. 





Dement Appointed Head of 


Maho Insurance Department 
J 


ames A. Dement of Idaho Falls, 
Idaho, has been appointed Director of 
Insurance for that state, succeeding H. 
M. Cullimore, who has resigned to en- 
ter the army. Mr. Dement has been 
secretary to the Governor and has had 
some experience in the insurance 
business. 





BERKSHIRE OFFICER DIES 

George A. Watson, assistant secre- 
tary, Berkshire Life, died last week. 
Mr. Watson was in his fifty-fifth year of 
service with the company, having joined 
the organization in 1889 and was the 
oldest member of the home office staff 
in years of service. For the past twenty 
vears Mr, Watson had been assistant 
secretary. 


HAYS & BRADSTREET’S GAINS 

Hays & Bradstreet’s general agency, 
New England Mutual Life, Los Angeles, 
set a new record during March by pay- 
ing for $2,061,035 in new life insurance 
business, exclusive of annuities. The 
agency has been advised by the home 
office that this is the largest volume 
paid for by any. agency of the company 
in any one month since 1938. The agen- 
cy paid for $3,656,000 of new business. 
exclusive of annuities for the. first quar- 
ter of 1944, which is a gain of 110% over 
the same period in 1943. 











Defer Unification Of 
ALC and Presidents 


COMMITTEES ISSUE STATEMENT 





Say Work of Both Organizations 
Should Be Further Studied to Avoid 
Duplication 





Committees of American Life Con- 
vention and Association of Life Insur- 
ance Presidents which have been con- 
sidering proposed plans of unification 
of the two organizations have issued a 


joint statement on the matter which 
follows: 
“It will be recalled that in October 


1942, the American Life Convention ap- 
pointed a special committee, subse- 
quently designated as the Committee on 
Convention Activities, headed by Chair- 
man O. J. Arnold, and that in December, 
1942, the Association of Life Insurance 
Presidents appointed a Committee to 
study its organization, headed by 
Chairman George Willard Smith. 

“A meeting of these two comm'ttees 
in 1943 led to the suggestion that plans 
for a unification of the work of the 
two bodies be considered. An oral re- 
port was made to the American Life 
Convention at its meeting in October, 
1943, and in December, a complete re- 
port of the Committee was mailed to the 
Convention members. A similar report 
was submitted to the members of the 
Association of Life Insurance Presidents 
at its December, 1943 meeting and sub- 
sequently mailed to each member. 

“These committees have been giving 
further consideration to the proposed 
plan. While both committees are still 
firmly of the. opinion that unification 
of the work of the two organizations is 
desirable, and that a_ substantial ma- 
jority of both organizations are favor- 
able to unification, they do not believe 
there is as yet a sufficient degree of 
unanimity to justify present consumma- 
tion of the plan. The respective commit- 
tees therefore recommend at this time 
that no action be taken by either body 
respecting unification, but that the mat- 
ter be left open for future considera- 
tion. The committees are convinced, 
however that the work of both organiza- 
tions should be studied in order to avoid 
duplication of activities. 

“There has been a fine spirit of coop- 
eration over the years and it is urged 
that consideration be given to various 
methods by which even more effective 
coordination of the present and future 
work and activities of the two bodies 
may be achieved.” 

BOOKLET BY ALFRED HIRST 





“A Primer on Pension Trust Taxation,” 
Published by The Weekly 
Underwriter 

A new booklet bearing the title “A 
Primer on Pension Trust Taxation,” by 
Albert Hirst, for seventeen years coun- 
sel for the New York State Association 
of Life Underwriters, has been pub- 
lished by The Weekly Underwriter, New 
York. In preparing this material Mr. 
Hirst has drawn on his long experience 
as a law practitioner in insurance taxa- 
tion. 

In a foreword to the booklet, Wood- 
hull Hay, editor, educational features, 
The Weekly Underwriters, says: 

“No longer are only the great corpo- 
rations instituting pension trusts. Today 
the smaller concerns likewise are inter- 
esting themselves in this means of pro- 
viding for their aged employes. 

“To the life underwriter this trend 
carries high implications. One is that 
we now unmistakably are in the era 
when life insurance contracts more and 
more will be sold wholesale. Another is 
that the field of negotiating pension 
trusts no longer need be preempted by 
the ‘big’ writer or the specialist. Not 
only is the opportunity now open to 
every agent but, of still greater impor- 
tance to him, unless he is equipped to 
Present pension trusts he may find that 
the personal insurance needs of his in- 
dividual prospects already have been 
satisfied through the institution of some 
such plan by their employers solicited 
by other agents,” 
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OFFICIAL A. & H. GUIDE 
The official guide for the filing and 


A. & H. contracts, published 
Associa- 


approval of 
in booklet form by National 
tion of Insurance Commissioners, was 
in the spotlight this week 
of Insurance Commissioners and com- 
pany A. & H. experts conferred in New 
York City on various points in connec- 
tion with operation of the guide. Com- 
missioner Allyn of Connecticut, as chair- 
man of the & H. 
sub-committee, who presjded, indicated 


as a number 


Commissioners’ A. 


the desire for maximum efficiency in 
handling of the guide by announcing 
that all who wished to present sugges- 
tions for improvement would have op- 
portunity to do so, The result: a number 
suggestions were made 
carefully considered by 


of constructive 
which will be 
the Commissioners’ committee and, if 
merited, will be presented to the NAIC 
annual meeting in June. 

Outstanding feature of the new offi- 
cial guide is that it makes for country- 
wide uniformity which observance, in 
the opinion of Commissioner Harring- 
ton, president of the Commissioners, 
“will unquestionably facilitate the con- 
sideration of policy forms and eliminate 
some of the difficulties inherent in the 
work of passing upon such forms.” He 
makes the constructive suggestion that 
all State 
promulgation of individual rulings not 


Insurance Departments defer 


in keeping with this guide (except in 
cases where there is a conflict with 
state laws). He also urged that Commis- 
sioners be as liberal as possible in the 
interpretation of such laws. 

The guide in its present form repre- 
sents months of work by Commissioners 
who are members of the NAIC accident 
and health committees in cooperation 
with a company committee on which 
both the Bureau of Personal A. & H. 
Underwriters and the Health & Acci- 
dent Underwriters Conference are rep- 
resented. The spirit of give and _ take, 
and a wholesome desire to do an ele- 
the benefit of the A. & 
H. business was uppermost at their 
meetings. Effective date for use of the 


vating job for 


guide is July 1 after which date com- 
panies cannot expect Insurance Depart- 
ments to approve policy forms filed with 
them which are in violation of the regu- 
lations set forth in the guide. 


IN THE PUBLIC INTEREST 
An interesting contrast in methods 
of approach to the question of serving 





York City under the act 





the public interest with respect to 
broadening the underwriting powers of 
fire, casualty and surety companies so 
that it may be possible to issue a single 
policy covering all property, personal 
liability and fire hazards, is afforded 
two speeches reviewed in this issue of 
The Eastern Underwriter. 

President Harrington of the Commis- 
sioners, long an advocate of breaking 
down legal barriers so as to permit such 
comprehensive coverage, talking before 
local board of Greenfield, Mass., drove 
home his point that it is for the in- 
surance producers, who know what the 
public wants, to refuse to be satisfied 
with an explanation that existing laws 
prevent the development of policies 
which would adequately protect the 
public. He said that the Commissioners 
can no longer be held responsible for 
failure to seek the revision, amendment 
or abolition of laws “which restrict the 
proper development of insurance policies 
in the public interest.” 

On the other hand, Vice President 
Manning W. Heard, Hartford Accident 
& Indemnity, speaking before Ne- 
braska Association of Insurance Agents, 
on “Is It in the Public Interest?” took 
the opposite position. He said that be- 
fore the barriers between underwriting 
powers of the several classes of com- 
panies other than life are broken down, 
“Should be 
scrutinized and tested in the light of 


the practical consequences 


public interest.” 

So we have a supervisory official and 
an experienced company executive, both 
concerned with the public interest, tak- 
ing diametrically opposite views as to 
how that interest is to be served. It 
seems to be a good sign when conflict- 
ing points of view on so important a 
subject are brought into the insurance 
limelight and discussed freely and openly 
within the business and a still better 
omen that first consideration goes to 
the public interest, no matter how di- 
vergent the approach. 

Both Messrs. Harrington and Heard 
expressed confidence in the ultimate 
decision of the committee appointed by 
Mr. Harrington, with President Diemand 
of the North America companies as chair- 
man. Mr. Harrington said he had no 
advance information concerning the re- 
port of this committee but “I have con- 
fidence in the vision and ability of the 
men who have undertaken to solve a 
very difficult problem.” Mr. Heard said 
he has no doubt that the committee 
will test the step in the light of the 
public interest before recommending 
that it should be sponsored or espoused. 

Mr. Diemand’s committee is giving 
an opportunity to all parties at interest 
to present their views. 








WILLIAM MACFARLANE 


William Macfarlane, vice president and chief actuary of N 





Cosmo-Silco 


SINCLAIR 


Yew York Life, is seen 


JOHN S. 


in accompanying picture accepting congratulations of John S. Sinclair, executive 
vice president, on the record of the New York Life’s actuarial department during 
the recent Fourth War Loan Drive. The actuarial department was awarded the 
original pen and ink illustration made by James Montgomery Flagg, celebrated 
artist, for a New York Life advertisement which appeared during the drive. The 


illustration is seen in cut. 


The actuarial department had 536 War Bond salesmen, which is 99.6% of the 
total number of employes in the department. With 13.7% of the company’s em- 
ployes the department accounted for 28.3% of the total sales made by the New 
York Life War Bond team in this city. The actuarial department made 9,247 sales 
for an average of 16.3 sales per employe which was a higher average per employe 


than any other group at the home office. 





William Wideboor, manager, Metro- 
politan Life, Jefferson City, has been 
elected a member of the executive board 
of the Jefferson City Chamber of Com- 
merce. 

* * OF 

Wallace A. Rogers, vice president of 
Carter-Rogers Agency, Inc., at Fort 
Dodge, Ia., has been commissioned a 
lieutenant (j.g.) and is now stationed at 
Bayonne, N. J. as safety engineer with 
the director of naval shore establish- 
ments. He formerly was associated with 
the U. S. F. & G. in the Des Moines 
office. 

* * * 

Governor William H. Wills of Ver- 
mont has appointed Linn D. Taylor, vet- 
eran local agent of Brattleboro, as as- 
sistant judge of Windham County Court. 
Mr. Taylor has been in the insurance 
business in Brattleboro for more than 
fifty years and has represented the 
Maryland Casualty for forty- five years. 
Governor Wills, in private life, is presi- 
dent of the Wills Insurance Agency at 
Jennington. 

* * * 


Kenney E. Williamson, general agent 
Massachusetts Mutual, Peoria, has been 
elected vice president of the University 
of Illinois Alumni Association. He is 
also serving on the University’s insur- 
ance advisory committee. 

x ee Oe 

J. R. Gathercoal, assistant manager, 
Factory Insurance Association, Chicago, 
has retired after fifty years with the 
FIA. For more than fifteen years he 
las served as a member of the board of 
education of New Trier High School, 
Winnetka, IJII., and for part of the time 
as its president. 

: + »* 

C. C. Sinclair, assistant actuary of the 
Great-West Life, Winnipeg, is being 
felicitated on the completion of 40 years 
of service with that company. He was 
appointed assistant actuary in 1919, 


Commander Merle A. Gulick, United 
States Coast Guard, formerly public re- 
lations officer, Equitable Life Assurance 
Society, is now assistant chief of the 
division of Port Security of the United 
States Coast Guard. 

xo eh Ce 


Major G. F. Davies, Toronto, general 
manager of the National Life of Can- 
ada, has been appointed dominion presi- 
dent of the Canadian Corps Association. 

* * * 


Sener 3 





Time Photo Service 
S. T.-WHATLEY 

S. T. Whatley, vice president of Av \\4 
Life, in charge of life insurance prov 
tion, has returned to the head ofice 
after being five weeks in Evergla:°s, 
Florida, where he fully recovered |! 

a prolonged illness. 
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Earls-Griswold Wedding 


Many insurance men and their wives 
and Navy. and Army officers attended the 
wedding in the Crystal Room of the Ritz- 
Carlton Hotel, New York, Saturday aft- 
ernoon of Jacqueline Louise Griswold 
and Lieutenant John V. Earls, USNR, 
one of the most beautiful weddings i in the 
annals of the Ritz-Carlton. Among those 
attending the wedding were sixteen per- 
sons. from Cincinnati including the 
daughter of President Williams: of the 
Western & Southern Life Insurance Co. 
The bride is the daughter of John Caroll 
Griswold, vice president of Fred S. 
James & Co., and Mrs. Griswold. Groom 
is son of William A. Earls, prominent 
Cincinnati general insurance agent. 

Mrs. Earls was graduated from Penn 
Hall and attended the Parsons School of 
Design. Her parents live in Darien, 
Conn, Lieutenant Earls, a graduate of 
Holy Cross, saw service in Guadalcanal 
and is now instructing at Harvard Uni- 
versity for the Navy. Best man was his 
brother, L Reece William T. Earls, 
USNR, and among the ushers were the 
groom’s brother, Thomas W. Earls, who 
is with the agency in Cincinnati of which 
his father is president, and the bride’s 
brother, David R. Griswold. 

Uncle of the groom is Vincent L. Gal- 
lagher, assistant U. S. manager of Pearl 
Assurance. 

Among insurance men at the wedding, 


many of them being accompanied by 
their wives, were these: Peter J. Berry, 
Security of New Haven; E. M. Allen, 


Sherman Drake, National Surety; Col. 
Howard P, Dunham, American Surety; 
Wallace J. Falvey, Massachusetts Bond- 


ing & Insurance; George Kern, Fuller 
& Kern; John F. O’Loughlin, George 
McCagg, James B. Clancy, E. W. 


Hotchkin, Thomas L. Bean, Ed O’Neill, 
Irving Feiry, M. W. Flawson, Royal- 
Liverpool Groups, and F. S. Dauwalter, 
John Waldron, J. J: Murphy and Carl 
W. Scade of Fred § . James & Co. 
x * * 

Deputy General Manager of Pru- 
dential Assurance a Visitor Here 


; prominent figure in the interna- 
tional insurance field who is now visiting 
Nev bai City is Hubert Samuel Lane, 
Deput y general manager of the Pruden- 


tral Assurance Co. of London. Mr. Lane, 
Who is making his first trip to this side 
Ol ‘ie water, spent a month in Canada 
be'ore coming here. While in Canada 
nounced the appointment of Hart- 
‘cNairn as manager of the Pruden- 
\ssurance for the Dominion, an ap- 
| nent which has attracted unusually 
la\orable notice. Mr. MecNairn is re- 
as Ontario Insurance Superinten- 
The Prudential writes all kinds of 
I uirance, and in life insurance has more 
t 30,000,000 policies in force. 
5 Lane, whose father was the coun- 
manager for Westminster Bank of 
‘on, one of the five leading banks 
“reat Britain, attended Mercer’s 
ol in London, a school founded in 
en Anne’s time. He joined the Pru- 
tal Assurance forty years ago, be- 
‘ing a junior clerk in the audits de- 


BILL: 














In the first World War he 


partment. 
began his service as a second lieutenant 
and at time he left the service he was 


brigade major of an infantry brigade. 
He saw service in France, Salonica and 
Palestine; won the military cross and 
was twice mentioned in despatches. 
While in the Near East one of the great 
celebrities of the war he met was the 
late Lawrence of Arabia. 

Following the war Mr. Lane returned 
to the Prudential. Reading law at night 
he qualified for the bar, becoming a bar- 
rister at law. After a time he was ap- 
pointed fire and casualty manager of the 
Prudential Assurance for Northern Eng- 
land, his headquarters being in New- 
castle-on-Tyne, and while there he 
served a term as president of the New- 
castle Chartered Insurance Institute. He 
returned to the head office to develop 
Ordinary. production in life insurance, 
later becoming assistant manager of the 
company and then deputy general man- 
ager. 

He is an omnivorous reader, his prin- 
cipal study being of history. His favo- 
rite recreations on week-ends are tennis 
and golf. 

Mr. Lane was very much impressed 
by what he saw in Canada and spoke 
highly of the war effort there. He is 
also enthusiastic about New York. It is 
characteristic of him that the first thing 
he did in the way of sightseeing here 
was to go to the roof of a Rockefeller 
Center Building in order to learn the 
topography of New York City. 

President of the Prudential Insurance 
Co. of Great Britain, Located in New 
York, is C. A. Nottingham. During his 
first week in New York Mr. Lane was 
luncheon guest of several American in- 
surance companies. 

* * 


Many Members of Corroon Family 
in the Service 

Three of the sons of Richard A. Cor- 
roon of Corroon & Reynolds are now 
in the Armed Services, Oldest son Dick 
is in Iran. He is a lieutenant engaged 
in getting supplies from Iran to Russia. 
George is in training at Camp Lee, 
Virginia, and Jack is at Camp Rucker, 
Alabama. 

Mr. Corroon’s oldest daughter, Mary 
Corroon Reeves, whose husband Dan 
Reeves, is a captain in the Air Corps, 
has given birth to another girl, making 
four girls in all. Captain and Mrs. 
Reeves were married on Long Island 
eight years ago. 

Richard A. Corroon’s 
also has three sons in the service. His 
oldest, Dick, is a lieutenant attached 
to Admiral Halsey’s staff in the Pacific. 
Jimmie, his second, is an ensign in the 


brother, J. F., 


Air Corps, and Larry, his third, is in 
Greenland. 
x  O* 
Acting Director of Illinois 
Department 


Nellis P. Parkinson, chief deputy of the 
Illinois State Insurance Department, has 
been appointed acting head of the De- 
partment, succeeding Paul F. Jones who 
had been director since 1941. 3efore 
going with the Department Mr. Parkin- 





son had been in the insurance business 
in Decatur, IIll., for seventeen years. 

In announcing his resignation Com- 
missioner Jones said: “My junior part- 
ners are in war service and it is impera- 
tive that I return to my law practice in 
Danville. My associations with Gover- 
nor Green have been most harmonious 
and pleasant.” 

In accepting the resignation Governor 
Green said: “I sincerely regret losing 
the services of Director Jones. He has 
served the citizens of Illinois faithfully 
and there has been marked improvement 
in insurance conditions since he has 
been directing the Department.” 

ae 


The Late Henry H. Conland 


Henry H. Conland, publisher of Hart- 
ford Courant and one of country’s lead- 
ing publishers, died at Hartford Hospital 


in that city Saturday night. He was a 
director in Connecticut Mutual Life, 
Phoenix Fire Insurance Co. and Aetna 


Affiliated Companies, as well as in some 
other institutions, including the Hartford 
Chamber of Comme rce. He was trustee 
of Hartford Y. M. C. A. He had been 
president of the tiene for Living, 
formerly the Hartford Retreat and was 
president of the Board of Water Com- 
missioners; was chairman of the Hart- 
ford Bridge Commission and a member 
of the Board of Police Commissioners. 

His passing means much to Hartford 
as he was one of its most valuable citi- 


Zens. 
* * * 


Tom Hawbecker’s Popularity 
As a Magician 

Thomas K. Hawbecker, special agent, 
Aetna Casualty & Surety, branch office, 
Newark, is obtaining considerable rec- 
ognition as a magician. Over the past 
six months has done a fine job in pre- 
senting his act at the Army and Navy 
hospitals, The New York Stage Door 
Canteen and the Merchant Marine 
Service Canteen, New York. He finds 
that war veterans are among the most 
responsive of his audiences. 

One of Tom Hawbecker’s most en- 
joyable experiences was last Sunday dur- 
ing his entertainment at the birthday 
party given for Barney O’Brien, 8-year- 
old son of William J. O’Brien, Passaic, 
N. J., agent who is an executive com- 
mitteeman of the New Jersey Associa- 
tion of Insurance Agents and editor of 
The New Jersey Agent. Biggest hit on 
this occasion was his passing out of 
huge “dollar bills” to every child who 
assisted him in his act. Also present 
was Mrs. Hawbecker, who has _ been 
assisting her husband lately in per- 
formance of some mind reading stunts. 

* * x 


Pennsylvania R.R. Insurance 


In the notice to 
Pennsylvania 
annual 


stockholders of the 
Railroad relative to the 
meeting of April 11 this state- 
ment is made: 

“D. R. McLennan is chairman of the 
board of directors of Marsh & McLen- 
nan, Inc., insurance brokers. The rail- 
road company carries insurance in its 
own insurance fund. However, certain 
risks are protected through reinsurance 
placed with various companies, and a 
nortion of such business was written 
through Marsh & McLennan, Inc.” 

a: 


Hasn’t Missed an Issue in 104 Years 


Although The 
the principal 


Post Magazine, one of 
business papers of Lon- 
don, had its building, plant, machinery 
and many of its records destroyed in 
the 1941 blitz it was soon able to get 
going again. 

The Post Magazine was established 
in 1840. During the 104 years in which 
it has been published the magazine has 
never missed an issue. 

* * Ok 


The Mitsui Group 


It is estimated that 62% of the eco- 
nomic life of Japan is in the hands of 
four great families—Mitsui, Mitsubishi, 
Yasuda and Sumitomi. The Mitsui fam- 
ily controlling 25% of the productive and 
commercial life of the country. 

The Review of London reports that 








Ritz-Carlton Wedding 





| 
| 








Seaf Photo Service 
Lieut. and Mrs. John V. Earls 





the holding company of the Mitsui con- 
cern has been dissolved and that the 
eleven members of the Mitsui family 
will remain only as shareholders in the 
various companies, which will hence- 
forth get their direction from the state. 
The Mitsui group is engaged in mining, 
heavy industries, chemical industries, 
warehousing, trusteeships, and life as- 
surance. The latter business is con- 
ducted by the Mitsui Life Assurance 
Co., founded in 1918, and with the Mit- 
sui Bank helped to finance the whole 


group. 
The Mitsubishi group controls a 
number of insurance companies, the 


principal of which is the Tokio Marine 
& Fire. The Fuso Marine & Fire was a 
few years ago re-named the Sumitomo, 
to indicate its association with another 
of the great families, and the fourth 
family seems also interested in insur- 
ance business through the Yasuda Life, 
which was founded in 1894. The total 
value of the Mitsui Broup was in peace- 
time estimated at 3,500-millions yen; it 
may be recalled that one of its former 
leaders, Baron San, was murdered in 
1932. 
* * * 


Tydings on Economy 


Senator Millard E. Tydings of Mary- 
land is a leader of the economy group 
in Congress devoting considerable time 
and energy to arousing the people and 
Congress to a realization that the time 
has arrived for economy in government 
and reduced spending for all purposes 
except the war. He points out that be- 
tween 1930 and 1940 the government 
spent $27 billion more than it received. 
All the war expenditures have occurred 
since. He wants to make the country 
and Congress aware that the responsi- 
bility of taxing goes with the privilege 
of appropriating money. National pres- 
sure groups contend for this or that 
appropriation, often getting it, then re- 
turn to oppose the very taxation which 
is necessary to pay for the appro- 
priation, 
home is a 555-acre 
farm in Maryland, considered a model 
farm, to which he commutes from 
Capitol Hill during winter months. He 
formerly was speaker of the Maryland 
House of Delegates and state senator. 
He is now serving his third term in the 
U. S. Senate. Born at Havre de Grace, 
Md., Senator Tydings is a graduate in 
engineering of University of Maryland 
where he also studied law being admit- 
ted to the bar in 1913. He served abroad 
in the last world war and was promoted 
from enlisted man to a_ lieutenant 
colonelcy. He was cited by Generals 
Pershing, Morton and Upton and was 
awarded Distinguished Service Medal 
and Distinguished Service Cross. 


Senator Tydings’ 
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Shallcross Honored 
On 25th Anniversary 


MANAGER OF NORTH BRITISH 


General Manager Milligan Here From 
London to Attend Dinner; Directors 


Host At Luncheon This Week 


Cecil F. Shallcross, U ited States man- 
ager of the North British & Mercantile 
and president of the associated com- 
panies in the group for the last twenty- 
five years, was guest of honor at a din- 





SHALLCROSS 


CECI F. 


ner last week and a luncheon this Tues- 
day celebrating the anniversary. 


On April 14 a dinner was given for 


him at the Waldorf-Astoria in New 
York attended by 105 members of the 
staff representing the home office in 
New York, departmental offices in Phil- 
adel his, 3oston, Detroit, Chicago and 
San Francisco, the field force and the 
retired members of the staff, together 
with their guests: H. S. Milligan, gen- 
eral manager of the North British, who 
—_ the trip from London for the oc- 
-asion, and Edgar J. Kay of Montreal, 
eed of the North British for Can- 
ada and Newfoundland. Other invited 
euests were the Hon. R. H. Brand, 
C.M.G., D.C.L., of London, chairman of 
the general court of directors of the 
North sritish, and Thomas Frazer, 
F.F.A., of London, deputy general man- 
ager and secretary of the North British, 
who were unfortunately unable to be 
present. 
Duxbury Toastmaster 

George H. Duxbury, assistant man- 
ager, presided as toastmaster. Others 
seated at the speakers’ table were John 
L. Mylod and R. P. Stockham, assistant 
managers; Edward McLoughlin, general 
counsel; M. M. Pease, marine under- 
writer; S. T, Shotwell, manager, Pacific 
department; W. F. Sweazea, manager, 
Chicago department; F. G. Cargill, ex- 
ecutive representative, Western depart- 
ment, and Charles E. Case, retired as- 
sistant manager and vice president. 

After various speakers had conveyed 
to Mr. Shallcross the greetings and best 
wishes of the departmental offices, the 
field force and the alumni, Mr. Stock- 
ham spoke for the entire staff and pre- 
sented to the guest of honor on their 
behalf a handsome leather-bound parch- 
ment testimonial signed by some 240 
members of the staff in the home and 
departmental offices and all of the field- 
men of the group. 

rhe sentiments expressed by these 

(Continued on Page 22) 


John Ashmead Talks on 
Agency Public Relations 


SPEAKS AT GREENFIELD, MASS. 





Calls Agent Companies’ Only Flesh and 
Blood Contact With Public; Advocates 
Local Newspaper Advertising 

John Ashmead, general agent, the 
Phoenix Insurance Co., in a talk on 
“Public Relations and the Agents” be- 
fore the sixty-first annual meeting of 
the Franklin Board of Fire Underwrit- 
ers at Greenfield, Mass., April 10, spoke 
of the agents as “the only flesh and 
blood contacts the insurance companies 
have with the public.” 

He said that the agent, in forwarding 
the public relations programs of the 
insurance business are likewise helping 
themselves, stating that while there will 
always be insurance as an economic 
necessity, the method of its distribu- 
tion may change. In the fight to main- 
tain the good will of the public for the 
insurance business, he said, the men 
who are out meeting the public face 
to face have the greatest responsibility. 

Mr. Ashmead said that the oppor- 
tunity is presented to the agents to 
help to gain and to hold that public 
good will in the following respects: 

Public Relations Tools 

“You can, through your board, em- 
ploy some of the tools of public rela- 
tions. 

“Advertising, for instance—buy space 
in the local papers to tell the insurance 
story as a group. You can buy more 


(Continued on Page 22) 





New Stock Company is 
Organized in Texas 


SUPERIOR INS. CO. OF DALLAS 


Fire and Casualty Company, With Cap- 
ital of $250,000, Reinsuring All 


Business of Superior Lloyds 





The Superior Insurance Company, a 
$250,000 capital stock fire and casualty 
insurance company, has received its 
charter and opened s business in Dal- 
las, Texas, with E. T. Earnest as presi- 
dent. The new poche will re-insure 
all outstanding business of the Superior 
Lloyds, of which Mr. Earnest was at- 
torney-in-fact, and will also take over all 
the assets of the Lloyds, which will 
give the new company approximately 
$175,000 in surplus. The company will 
operate on the agency plan and in ad- 
dition to writing all forms of insurance, 
except life, in Texas, will also enter 
Arkansas, Louisiana and Oklahoma. 

The Superior Lloyds, was started in 
1935 by the group which had been in- 
terested in the Commercial Standard 
Insurance Company and which they sold 
that year. The Federal Lloyds, started in 
1922, was re-insured by the Commercial 
Standard in 1925, E. T. Earnest, presi- 
dent of the new stock company, joined 
the Commercial Standard in 1925 and 
became assistant secretary and manager 
of the claims department. 

J. E. Jones will be agency superin- 
tendent of the new company; Vice Pres- 
ident W. P. Bondies, will be in charge 
of claims and Vice President J. L. Myers 
will be in charge of underwriting. E. 
T. Earnest, Jr., will be secretary and 
Ray Nesbitt, vice president of the First 
National Bank in Dallas, will be treas- 
urer. Other directors include: Henry 
Davis, investments; Raleigh Horten- 
stine, president, Wyatt Metal and Boiler 
Works; Austin Moore, vice president of 
the Austin Bridge Company; J. Warren 
Jones, president of Austin Bros. - MLB. 
Solomon, attorney-at-law; H. P. Willard 
of the Willard Hat Company. 











To Progressive Agents — 


May we show you concrete 


proof of business produced 
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New York Underwriters Insurance Company 


Under management of } 


A. & J. H. STODDART 


for our agents by our Tested 
Sales Aids? These sales 


methods will produce for you. 


Ask To Have Our Fieldman Visit You 


New York 














‘Franklin Vice Acai” 
Elected Also a Directo: 


C. HARRY SMITH 


C. Harry Smith, vice president and 
secretary of the Franklin Fire, was 
elected a director of the Franklin at 
the home office of the company in Phila- 
delphia, on April 13. The new director 
was elected secretary in 1938 and vice 
president in 1940 and following his re- 
cent election as director will continue 
as the executive head of the Franklin 
in the Philadelphia office. 

His entire insurance career has been 
in the Philadelphia and suburban terri- 
tory since he entered the business in 
1917 with the Philadelphia Underwriters 
Association, After war service in 
France, Mr. Smith was associated with 
the Fire Association of Philadelphia and 
later the America Fore Group, joining 
the Home Group in 1935. 

Long a leader in Philadelphia insur- 
ance circles as a member of the Insur- 
ance Society and the Blue Goose, Mr. 
Smith is also active in the Downtown 
Club, the Racquet Club, the Midday 
Club and the Philadelphia Country Club. 

In his election as director of the 
Franklin, Vice President Smith succeeds 
Frank E. Parkhurst, deceased, of 
Wilkes-Barre, Pa., a former president 
and director of the company since 1914. 





NEW HAMPSHIRE ANNIVERSARY 


Old Established New England Fire 
Company Observing Seventy-Fifth 
Anniversary This Year 
Seventy-five years does not seem such 
an old age up in New Hampshire, where 
the people are generally long-lived. But 
the New Hampshire Fire of Manches- 
ter feels that such an age is a worthi- 
while accomplishment for any insurance 
company. The company considers the 
seventy - fifth anniversary important 
enough to celebrate all year, and is 
observing the occasion from April, 1944 

to April, 

Through Parker-Allston Associates it 
New York the company is distributing 
an interesting and timely variety of ai- 
niversary ‘material, a monthly broadsi le 
to their agents, blotters,  stick« 
matches, etc. Their trade paper advir- 
tising will be highlighted by some ©x- 
ceptionally good photographs of tie 
state’s scenic beauty spots—many 
them insured by the company. 

New Hampshire Fire agents a 
policyholders are congratulating t! 
company on being young in outlook 
life and modern approach to fire ins 
ance problems. 





1s + Ge 





HORNER PARTNER IN FIRM 


Norman C. Horner is now an ass 
ate partner itt the insurance product 
firm of Hutchinson, Rivinus & Co 
Philadelphia. He has been with tic 
office more than nineteen years. 
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REVERSES COINSURANCE CASE 





Iowa Supreme Court Rules Jury Should 
Have Evidence as to Building’s 
Replacement Cost 
The Iowa Supreme Court has _ re- 
versed a lower court verdict in the 
Occidental Insurance Co. case involv- 
ing the coinsurance clause. The case 
was regarded as important in that had 
the state high court upheld the lower 
court it would have affected all coinsur- 
ance policies in the state in determining 

the value of the building. 

The Cerro Gordo District Court jury 
had returned a judgment of $3,500 
aeainst the Occidental on a fire loss 
suffered by James Britven on a build- 
ing at Mason City, after the trial judge 
had ruled out taking into consideration 
the replacement cost of the building. 

In reversing the opinion and sending 
the case back for a new trial, the State 
Supreme Court held that error was com- 
mitted in excluding testimony regarding 
the replacement cost of the building as 
bearing on the question of value and in 
giving instructions which stated that 
the actual cash value of the building 
means its market value. 

The opinion, written by Justice Gar- 

field, and concurred in by all other jus- 
tices except Bliss, stated that the in- 
surance company had the right to show, 
as bearing on the actual value of the 
building before the fire, what it would 
then have cost to rebuild it. 
_“One reason the court seems to have 
fallen into error is that it incorrectly 
assumed the words in the policy ‘actual 
cash value’ of the building are synony- 
— with market value,” the opinion 
said. 

The court did not make replacement 
cost less depreciation an exclusive and 
mandatory yardstick for determining the 
actual cash value of the building but it 
did require that such evidence be sub- 
mitted to the jury, and apparently ruled 
out consideration of market value. 


Kenneth C. Maines Heads 


Automobile Claims Ass’n 


_The Automobile Claims Association of 
New York elected Kenneth C. Maines of 
Appleton & Cox, Inc., as president at the 
annual meeting last week, succeeding 
Edmund C, Keating of the Great Ameri- 
can, Mr. Maines has been an officer of 
the association, serving first as treasurer 
and then as secretary. Don Roberts of 
the London Assurance was reelected vice 
president and Thomas J. Hunter of the 
North British & Mercantile was re- 
elected treasurer. The new secretary 
is Frank Prigge of the Great American. 
Retiring President Keating received a 
vote of appreciation for his fine work 
during the last two years. 

\lthough automobile insurance has 
been more or less marking time for the 
duration, many new problems have come 
to the fore in recent months. These 
problems will continue to mount until 
troduction of war materials has passed 
the peak and the Government gives the 

» sign for the manufacture of parts 
aiid equipment for trucks, buses and fin- 
aly tor passenger cars. Some of these 

rts should be placed in production 


rtly to bolster the transportation sys- 
n, , 








Dineen Rejects Extended 
Coverage Form in N. Y. 


_/nsurance Superintendent Robert E. 
Vineen of New York has disapproved 
filing of a new extended coverage 
‘lorsement by the Explosion Confer- 
‘e some weeks ago. The new form 
vides broader and more liberal cov- 
ige than the one now used and is in 
ect countrywide outside New York. 
‘ie Insurance Department here has not 
proved the following clause: 
t is part of the consideration for 
endorsement that the provisions 


rein are hereby added to this policy, 
whole becoming one contract and 
‘yment of any loss reduces according 


‘othe ‘amount of insurance under this 
poltey, 





Insurance Company of the State of Pa. 
Marked 150th Birthday on April 18 


The Insurance Company of the State 
of Pennsylvania on Tuesday, April 18, 
celebrated its 150th birthday. This com- 
pany is the second oldest stock fire in- 
surer in America. The original charter 
empowered the company to write mar- 
ine, fire and life insurance, although 
the writing of the latter class never be- 
came an important part of its business. 

For the first fifty years the writings 
were exclusively ocean marine and it 
was not until April 18, 1844, that the 
first fire policy was written. This policy 
was a perpetual fire policy, a form of 
insurance little known outside the City 
of Philadelphia, and a form of insur- 
ance that is still written in that city 
by the old Philadelphia fire companies, 
of which the State of Pennsylvania is 
one. 


Stephen Girard an Early Assured 


Stephen Girard, a noted American 
financier and philanthropist, and founder 
of Girard College for orphan boys, was 
one of the original stockholders of the 
company, and he insured many of his 
vessels and their cargoes with the com- 
pany. A policy issued to him on Aug- 
ust 12, 1795, covering one of his ships, 
the “Good Friends,” is now a prized 
possession of the company. 

The original minute book, bound in 
calf skin, its paper brown with age, 
contains some quaint entries and shows 
the classes of ships prevalent in the 
early days and the size of some of the 
claims the young company was called 
upon to pay: Sloon Eagle, $15,500; Ship 
Two Friends, $2,000; Brig Mollv, $3,000; 
Schooner Hannah, $19,600; Schooner 
Betsey taken by the French Privateer 
Revenge and carried to Cuba, $13,000. 

On January 14, 1800, there was a spe- 


cial meeting in the minutes of which 
appears the following: 

“The clerks having faithfully attended 
to their duty during the late Yellow 
Fever, it was resolved that Daniel 
Brewer and Joseph Inglis be allowed 
$100 each as a compensation for their 
services during that time.” 

Evidently Saturday was not a half 
holiday in Philadelphia back in the 
1700’s, for the new company’s minutes 
showed that the office would be open 
for business “from 9 to 1 and. 3 to 8, 
Sundays and the Fourth of July ex- 
cepted.” 

In 1911 the State of Pennsylvania en- 
tered upon the modern phase of its 
career through the consolidation with 
the Union Insurance Co. and the Spring 
Garden Insurance Co. and later ab- 
sorbed the American Fire Insurance 
Co. The present home office building 
was erected by the American Fire more 
than one hundred years ago, but has 
been enlarged and renovated in recent 
years. Its outward appearance, how- 
ever, still reveals its early origin. 

With its roots firmly planted in the 
early history of the republic, the com- 
pany today transacts business in forty- 
one states through more than 2,000 
agents, writing fire, automobile and in- 
land marine business, and has a reputa- 
tion for an honorable record of fair 
treatment of policyholders and agents 
alike. Some of the officers and staff 
have been with the company for more 
than fifty years and there are agencies 
which have represented the company 
through several generations of the same 
family, ‘ 

The company today is operated in 
close affiliation with the Globe & Rut- 
gers Fire and the American Home Fire, 
both of New York, and Olin L. Brooks 
is president of all three companies. 





Corroon & Reynolds Group 
Companies 1943 Reports 


Corroon & Reynolds, Inc., managers 
for a group of fire insurance companies 
has issued summaries of the financial 
statements of those companies, as of 
December 31, 1943, as follows: 

American Equitable; assets, $10,665,- 
887; surplus to policyholders, $3,910,091, 
and reserve for unearned premiums, $5,- 
761,571. Assets gained $1300,000 last year 
and surplus was up over $700,000. 

New York Fire: assets, $6,779,193; 
surplus to policyholders, $3,377,223, and 
reserve for unearned premiums, $2,921,- 
940. Assets gained about $950,000 and 
surplus $650,000. 

Globe & Republic: assets. $6,079,326; 
surplus to policyholders, $2,266,455, and 
reserve for unearned premiums $3,292,- 
326. Assets last year gained over $600,- 
000 and surplus over $300,000. 

Knickerbocker: assets, $5,189,780; sur- 
plus to policyholders, $2,294,846, and_re- 
serve for unearned premiums, $2,510,- 





399. Assets in 1943 increased around 
$660,000, and surplus $420,000. 
Merchants and Manufacturers: assets, 


$4,218,144; surplus to policyholders, $1,- 
879,195, and reserve for unearned pre- 
miums, $1,975,396. Assets increased 
nearly $500,000 and surplus $275,000. 


CANADIAN LOSSES JUMP 

Fire losses in Canada during . March 
were four times those of the correspond- 
ing month of last vear. This is revealed 
in the Monetary Times monthly tabula- 
tion which gives the known March losses 
at $3,500,650, compared with $948,150 for 
March, 1943. With one éxception, every 
province in the dominion recorded an 
increase, the biggest of which was in 
Ontario, where the March, 1943, loss was 
$277,900 and that for last month was 
$1,673,750. Ouebec doubled its 1943 
figure at $643,000, while Nova Scotia re- 
ported losses of $500,000 against only 
$14,000 for the 1943 month. 


North America To Resign 


From Inland Marine Assn. 

The Insurance Company of North 
America has filed notice of resignation 
with the Inland Marine Underwriters 
Association, to be effective May 29 un- 
less the company withdraws the notice 
before that time. Inquiry at the home 
office of the company in Philadelphia 
failed to bring a statement of reasons 
for the notice of resignation. 

One of the largest inland marine un- 
derwriting companies in the country the 
North America has on at least three 
other occasions filed notice of resigna- 
tion from the IMUA but each time the 
difficulty has been adjusted and the 
resignation withdrawn before it became 
effective. This time there is a feeling 


among inland marine insurance execu- 
tives that the North America’s action 


‘is for keeps” and that the chances of 
the company staying in the IMUA are 
not favorable. The IMUA was formed 
in 1929 to bring uniformity of forms 
and. stability of rates in the inland 
marine field. Most inland marine com- 
panies are members and the association 
has done excellent work in regulating 
the various lines of coverage. 





Women’s Executive Board 


To Meet at Wichita, Kan. 

The executive board of the National 
Association of Insurance Women will 
meet at Wichita, Kan., June 19-23. When 
it was determined to abandon the annual 
meeting of the organization scheduled 
to be held in New York City in June, 
it was decided that a meeting of the 
executive board would be held, prefer- 
ably in a central location. 

Ada V. Doyle, Caldwell, N. J., presi- 
dent of the organization, and the other 
officers will be present and plans for 
the coming year, including membership 
building and pursuance of educational 
courses, will be drafted. 


JONES OF ILLINOIS RESIGNS 





Parkinson, Chief Deputy of Department, 
Named Insurance Director; Jones 
Returns to Law Practise 

Paul F. Jones, Illinois Director of In- 
surance, has resigned and is succeeded 
by N. P. Parkinson, chief deputy. Mr. 
Jones placed his resignation in the hands 
of Governor Green a couple of weeks 
ago and said that in view of the war 
service of his junior partners it was 
necessary that he resign as Director of 
Insurance to return to private law prac- 
tice in Danville. Mr. Jones was appoint- 
ed head of the department in January, 
1941, and was named last year to the 
executive committee of the National As- 
sociation of Insurance Commissioners. 

Mr. Parkinson has been with the IIli- 
nois Department over three years and 
before that was in the insurance busi- 
ness in Decatur, Ill. He served with the 
Rainbow Division in the First World 


War. 


Fire Losses Up $16,000,000 
In First Quarter of 1944 


Estimated fire losses of $39,084,000 in 
the United States in March brought the 
total for the first three months 
of the year to $115,936,000, an increase 
of $15,814,000 or 16% over losses for the 
similar period in 1943, it is announced 
by W. E. Mallalieu, general manager of 
the National Board of Fire Underwrit- 
ers. The estimates are based upon in- 
curred losses reported to the board by 
member companies, plus an allowance for 
unreported and uninsured losses. 

The March losses were less than 1% 
below losses of $39,214,000 in March, 
1943, which at that time was the highest 
monthly figure reported in eleven years, 
and 2% more than the losses reported 
in February this year. Losses in the 
twelve months period ending March 31, 
1944, totalled $396,049,000 as compared 
with $318,082,000 for the twelve months 
ending with March, 1943. 





losses 





Century and Pacific Coast 
Present Figures for 1943 


The United States branch of the Cen- 
tury of Edinburgh reports assets of $5,- 
219,888 on December 31, 1943, which com- 
pares with $4,889.25, at the close of 1942. 
The surplus to policyholders of $2,497,- 
886 represents a gain of about $650,000 
from the 1942 figure of $1,855,085. The 
reserve for unearned premiums is $1,- 
352,197 and that for unpaid claims is 
$1,172,877. Lawrence J. Tillman is United 


States manager of the company. The 
United States branch of the Pacific 
Coast Fire shows admitted assets of 


$1,643,072, surplus to 
$998,644 and reserve 
miums of $403,665. 


policyholders of 
for unearned pre- 





Milton C. Miller Dies 


Following an illness of about sixteen 
months Milton C. Miller, 66 years of 
age, state agent of the Royal of Liver- 
pool for twenty-six years, and prior to 
that secretary for some years of the 
Louisville Board of Fire Underwriters 
and Kentucky Association of Insurance 


Agents, died at the Pewee Valley Hos- 
pital on April 6. 

Starting as a clerk in the old 
Vaughan & Ferguson agency, later 


known as Ferguson & Scott, Mr. Miller 
became secretary of the Louisville Board 
about 1912, and in 1918 became state 
agent for the Royal. He was a member 
of the Royal’s organization, composed 
of those in service more than a quarter 
of a century. 

BARNES JOINS GALLON CLUB 
The Albany Field Club announces 
that one of its members has qualified 
for membership in the Gallon Club of 
the American Red Cross Blood Donor 
Service. He is John Barnes, special 
agent for the Fire Association. Mr. 
3arnes is chairman of the Albany Field 
Club Blood Donation Committee. The 
Field Club has responded generously to 
this movement, 
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Harrington Urges That Legal Barriers 
To Comprehensive Policies Be Removed 


Few companies are offering resistance 
to the movement looking toward issu- 
ance of a truly comprehensive policy 
covering all property, personal injury 
and fire hazards desired by the assured, 
said Charles F. J. Harrington, Insurance 
Commissioner of Massachusetts and 
president of the National Association of 
Insurance Commissioners, in an address 
last week before the Franklin County 
Board of Fire Underwriters at Green- 
field, Mass. 

He said the gaps between insurance 
coverages now required to be issued 
under separate contracts, Ov erlapping of 
policy forms as well as_ conflicting 
policy conditions could be readily elim- 
inated and the solution is so simple that 
it is difficult to understand why any 
company or group of companies should 
resist the amendment of laws designed 
to make such contracts possible. 


What the Public Wants 


“In the development of real compre- 
hensive coverages and broadened insur- 


ance protection,” he said, “you agents, 
who make the first contact with the 
public, have the opportunity to learn 


what the public wants and to convey 
this information to the executives of 
the companies you represent. You 
should not be satisfied with an explana- 
tion that existing laws prevent the de- 
velopment of policies which would ade- 
quately protect the public, but rather 
should you ask assistance of company 
executives in removing such barriers, if 
any there be. Insurance companies can 
no longer place the responsibility on In- 
surance Commissioners and legislatures 
for the failure to seek the revision, 
amendment or abolition of laws which 
restrict the proper development of in- 
surance policies in the public interest, 
because the National Association of In- 
surance Commissioners has invited the 
insurance industry, through a very cap- 
able committee [John A. Diemand, presi- 
dent, North America Group, chairman] 
to present a plan which will remove the 
barriers to the development of modern 
insurance protection. 


“Therefore, if you would take advan- 














HARRINGTON 


CHARLES F., J. 


tage of the opportunity to properly serve 
the public’s interest, you are obligated 
to seek the assistance of the insurance 
companies you represent in supporting a 
program which I feel will be advanced 
by the industry committee. I have no 
advance information concerning the re 
port of this committee, but I have con- 
fidence in the vision and ability of the 
men who have undertaken to solve a 
very difficult problem. 


“There is no reason why companies 
domiciled in Massachusetts should not 
have the privilege of writing in one con- 
tract fire and casualty coverages under 
proper safeguards. This privilege is al- 


ready available to companies domiciled 
in Texas, Kansas and in Connecticut. 
The exercise of the privilege will en- 


able the insurance companies to furnish, 
at less expense, adequate insurance pro- 
tection. If American insurance is to 
enjoy the opportunities, which 


will be 


afforded in a post-war world, the in- 
dustry is obligated to remove the bar- 
riers to fair competition with alien in- 
surance companies.” 

Airplane Insurance Criticized 

Mr. Harrington said that insurance 
facilities available to the airplane in- 
dustry have been criticized, the principal 
criticisms being directed at the inability 
of American insurance companies to 
furnish gs ae protection in one com- 
pany and the lack of reinsurance fa- 
cilities. Both of these criticisms can be 
eliminated, he said, by the revision of 
certain restrictive laws and the improve- 
ment of American reinsurance facilities. 

“Many insurance companies,” he said, 
“are ready, able and willing to under- 
take hazards hitherto thought to be un- 
insurable. They should be permitted to 
do so, provided their solvency is not 
endangered. A great, commercial nation, 
such as ours is sure to be when the war 
is over, should have the advantage of its 
own insurance facilities capable of fol- 
lowing our interests wherever they may 
go in the world. The post-war planners 
for the insurance industry should make 
sure that this objective is obtained. 

“If the insurance business would en- 
joy freedom of opportunity, it must 
avoid seeking Government subsidies. 
There is sufficient policyholders’ surplus 
available in the insurance business, if 
properly marshaled, to make insurance 
available for almost every peace- time 
hazard. If the insurance business would 
preserve freedom of opportunity, it is 
obligated to properly integrate and util- 
ize its assets independent of Govern- 
ment.” 

Avoids Government Subsidies 

Commissioner Harrington said that 
until lately, the insurance business has 


carefully avoided seeking Government 
subsidy and he expressed disappoint- 
ment that.most of the casualty com- 


panies turned to the War Damage Cor- 
poration for reinsurance of its plate 
glass business against war hazards. 
“You and I know,” he said, “that a 
total loss on all plate glass policies is- 
sued by any and all kinds of companies 
would not have impaired the solvency 
of any of them and yet we find the 
leadership in our business seeking the 
assistance of a quasi- Government agency 
instead of utilizing its own reinsurance 
facilities. Let us hope that in the days 
to come, the trend will be away from 














Assets 
S. GOVERNMENT BONDS 
OTHER BONDS ..... 


Financial Statements 
December 31st, 1943 


The 
CENTURY 


Established 1885 
UNITED STATES BRANCH 


$1,413,953.60 





261,684.53 





ge oseieicie anual 


2,660,301.67 





Liabilities 
RESERVE—For Unpaid Claims 





CASH IN BANKS AND OFFICE 
PREMIUMS RECEIVABLE (Not over 90 days due) -cccnomcnoneenns 
ACCRUED INTEREST AND OTHER ASSETS... 


559,355.34 
243,072.38 
81,520.88 

$5, 219,8 888.40 





$1,172,876.77 





RESERVE—For Unearned Premiums... stars eae 
RESERVE—For Taxes and All Other Liabilities. ee See ne 


1,352,196.70 
196,929.14 
$2,722,002.61 





TOTAL LIABILITIES 


NET SURPLUS 


STATUTORY DEPOSIT ~~. 


$ 500,000.00 
1,997,885.79 





SURPLUS 


tion of Insurance Commissioners, 
Market Quotations of Bonds 
assets would be 
$2,694,560.79. 
statement 


United States Trustee 
Bankers Trust Co., New York 





TO POLICYHOI DE RS 


Bonds and Stocks valued on basis approved by National Associa- 
If actual 
and Stocks had 
$5,416,563.40 and the 
Securities carried at $663 
are deposited for purposes required by law. 


2,497,885.79 
$5, 219,888.40 





Bonds and Stocks 
December 31, 1943 
been used the 
policyholde rs’ surplus 
,790.00 in the above 


assets would be 
$1,069,115.24. 


111 JOHN STREET e NEW YORK, N. Y. 


INSURANCE COMPANY, Ltd. 


valued on basis approved by National Associa- 
tion of Insurance Commissioners. If 
Market Quotations of Bonds and _ Stocks 
$1,713,543.09 and the 
Securities carried at $642,508.60 in the above 
statement are deposited for purposes required by law. 


The 


PACIFIC COAST 
FIRE INSURANCE COMPANY 
Established 1890 


UNITED STATES BRANCH 


$ 642,508.60 
331,286.35 
253,800.00 
323,266.54 

64,426.56 
$1,643,072.40 











$ 167,233.59 
403,665.74 
73,928.52 

$ 644,427.85 








$500,000.00 

498,644.55 
capac 998,644.55 
$1,643,072.40 


December 31, 
had been 
,bolicyholders’ 


1943 
used the 
surplus 


actual 


LAWRENCE J. TILLMAN 
United States Manager 


























Harrington Is Reappointed 
Massachusetts Commissione; 


Charles F. J. Harrington has been ré 
appointed Insurance Commissioner 
Massachusetts for his third consecutiy 
three-year term. His second term e, 
pired April 7 and the Democratic Con 
missioner was reappointed immediat: 
by Republican Governor Leverett Sz 
tonstall. 

Mr. Harrington, who is now preside: 
of the National Association of Insu: 
ance Commissioners, was appointed ori 
inally by Governor Charles F. Hurley ' 
1938 and he was reappointed by Gove: 
nor Saltonstall in 1941. 








Government subsidies of the insurance 
business in whole or in part. It must 
be so if the business is to retain free- 
doom of opportunity.” 


Quotes Blanchard Definition 


Mr. Harrington quoted the definition 
of social insurance given by Professor 
Ralph H. Blanchard of Columbia Uni- 
versity, as “any form of insurance in 
which the Government goes. beyond the 
regulation of practices and the dis- 
semination of information” and said that 
this definition is pregnant with possibili- 
ties which appeal strongly to those who 
believe in Government invasion and 
management of the insurance business. 

Stating that the cost of extending 
civilian social security benefits must be 
paid for by the individual out of the 
allotment he can afford for insurance, 
Mr. Harrington said he did not advo- 
cate abolition or repeal of the present 
Government social security program, but 
he urged that the program be not ex- 
tended through any proposal having as 
its objective the imposition of higher 
taxes upon this nation at this time. He 
insisted that the Government devote its 
attention to the development of a pro- 
gram properly suited to the needs of the 
veterans of the war separate and inde- 
pendent of any civilian social security 
program. In conclusion, he said: 

“The insurance business has developed 
numerous forms of protection devoted to 
the advancement of a private and inde- 
pendent social security program. The 
Government would do well to follow the 
recent suggestion advanced in Rhode 
Island that further social security bene- 
fits be made available through private 
insurance sources. 


Welcome Substitute 

“A sympathetic encouragement of priv- 
ate insurance business on the part of 
our Federal Government would be a wel- 
come substitute for the hostile and un- 
timely attacks upon a great American 
economic institution dedicated to the en- 
couragement of the protection of thie 
home and the family in the good old 
American way. 

“Those who are engaged in the life, 
accident and health business are striv- 
ing to provide new forms of protection 
at reasonable cost and they are tre- 
mendously successful. No peole on tlic 
face of the globe have ever spent more 
money voluntarily in providing a social 
security program so completely adapia- 
ble to the needs of the individual. 

“You, who are a part of this great 
business, are best qualified to conve) 
these thoughts to your representatives 
in Congress. Have.no hesitancy abou! 
doing so. You are not on the defensi\ 
and you need not be. You are engag‘ 
in a business which enjoys a splendi: 
heritage. You have every right to pre- 
serve that heritage. It is your obligi- 
tion to preserve freedom of opportuni! 


ha 


—the greatest freedom of all! 





LEMBERG IN NEW POSITION 


Matthew W. Lemberg, formerly wit! 
the North British & Mercantile Insur- 
ance Co., has been appointed adjustc: 
for the Fireman’s Fund Group, super- 
vising fire and automobile losses in tli 
metropolitan New York area. Mr. Len 
berg studied loss adjusting at Columbia 
University and also took the courses 0! 
the Insurance Society of New York. 
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The Red Cross symbol is living, active proof of 
mankind’s compassion for man. 

This simple cross—this battle flag of life—is 
present where the need is greatest —staunching 
the wounds of war, sheltering the homeless, 
feeding the innocent victims of war and disaster 
.-. helping in uncounted ways. 

It is the evidence that hundreds of thousands 


Lait Flag of Life 


of men and women, quietly and without fan- 


fare, are at work ceaselessly in the interests of 
humanity. 

The story or their labor and devotion day and 
night is the story of life itself. For them, no 
medals, no citations, only the knowledge that 
they have played their part—large or small—in 
bringing life in the midst of death. 


This is the second of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 


FIRE e 


AUTOMOBILE e 


MARINE 
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Keys Stresses Need for 
Research in Insurance 


ADDRESSES NEBRASKA AGENTS 
Offers NAIA Public Relations Program 
as Proof That Agents Are Awake to 
Their Current Problems 





Speaking before the Nebraska Asso- 
ciation of Insurance Agents at Lincoln, 
\pril 14, Alvin S. Keys, Springfield, IIL, 
a member of the executive committee 

the National Association of Insur- 
ance Avents, declared: 

“ANoents are now awake to their 
problems. The best proof is the current 
public relations program of the Na- 
onal Association of Insurance Agents.” 
The title of Mr. Keys’ talk was “The 
Avent on the Alert.” 

He paid tribute to the insurance com- 
panies on their fine record in dealings 
with the public, liberal interpretation of 
contracts, prompt and fair settlement 
of losses. 

“Litigation is now a rarity,” declared 
Mr. Keys. “However, the companies have 
been backward in one respect. That is 
the need for research of a steady and 
scientific kind in order to keep pace 
with new trends in business and indus- 
trv, for even better service to the 
public. 


Purposes of Research 
“The specific purposes of the re- 


search,” declared Mr. Keys, “should be: 


(1) to simplify business, and (2) to 
broaden the coverage.” 
Discussing the public relations pro- 


National Association, Mr. 
_details of the pro- 
Chairman Wade Fet- 


gram of the 
Keys stressed the 
gram outlined by 


zer, Jr., at the recent Jackson, Miss., 
meeting, which called for support by 
agents everywhere of such candidates 


as stand for principles endorsed by the 
agents and important to American 
business. 

“Our interests are identical with those 
of American business,” said Mr. Keys. 
“We can prosper only as our customers 
prosper.” 

He pointed out that the public rela- 
tions program includes advertising and 
publicity to reach the general public as 
well as business and insurance. 

Legislative Problems 
legislative problems, he 
need for a practical and 
and said that na- 
problems are often 
call for a similar 


In discussing 
stressed the 
re alistic viewpoint, 

onal and_ state 
aie in kind and 
setup. 

Declared Mr. Keys: “An important 
fact about our legislative work is that 
nothing in our problems need ever con- 
flict with the problems of labor or agri- 
culture, The work which will count most 
in the long run is the work of the state 
associations, the local boards and the 
individual agents. 

“With the new program of the NAIA 
and a common objective, our public 
relations fund, modest as it may seem, 
will produce magnificently, not in a day 
or a month, but in the years to come.” 


QUEENS COUNTY MEETING 


The Queens County Brokers and 
\gents Association met Wednesday in 
the Chamber of Commerce Building in 
Long Island City and appointed a nom- 
inating committee to select candidates 
for officers of the association. 


Moreton, NAIA President, to 
Address New York Meeting 


President Fred A. Moreton of the 
National Association of Insurance 
Agents will be a feature speaker at the 
sixty-second annual meeting of the New 
York State Association at the Hotel 
Onondaga in Syracuse on Monday and 
Tuesday, May 8-9. He will discuss de- 
tails of the public relations program. 
Congressman Ploeser of Missouri, who 
is also an insurance agent in St. Louis, 
will speak at the banquet. Public re- 
lations and educational activities of local 
boards will be discussed at one of the 
sessions. 





Spitzmiller President 
Buffalo Fire Agents Assn. 


The Buffalo (N. Y.) Association of 
Fire Underwriters has elected G. Edwin 
Spitzmiller of Richard L. Wood & Co. 
as president. Other officers are as fol- 
lows: Vice president, Norman K. But- 
ler of McPherson-Carter Co.; secretary, 
Joseph J. Ruh of C. Lee Abell Co.; 
treasurer, C. Edgar Schabacker of Wil- 
helm Schabacker agency; finance com- 
mittee, John C. Olson and Messrs. But- 
ler and Schabacker. Mr. Spitzmiller 
succeeds Charles M. Epes as president. 


Mrs. B. M. Ratchford Dies 


Mrs. B. M. Ratchford, mother of Ste- 
phen P. Ratchford, vice president of the 
Joseph M. Byrne Co. of Newark and 
Jersey City; James J. Ratchford, treas- 
urer of the Prudential of Great Britain, 
and William T. Ratchford, Newark 
broker, died suddenly at her home on 
April 17. Funeral services were held 
Wednesday morning from the home in 
South Orange and a high requiem mass 
was celebrated at Our Lady of Sorrows 
Church in South Orange. 


JOSEPH P. KENNEDY DIES 

Funeral services were held Monday 
at St. Joseph’s Cathedral in Hartford 
for Joseph P. Kennedy, senior member 
and founder of Joseph P. Kennedy & 
Co., insurance and real estate agency 
in Hartford, who died April 13 at St. 
Francis’ Hospital after a short illness. 
He had been prominent in the real es- 
tate field for years, having started in 
1895. In the late 1920’s he was partic- 
ularly interested in the widening and 
extensions of many of Hartford’s streets. 
He was a member of the American In- 








stitute of Real Estate Appraisers, the 
National Association of Real Estate 


Boards and of the Knights of Columbus. 


PHOENIX OF LONDON AMERICAN 
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PEYSER AGENCY EXPANDS 





Manhattan Life General Agent An- 
nounces Large Increase in General 
Insurance Representation 
Percy A. Peyser, general agent, Man- 
hattan Life, 55 Liberty Street, New 
York, in reporting an increase in the 
number of general insurance contracts 
of the Peyser Agency announced that 
a breakdown of agency representation 
as of August, 1943, showed under con- 
tract 88% life agents and 12% in gen- 
eral insurance. The increase in general 
insurance contracts from August, 1943, 
to date is 18% for a total representation 


of 30% general insurance. 

E. G. Van den Bout, assistant to the 
general agent, who joined the Peyser 
Agency last August, devotes his time to 


the life insurance problems of the gen- 
eral insurance representative. Mr, Van 
den Bout has had a broad life insur- 
ance experience, having served as a 
personal producer, supervisor and 
agency organizer. He was formerly su- 
nervisor of the Albany agency of the 
Manhattan Life. He resigned his Al- 
bany connection to enlist in the Army, 
and after six months’ training he was 
discharged because of minor physical im- 
pairment. Mr. Van den Bout is a gradu- 
ate of the University of Syracuse and 
entered life insurance as an agent for 
the Metropolitan Life becoming assist- 
ant manager. After four years in life 
insurance he entered another line as 
traveling salesman for a few vears. He 
then joined Hooper-Holmes Bureau as 
an inspector for about four years, re- 
turning to life insurance with the Al- 
bany agency. 


W. F. Kimball to Address 
Risk Research on U. & O. 


Warren F. Kimball, president of Kim- 
ball & Price, Inc., insurance brokers, 
will speak on “Business Interruption In- 
surance” at the luncheon meeting of the 
Risk Research Institute on Thursday, 
April 27, at the Town Hall Club on 
West Forty-third Street, New York City. 
All who wish to attend are invited to 
this meeting. Reservations must be made 
with the offices of the Institute, 50 
Church Street, no later than today, 
April 21. 

Mr. Kimball became well known as 
director of the Insurance Bureau of the 
National Retail Dry Goods Association 
after several years of insurance company 
background. He has been active in con- 
nection with improvements in both the 
coverage and the underwriting of use 
and occupancy insurance. 


Werbel Alumni To Hear 
Duryee on Building Values 


The next meeting of the Werbel 
Alumni Insurance Association will be 
held on April 27. The dinner and busi- 
ness meeting will start at 6:00 p. m. and 
7:00 p. m., respectively, in the annex of 
the Royal Restaurant at 43 John Street, 
New York City. 

The educational part of the meeting 
will be held at 8:30 p. m. in the Home 
Insurance Company, 59 Maiden Lane 
(14th floor). George S. Duryee, assistant 
manager,-metropolitan department, will 
discuss the subject “Estimating Building 
Values.” All former Brooklyn Academy 
students are invited to attend. 
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N. J. Agents May Resume 


Educational Courses 

The New Jersey Association of In- 
surance Agents is planning to resume 
sponsorship of educational courses fol- 
lowing passage of the agents’ qualifica- 
tion bill. The new law becomes effec- 
tive May 2. The educational courses 
will be conducted in several parts of 
the state and will be part of the general 
program to improve the standards of 
producers in New Jersey. 

The Newark Business Branch Library 
is cooperating with the Essex County 
Association of Insurance Agents on 
plans to provide space in the branch 
library buildings at 34 Commerce Street 
to serve as a center on insurance in- 
formation, according to Richard H. 
Wyckoff, chairman of the association's 
insurance library committee. In build- 
ing up a volume of insurance literature, 
the committee will be guided by the list 
of suggested reading material of the 
American Institute for Property and 
Liability Underwriters. 


Chas. Tredick & Co. of 


Phila. is 75 Years Old 


Charles Tredick & Co., Inc., Philadel- 
phia agency, this year marks its seventy- 
fifth anniversary and President Win- 
throp S. Fullerton, Jr., of the agency 
this month completed thirty years with 
the office. The agency was started in 
1869 as Whiton and Tredick with Jolin 
M. Whiton_handling business in New 
York and Charles Tredick in charge in 
Philadelphia. One of the first compan- 
ies in the agency was the New Hamp- 
shire Fire, this year likewise marking its 
seventy-fifth anniversary. A few years 
after the firm was started Mr. Whiton 
withdrew and became general agent in 
New York City for the St. Paul Fire & 
Marine. Mr. Fullerton joined _ the 
agency on April 14, 1914, as an office 
boy and in 1920 became reinsurance 
clerk. He was made assistant secretary 
in 1925 and secretary two years later. 
He was elected president on January 
10, 1938, succeeding the late J. burns 
Allen, 


DEGNAN AGENCY ANNIVERSARY 

The E. A. Degnan Co. of Jamaica, 
Long Island, on April 15 marked its 
twentieth anniversary. It was starte: as 
Ward & Degnan, Inc., but has been op- 
erated exclusively by Edward J. Dexnan 
since June 1, 1927. Fire and casualty 
companies are represented. Before g0- 
ing into the agency field, Mr. Degnan 
was in the company field as an woder- 
writer. 


APPOINTS FREESTON IN N. J.. 

Henry D. Bean, Haddonfield, pres! 
dent of the New Jersey Association ©! 
Mutual Insurance Agents, has app: inted 
H. R. Freeston, Newark, secretary 0! 
the association, to fill the unexpired 
term of H. S. Horn, Jr., Newark, who 
has been inducted into the Navy. 
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38 years aro 











--..and TODAY 


Thirty-eight years ago this month San Fran- 
cisco lay a smouldering mass of ruins. 





While the victims of this catastrophe were anx- 
iously wondering whether their insurance poli- 
cies were worth the paper they were written 
on—there came clicking over the wires this 
d dramatic message of reassurance: 


; “THE CONTINENTAL INSURANCE COMPANY 
‘ SOLD FIRE INSURANCE AND WILL DELIVER 
in THE GOODS UNDAMAGED.” 

* HENRY EVANS, PRESIDENT 


D- Today, when you insure in The 
ts ; Continental you have protection 
in a company which is not only 
in willing but able to ‘deliver the 
\ goods undamaged” through war, 
depression or disaster. Buy your 
ce insurance through a Continental 
agent or broker. teense Gveneh on 


Fore Agent 





: THe CONTINENTAL 


INSURANCE COMPANY 


A Member Company of 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER FRANK A. CHRISTENSEN 
President Vice President 








which includes the following companies 





THE Fi CA * NIAGARA FIRE 
RST AMER AN I 











Now as then the Continental “delivers the goods undamaged”’ 


Why not represent a company like this? 
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Barbour’s Gift to Insurance ae 
Starts Permanent Foundation Fund 


Robert P. Barbour, United States 
Manager, Northern Assurance Co., has 
presented the Insurance Society of New 
York with two $1,000 United States Gov- 
ernment bonds, as the beginning of a 
permanent foundation fund, with the 
suggestion that the society solicit  fur- 
ther contributions. 

Announcement of this gift by Mr. Bar- 


hour, who organized the society in 1901 
and has been one of its most consistent 
supporters since that time was made 
in the first edition of the modernized 
News Letter of the Si ciety 


In presenting the giff, Mr. Barbour 
explained the purpose for which it is to 
he used in a letter to President William 
\. Riordan, saying: 

Benefit to Business 

“The welfare of the Insurance Society 
and the continuance of its useful work is 
naturally of great interest to me per- 
sonally. I believe the insurance business 
a benefit, both directly and in- 
from its educational activities, 
its library and the inspiration received 
by those using its facilities. 

“It seems to me that a permanent 
established on the following gen- 
eral would prove a bulwark for 
its continued usefulness: 

“The foundation fund of the Insurance 
New York is intended to be 
of a premanent nature. The principal 
sum is to be invested and kept invested 
as the governing body of the society 
may direct, said body being expressly 
exonerated from liability if it sees fit to 
invest the fund in securities outside of 
the class of securities designated as legal 
for trustees. The society is free to spend 
the income of said fund for such speci- 
fied purpose or purposes, aside from cur- 
rent expenses such as rent or salaries of 
employes, as the governing body may di- 
rect 


receives 
direc tly, 


fund, 
basis, 


Society ot 


“It seems to me that the society may 
suitably solicit contributions to such a 
fund for the carrying on of its very 


and that contribution 
thereto may have a real appeal to in- 
surance men, especially to the earlier 
members of the society who know so 
well the value of its work and the help 
and uplift it has given to so many.” 
Modernized News Letter Introduced 


useful activities 


\s stated in The Eastern Underwriter 
recently the modernized News Letter 
of the Society was introduced under 


a special committee consisting of John 
M. Francis, National Board of Fire Un- 


derwriters; Ed. C. Smith, public rela- 
tions counsel, Alfred M. Best & Co., and 
Kenilworth H. Mathus, editor of the 
Casualty & Surety Underwriter. 


Barbour’s gift to 
Letter recorded 


In addition to Mr. 
the society, the News 
the following: 

Sterling Offices, 
a prize for the best essay on 
ance. Such a prize has been given by 
Sterling Offices each year since 1926. The 
prize that year was won by H. Ernest 
Keer, on his paper: “The System of 
Treaty Reinsurance in Fire Insurance.” 
Instructor of the reinsurance classes is 
William F. Delaney, who won the Sterl- 
ing Offices prize two years ago. The 
News Letter calls attention to the scope 


Ltd., 


is again offering 
reinsur- 


of the reinsurance course, with students 
from China, Czechoslovakia, Germany 
and Italy. 


The Insurance Square Club has fol- 
lowed its annual custom of presenting 
$50 to the society, making possible the 
purchase of the sixth edition of Benedict 
on Admiralty, a work of seven volumes. 

Dr. Lindenbaum’s Gift 

Dr. S. M. Lindenbaum gave the society 
a set of the Workmen’s Compensation 
Law Journal. Since the society already 
had a set of this work, it was traded in 


for the first three volumes of the third 
edition of Schneider’s Workmen’s Com- 
pensation. 

society 


The itself has purchased the 





principal non-insurance text books listed 
as suggested reading by the American 

Institute for Property and Liability Un- 
derwriters, embracing works on eco- 
nomics, government, law and accounting. 
In this purchase, the society departed 
from its custom of confining its pur- 
chases to insurance works as members 
who are studying for the institute’s 
Chartered Property and Liability Un- 
derwriter (CPCU) designation in some 
instances had found difficulty in finding 
the suggested books. 

Among the interesting items which 
will appear in this new modernized News 
Letter is a review of an article by Mr. 
Keer who became a member of the so- 
ciety in 1920 and continued his member- 
ship until he returned to his native 
Switzerland, where he is with the Ac- 
cident & Casualty Insurance Co. He was 
vice president of the companies of the 
Corroon & Reynolds group while in this 
country. In his article, published in 
a Swiss newspaper, he told of the work 
of the insurance society and_ said it 
could be used as a model in many coun- 
tries. 

680 Students Registered 

\ccording to the News Letter, the to- 
tal number of students of the society’s 
courses is now 680, of which 155 are at- 
tending the junior classes. This is con- 
sidered a good registration in view of 
the number of potential students who 
are in the sane services. In the junior 
classes, the girls now outnumber the 
men by a good margin, while in the 
senior classes, the number of men and 
women students are approximately even. 
Sixty-three instructors are employed for 
the several courses. 

In order to remove any 
society is a non-profit, educational in- 
stitution and gifts and bequests are 
deductible for income tax purposes, the 
society has amended its charter, deleting 
the word “social” wherever it a>~eared. 
The changes have been accented by the 
New York State Insurance Department, 
the Educational Department of New 
York and the Secretary of State of New 
York. 

The News Letter 
correspondence with 
enue Bureau some years ago had es- 
tablished that the society was a non- 
profit, educational institution and gifts 


doubt that the 


points out that 
the Internal Rev- 


Minneapolis To Survey 
Costs of City Insurance 


The perennial debate over the renewal 
of Minneapolis city insurance policies is 
on again and the question has been raised 
whether the city would not be better off 


as a self-insurer. The council has in- 
structed Clifford A. Brandt, acting city 
research engineer, to begin a survey cov- 
ering five years to find out how much 


the city has paid in premiums and how 
much it has collected in losses. Some 
of the councilmen feel that the risks on 
city property are too small to justify the 
cost of the insurance now being carried. 

This is not the first time the question 
has been raised in Minneapolis but always 
the insurance interests have been able to 
show the wisdom of maintaining the in- 
surance which is placed in both stock and 
mutual companies thouvh the stock com- 
panies have had the major share. 


Institute Announces 


Prizes To Be Awarded 


The Insurance Institute of America 
announces prizes to be awarded based 
on examination results of January, May 
and September this year. The Edward 
Rochie Hardy prize, a $50 war bond, 
will be awarded to the most distin- 
guished member of the 1944 graduating 
classes. 

Seven Institute prizes, each a $25 war 
bond, will be awarded to the students 
receiving the highest average grades in 
the following examination divisions: 

General principles prize; casualty prize 
(based on Part Il and Part III exami- 
nations; fire prize (based on Part II 
and Part III examinations); inland 
marine prize; life prize (based on Part 
I and Part II examinations); marine 
prize (based on Part If and Part III 
examinatians) ; surety prize. 


LOYALTY GROUP SPECIAL 

Howard L. Bair, formerly associated 
with Baschnagel & Son, local agency 
at Iowa City, is now special agent in 
lowa for the Loyalty Group. 








to it are deductible for income tax pur- 
poses. However, this year some mem- 
bers had brought up the question on tke 
basis of charter references to social ac- 
tivities, so it was decided to eliminate 


the word entirely. Although the charter 
adopted when the society was incor- 
porated in 1929 gave the society the 


right to maintain a suitable place for 
social activities, it has not engaged in 
such activities since its incorporation. 





National Board Sets Up Office in 
San Antonio to Handle Hail Claims 


With more than 15,000 claims expected 


as a result of the hailstorm at San 
Antonio, Tex., on Palm Sunday | the 
National Board of Fire Underwriters 


has set up a claims supervisory office 
at 322 Moore Building, San Antonio, 
with E. L. Mitchell as supervisor in 
charge, General Manager W. E. Malla- 
lieu of the National Board announced 
establishment of this office in the fol- 
lowing notice to member companies: 

“We have just been advised that the 
hailstorm which struck San Antonio on 
April 2 at 11:15 a. m., has caused insur- 
ance loss of approximately $1,500,000, in- 
volving 15,000 to 20,000 claims. The 
storm hit the northwest side of the city 
and followed through Fredericksburgh 
Road to Flores Street, thence to Market 
Street, and then east to the city limits, 
cutting a path two miles wide through 
the business and northeast sections of 
the city. 

Supervisors Named 

“In order to assure the orderly ad- 
justment of losses in this catastrophe, 
we are setting up our supervisory office 
as provided for in the revised plan for 
handling catastrophe losses. We have 
arranged for E. L. Mitchell of the Na- 


“a to go to San Antonio. 
George W. Hanway of Dallas will act 
again as representative of the _ inde- 
pendent adjusters on the board of super- 
visors; and the Fire Companies’ Adjust- 
ment Bureau has designated Robert R. 
Dean, general adjuster, as its repre: 
sentative. Inasmuch as Messrs. Mitchell 
and Hanway were on the board of 
supervisors at Houston after the hurri- 
cane of July 27, 1943, operations can 
be initiated with the minimum of delay. 
“Will you please notify by wire all 
your representatives throughout the 
area of this storm of the establishment 
of this National Board supervision and 
advise them that closing papers on all 
losses should be cleared through the 
supervisory office. Loss. cards to be 
the adjusters will be avail- 


tional 


filled in by 
able at the National Board supervisory 
office.” 

The supervisory office established at 
Houston following the hurricane last 
July cleared more than 55,000 claims. 


It was the first test of the board’s plan, 


for handling losses which was designed 
to overcome handicaps inherent in the 
orderly and_ efficient adjustment of 
claims resulting from a catastrophe. 


WRITES ON WOMEN 


Eunice Wolf in North America Fieldm:n 
Says Woman War Worker Repre. 
sents Opportunity for Salesman 


“Watch Today’s Woman War Work 
is the subject of an article by Eun 
Wolf, women’s editor of the No: 
America Fieldman, publication of {¢ 
North America Group, in the curren{ 
issue of that paper, She cautions ¢! 
women war workers will become vita! 
important buying factors with whiin 
agents must reckon seriously after tie 
var in the sale of property and casual, 
insurance. 

Mrs. Wolf describes how thousa: 
of women practically overnight heave 
changed from home life to work in war 
plants and are now forced to make e- 
cisions with respect to such items as 
social security, income tax reports, wave 
taxes, rationing, meeting insurance pre- 
miums and finding out what the money 
is being paid for. 

However, it is not for patriotism alone 
that women are accumulating war bonds 
($84,000,000,000 worth) for a “colossal 
shopping spree” after the war, she says 
and such a woman will want to make 


WORKER 5 


sure of satisfactory possession that 
means freedom from worry. The wise 
insurance adviser, she continues, “will 


be all set to cope with her sharpened-up 
desires, mentality and pointed receptive- 
ness to the protective idea. He’ll have 
what she wants—when she wants it.” 

Mrs. Wolf says that the woman war 
worker represents a coming tremendous 
opportunity and adds: 

“To get the best results from this vast 
new field, the insurance broker or agent 
will apply selling methods directed to 
women. Obviously, also, women will 
come into their own in selling insurance 
to their sex. They will establish a def- 
nite place for themselves in the truly 
modern insurance sales organization 
which is already preparing to warnily 
embrace this new woman.” 





ashington Grain Growers 
Welcome Rule Abrogation 


Grain growers in the Washington 
State wheat country received good news 
when the Washington Surveying & 
Rating Bureau announced abrogation of 
the growing grain clear rule which was 
to have become effective May 1, The 
new rule met with a storm of protests 
from grain growers. They contended 
that the requirement that a 10-foot 
clear space, except for green crops, be 
maintained between fields of growing 
grain and railroad right-of-ways and 
between tracts of 640 acres would not 
prove effective; and at the same time 
og rule would handicap operations. 

Failure to comply with the rule would 
have resulted in application of a four- 
fifths value clause in the event of loss. 

When the rule was announced last 
fall, the Washington-Idaho Whiat 
Growers League and the Farm Bureau 
conferred with the Walla Walla agents 
association and registered a_ protest, 
which was relayed to the rating bureau. 
In the meantime many wheat growers 
proceeded to plant without allowing tor 
clear spaces, apparently intending to 
plow under the crop had the rule not 
been abrogated before May 1. 





ARIZONA WOMEN ELECT 
Insurance Women of Arizona [ive 
voted on the following slate of noi- 
nees at the annual election of officers 


meeting, April 18: Margaret Re rd, 
Fire Companies Adjustment Bureau, 
president; Marjorie Wescott, Va'ley 


National Company, vice president; ! ve 
Simmons, State Farm Mutual, record ng 
secretary; Ann Grimminger, Emnictt 


Smith Agency, corresponding secre‘ ry, 
and Betty Wight, B. L. Udell Agency, 
treasurer. All are from Phoenix. Board 
member nominees, six of whom will be 
elected, include: Rosemary Wu'th, 
Agnes Brueggeman, Ruth Sutton, Helen 
McKee, Genevieve Cartaledge, 
Grimminger, Betty W. King, Fraices 
Dykes, Mabel Keel and Yvonne Chevcy. 
Hallie B. Perry, Standard Insurance 
Agency, Phoenix, was president. 
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News flash! Indemnity Insurance Com- 
pany of North America is now writing 
Aviation Accident insurance and For- 
eign Travel Accident insurance! 

Aviation Accident insurance on 
passengers, pilots, instructors and stu- 
dents flying in all types of planes, includ- 
ing privately-owned or company planes 
and on commercial air lines in the United 
States and Canada and on the Pan-Amer- 
ican Airway System to South America. 

Foreign Travel Accident insur- 
ance, including war risk, on all travel 
abroad, regardless of the method of trans- 
portation. Coverage can be given even 
for such hazards as traveling by sub- 
marine, bomber, tanker, or flying over 
enemy territory. 
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INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 
CENTRAL INSURANCE COMPANY OF BALTIMORE 


PROTECT WHAT YOU HAVE e 








@ Indemnity’s Foreign Travel and Aviation 
Accident Insurance 





Indemnity is prepared to accept larger 
amounts than have been available hither- 
to—thus, making it possible for Agents 
and Brokers to place these types of cov- 
erage, so much in demand today, in an 
American company with unexcelled 
facilities and unequalled capacity. 


Agents should welcome this forward 
step. It puts them in a position to antici- 
pate post-war demand and to supply 
present-day needs of the public. Your 
nearest North America Service Office 
will supply you with forms, rates and 
complete underwriting information. Join 
now in pioneering this new field for In- 
surance —a field as limitless as the 
sky itself! 


INSURANCE COMPANY OF 


NORTH AMERICA 
COMPANIES 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
NATIONAL SECURITY INSURANCE COMPANY 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 


BUY WAR BONDS AND STAMPS 
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Vlachos Views Fire Underwriting 
Problems in N. Y. City After War 


Y \. Vlachos, head of Vlachos & Co., 

. New York City, prominent as fire in- 
surance inspectors for many years, has 
issued to subscribers of his service a 
bulletin devoted to telling fire under- 
writers of changes likely to occur after 
the war ends. Particularly does he 
point to the likelihood of less favorable 
moral hazards risks. 

“Right now the fire underwriter is 
riding on a wave of prosperity,” says 
Mr. Vlachos. “Values are high, bus‘ness 
is active and premiums are plentiful. 
The loss ratio, all things considered, is 
also favorable. However, in manv re- 
spects these conditions are art'ficial; 
they are the result of abnormal war de- 
mands with the permanence of snow 
under an April sun. It is not the pre- 
rogative of this office to intrude into 
the underwriting policy of the com- 
panies, but we do believe it is the func- 
tion of this office to inform the under- 
writer on the factors which go to make 
up his risks. 

“One of our valued subscribers writes 
us: ‘What we want to know is if the 
plant can readily convert to civilian 
production and, if not formerly engaged 
in producing salable articles, what it 
proposes to produce in the post-war 
period.’ These are basic questions and 
while it is impossible to answer them 
specifically or definitely, for in) many 
instances the assured himself does not 
know, the question can and is answered 
in another fashion if we will analyze the 
information we have. 

Little Change in Equipment Needed 

“After all,’ continues Mr. Vlachos, 
“New York City underwriters are in- 
terested only in the problem from the 
tandpoint of New York City business. 
This is important, for it is a fact that 
the manufacturers of this city are, in 
the main, small concerns having no na- 
tional status Those working on war 
contracts are largely engaged in sub- 
contract work of relatively minor pro- 
portions. Among these are many op- 
portunists starting a business to take 
adv antage of a profitable war contract. 
In the great majority of cases no change 
of consequences is involved in equip- 
ment and machinery, a condition pecul- 
iar to this area. 

“First, there is the question of refugee 
ownership. The background of the as- 
sured is unknown. All we know is that 
this assured is sometimes an opportunist 
and may be capitalizing on the war 
needs of this country. When the war 
ceases and the abnormal demands for his 
product ends, or competition again  be- 
comes normal, he may become a moral 
hazard risk. There are exceptions, to 
be sure, but on the whole refugee owner- 
ship is doubtful ownership. 

“Quoting from another report: 
‘Established fifty years. Located here 
seven years. Reliable ownership.’ This 
assured is in the same line of business 
he has been in for fifty vears. He is 
doing some work for the Government 
but it would be our judgment that, re- 
negotiations or conversions to the con- 
trary, he will continue to be a good 
risk when the war is over. 

“Here is an assured who has a Gov- 
ernment contract for which he uses 
all the facilities of the particular risk 
in question. However he has another 
plant elsewhere in an associated line of 
business which has been quite success- 
ful, is old established and will continue 
doing business long after the war is 
over, 

“We must not lose Sight of the fact 
that individuals are in business today 
who, under normal conditions, would be 
employed by others because they lack 
the necessary leadership and_ initiative 
properly to conduct a business. There 


are innumerable instances of individuals 
holding war contracts for the manufac- 
goods entirely foreign to them. 
manufacturer carrying out a 


ture of 
A shies 





manufacture of steel 
shell cases; a shoe salesman manufac- 
turing bombsight parts. Naturally these 
people could not survive normal compe- 
titive conditions in their adopted lines. 

“In the determination of what con- 
stitutes desirable use and occupancy 
business our reasoning must, of neces- 
sity, be predicated upon the same funda- 
mentals. An assured secures a_ profit- 
able contract with the Government for 
the manufacture of war goods. Those 
contracts are all subject to certain re- 
stricting clauses. In other words, profits 
are not guaranteed by any means. But 
if he carries use and occupancy insur- 
ance he comes a great deal closer to 
guaranteed profits. Think this out and 
see where it leads to. 

“Tt will be as true after the war as it 
was before the war, that ‘the man makes 
the risk.’ The first thing we teach our 
inspectors when they come here is that 
we want them to inspect the assured 
first. It is very interesting to know and 
it is important that he has twenty-three 
sewing machines, that his woodworking 
machines are equipped with a_ blower 
system and that the driers are sprink- 
lered, but it is more important to know 
that he understands his business, that 
he has been successful, has met his ob- 
ligations and is depends ible. 1 don’t 
think that tvpe of assured will give us 
very much to worry about when he is 
faced with the return to civilian pro- 
duction.” 


contract for the 
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Post Exchange Contracts Introduced as 
Evidence Against Candlers in Federal 
Court Czse at Atlanta 
Contracts with the post exchanges at 
Fort McPherson and Atlanta and the 
Atlanta Naval Air Base were introduced 
this week as evidence in the trial before 
Judge E. Marvin Underwood of the Fed- 
eral District Court at Atlanta, of Asa 
G. Candler, Jr., and his sons John H. 
and Samuel on a mail fraud indictment 
growing out of customers’ losses in con- 
nection with the Briarcliff Laundry: Fire 
of June 17, 1943. Contracts with service 
agencies provided for insurance fees at 

one cent per bundle. 

The indictment against the Candlers 
and their two corporations charges that 
although the laundry firm advertised 
that all articles left for cleaning and 
storage were fully covered by insurance 
against loss by fire, theft and moths, the 
firm did not furnish insurance to cover 
clothing left for cleaning and _ storage. 
It charges that the company never car- 
ried more than $1,000 insurance on the 
laundry articles and that the defendants 
appropriated for their own gain all 
amounts of money collected from their 
patrons ostensibly to pay the cost of in- 
surance “except such small sums as 
about $50 as would pay the premium on 
a $1,000 policy. 

The indictment further charges that 
through transfer of business property 
the assets were hypothecated in favor 
of Briarcliff, Inc., so that Briarcliff 
Laundry, Inc., would not be able to re- 
spond to claims for loss and damage. 

A number of customers testified that 
when they left fur coats for cleaning 
and storage they were assured they were 
protected by insurance. Several receipts 
issued to customers listing charges for 
storage and insurance were introduced 
as exhibits. Some of these were re- 
ceived by mail, according to the testi- 
mony. 

Edgar Dunlap and James Dunlap of 
Dunlap & Co., insurance agency, testi- 
fied as to insurance carried by the laun- 
dry. The only policy described by the 
witnesses covering liability on customers’ 
property was for $1,000. 

Civil suits of customers for claims 
which were expected to exceed $200,000 
growing out of the fire are pending in 
state courts. 


STATE-WIDE SERVICE 
Investigators and Adjusters 
ALL LINES 


Trenton, N. J., Branch 
103 W. Hanover Street 
Phone: Trenton 6049 


Asbury Park Branch 
411 Emory St., Tel. A. P. 8411 


Serving Insurance 
Companies Since 1925. 


NEW JERSEY 
CLAIM SERVICE BUREAU 


11 COMMERCE ST: - NEWARK, N.J 
Phone Mltchell 2-7080 








GC. F. Shallcross 


(Continued from Page 14) 
speakers were endorsed from the view- 
point of the head office in London in 
an attractive and interesting speech by 
Mr. Milligan, who paid high tribute to 
Mr. Shallcross for his long and suc- 
cessful management of the companies. 
Similar tributes were expressed by Mr. 
Kay. 

Mr. Mylod then presented to Mr. 
Shallcross as gifts also from the entire 
staff an English silver salver manufac- 
tured in 1812 by Benjamin Smith of 
London as a token of Mr. Shallcross’ 
silver anniversary, and a Magnavox 
radio-phonograph in mahogany with a 
matching record cabinet, along with a 
vift certificate for the purchase of rec- 
ords of his own selection. 

Many of Mr. Shallcross’ friends in 
the insurance business sent him floral 
tributes and congratulatory messages. 

Directors Host at Luncheon 

On April 18 the directors of the five 
companies of the North British Group 
also tendered a complimentary dinner 
to Mr. Shallcross at the Union Club, 
New York. In addition to the guest of 
honor Mr. Milligan of London, and R. 
C. Leffingwell, chairman of the execu- 
t've committee of J. P. Morgan & Co., 
Inc., a former director of the North 
3ritish and of the Mercantile, were 
guests of the directors. 

Lewis Gawtry presided and Lawrence 

Elliman presented to Mr. Shallcross 
a leather-bound parchment testimonial 
signed by the directors and their guests. 


. 
A 
Ashmead Talk 
(Continued from Page 14) 
space to advertise your own desirability 
as a consultant and an aid in protect- 
ing the future of your neighbor, 

“You can take a more active part in 
civic affairs by serving on the school 
board and similar bodies, positions that 
carry no emoluments in the average 
town and mean a lot of hard work that 
the average citizen evades. This will 
help make you what is termed a centér 

f influence. 

Neighborhood Groups 

“You can occasionally seek the oppor- 
tunity to speak about insurance to 
neighborhood groups. Tell them of the 
research that is going on. Tell them of 
its economic value. Tell them of its 
investment and active participation in 
the growth of America, in fighting the 
war, in keeping what we have. 

“You can check over your customers’ 
policies and see if you are providing 
the proper protection that the assured 
depe nds on you to tell him about. 

“You can make use of the advertising 
matter the companies supply and by so 
doing keep your customers and your- 
selves educated in the latest develop- 
ments. 

“You can do these things. You should 
do these things. You must do these 
things, if you want to survive.” 








ee 
OF INVASION 


VERYWHERE our armed forces are 
smashing the enemy back in the 
new aggressive war of INVASION. 

They are your sons, husband, broth- 
ers, sweetheart, father, relatives and 
friends. They ask only one thing—that 
you back them up ALL THE WAY. 

With Victory coming nearer, you must 
not fail our boys—your soldier, sailor or 
marine. You're not asked to give a cent 
—only to put every dollar you can scrape 
up into the world’s safest investment— 
War Bonds. 

Take it out of income, take it out of 
idle and accumulated funds. Start 
“scratching gravel” now! 








Insurance Company Utd. 
90 John Street, New York 


N. Y. Fire Exchange 
Committees Organize 


Three committees of the New York 
Fire Insurance Exchange have organized 
with the election of the following of- 
ficers: Executive, C. A. Nottingham, 
chairman, and F. W. Kentner, vice 
chairman; arbitration, F. H. Gibson, 
chairman, and W. A. Miner, vice chair- 
man; rates, rules and forms, J. J. Ma- 
grath, chairman, with E. Frost vice 
chairman. 

At the meeting last week rating mat- 
ters acted upon included the adoption 
of new rules and mandatory forms and 
rates for contingent business interrup- 
tion insurance with provision for use 
of non-standard form at double the 
regular rate and also the adoption o! 
a selling price clause covering mercan- 
tile stocks sold but not delivered. 





ARTHUR W. JENKINS IS DEAD 

Arthur W. Jenkins, 61, partner in the 
New York City brokerage firm of Terry 
& Co., died of heart disease Apri! 16 
at the Presbyterian Hospital in New 
York. He had been in the insurance 
business in New York for forty years. 
He was chairman of the luncheon club 
of the Insurance Brokers Association 0! 
New York for the past ten years. He 
was a member of the Drug & Chemical 
Club and the Downtown Athletic (lub 
and was a life member of the Thoimp- 
son Masonic Lodge. Surviving’ arc his 
wife, a brother and two sisters. 
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STAFFORD WITH N. B. & M. 





Appointed Special Agent for North 
British Group With Headquarters 
at Boston Service Office 
The North British Group announces 
that Alfred H. Stafford is appointed 
special agent for the companies with 
healquarters at the Boston service of- 
Gee, 89 Broad Street. He will be asso- 
cia ed with Charles S. Coxe, who re- 
cently has been appointed state agent 
to supervise the affairs of the Boston 
service office. Mr, Coxe will also con- 
tinue to supervise the agencies in his 

old territory. 

Mr. Stafford is a native of New Eng- 
land and a member of the Class of 1926 
of Harvard University, After several 
years in commercial business he be- 
came special agent for the Excelsior 
Insurance Company in 1932 traveling 
Massachusetts, Connecticut and part of 
New York State. In 1939 he joined the 
London Assurance and for the past five 
years has been state agent for Con- 
necticut, Rhode Island, Vermont and 
western. Massachusetts. He is. well 
qualified by experience and knowledge 
to assist the agents of the North 
British Group with their problems. 

Mr. Stafford is at present an officer 
of the Bay State Club, a member of 
the executive committee of the New 
England Exchange and also chairman 
of its regional committee for Massa- 
chusetts. 





COMMUNION MASS MAY 21 





Annual Breakfast of Insurance Anchor 
Club Will Be Held at Hotel Penn- 
vania; Data on Tickets 

President Joseph Lawler of the Insur- 
ance Anchor Club announces that the 
Communion Mass and Breakfast Com- 
mittee headed by Charles D. Fraser has 
arranged for this annual function to take 
place this year on Sunday, May 21, 
which is “I am an American Day.” The 
mass is to be said at 9 a. m. in the 
lower Chapel of the Church of St. Fran- 
cis of Assisi on West 31st Street, and 
breakfast will be served at the Hotel 
Pennsylvania at 10:30 a. m. The mass 
will be celebrated by the Most Reverend 
William T. McCarty, C.SS.R.D.D., Dele- 
gate of K Military ‘Ordinariate and will 
be offered for the preservation and pro- 
tection of all in the Armed Services of 
our country and for a speedy and just 
peace. 

“A cordial invitation is extended to 
men engaged in insurance to join with 
us on that auspicious day,” said Mr. 
Lawler. “As a loyal American there is 
no more fitting way for you to demon- 
strate the fact that ‘I am an American’ 
and to show that we citizens of this 
glorious country are truly without racial 
and religious prejudice.” 

lickets for the breakfast will cost two 

dollars per person and those desiring to 
attend are requested to send in their 
reservation at once, accompanied by the 
necessary cash to cover. Tickets may be 
procured at any of the following ad- 
dres J. F. Lawler, Room No. 
6] Bri onda Neo. C., WHitehall 3- 
6630; J. F. Short, 71 William St., BOwl- 
ing Green 9-3793, also 166 Montague St., 
Brooklyn, MAin 4-6030; Harry F. Car- 
lin, 90 John St. COrtlandt 7-0390; 
Frank A, Doyle, 123 William St., BEek- 
man 3-5556; C. J. Ryan, 1 Liberty St., 
HAnover 2-6800; E. I. White, 50 East 
42nd St., MUrray Hill 2-6611; E. V. 
Ear 100 East 42nd St., CAledonia 5- 
6660 ; c a Fraser, 210 Broadway, 
Brooklyn, STagg 2-5004. 





DR. FRANK W. MALLALIEU DIES 
Dr. Frank W, Mallalieu, practicing 


Physician in Jersey City for forty-seven 
years and brother of General Manager 
W. Mallalieu of the National Board 


ot 


ire Underwriters, died of a heart 
attack on April 12. He was 75 years 
old. He is survived by his widow, a 
dauchter and a son, F. W. Mallalieu, 
Ir. Ww a special agent of the Great 
Am rican in Texas and formerly in the 
field for several years in the East. 


WUA REELECTS ACHENBACH 


Annual Meeting in Chicago; Question 
of Renewal Certificates Referred to 


W. N. Achenbach, Western manager 
of the Aetna Fire, was reelected presi- power 
dent of the Western Underwriters As- _ tificate 
sociation at the annual meeting in Chi- 
cago last week. Robert D. Safford, vice 
president of the Travelers Fire, was re-  _ 
elected vice president, and Charles W. !"8 
standard fire policy of 1943 had al- nary territory. 





Governing Committee 


Western manager of the Sun, 


was elected a vice president. Charles F. 
Thomas continues as secretary. 


The question of renewal certificates diana. In other states legislative action 
must preceed use of the policy. 


for fire insurance policies was referred 
back to the governing committee with 


necessary. 
Cor: 


committee, 








ready been adopted, in WUA territory, 
in Ohio, Tennessee, Kentucky and In- 















President Achenbach, in referring to 
the new anti-separation law in Ken 
tucky, which many in that state believe 
whenever such was deemed js ynconstitutional because mutual com- 


to promulgate a form of cer- 


panies are exempted from its operations, 
said the law does not affect the WUA 
: : : rules fixing 15, 20 and 25% as the 
said the New York jnaximum commissions payable in ordi- 


Smith, chairman of the govern- 
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, Ore American Group 
- Insurance Companies 


a ‘New Yok 2 


Member Companies—Providing 
practically every form of insurance except life 
Great American 
Great American Indemnity 
American Alliance 
American National 
County Fire 
Detroit Fire & Marine 
Massachusetts Fire & Marine 
North Carolina Home 
Rochester American 


INSURE YOUR COUNTRY’S 
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From a lithograph by Currier ¢ Ives; drawn by Parsons § Alwaler. 


Great American 
Families 


There are approximately 34,000,000 families in 
America. They are the basic unit of our country— 
each of them a great American group. 


The Great American Group of Insurance Com- 
panies is a family of insurance carriers. Each 
member devotes its attention to that branch of 
insurance in which it is best qualified to serve. The 
result is that Great American agents are in a position 
to provide policyholders with a comprehensive 
insurance program that is free from wasteful 
overlapping—one that protects where protection 
is needed. 


You can procure the benefits of Great American 
protection from one of our agents near you— or from 
your own broker. Inquire today. 
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Federal Court of Appeals Holds Owner 
Of Tug Should Heed Storm Warnings 


The owner of 
ped from North Carolina to Connecti- 
cut and lost in New York Harbor on 
September 1938, while en route from 
Greenville to Brooklyn upon a car float 


a parcel of cotton ship- 


of the New Haven, an intermediate car- 
Atlantic Coast Line, the 
in an action at law in the 


rier, sued the 
initial carrier, 
Federal District Court for Southern New 
York, for 


in possession of the 


damage to the shipment while 
intermediate car- 
rier. From a judgment for the defendant, 
the plaintiff appealed. The Second Cir- 
cuit Court of Appeals, Sidney Blumen- 
thal & Co., Inc., v. Atlantic Coast Line, 
139 Fed. 288, reversed the judgment 
and ordered a new trial. 

The only question in the case was 
whether the loss was due to the in- 
termediate carrier’s negligence or to an 
act of God. The cotton was shipped on 
a car of the initial carrier and reached 
Greenville, a Pennsylvania Railroad ter- 
minal, on the afternoon of the day it 
was lost. The car was run onto a float 
of the New Haven along with a number 
of other cars, twelve loaded and two 
empty. 

A New Haven tug took this car float 
along with another in tow at 2:15 p. m.,, 
and started across the Upper Bay. At 
2:45, about 2,000 feet away from the 
Long Island shore, a sudden great in- 
crease in the wind accompanied by a 
high sea parted the tow lines on both 
floats. Six or seven of the cars on the 
float on which the plaintiff's cotton was 
carried went by the board. 


Dismissed by Trial Court 


The plaintiff did not charge the car- 
rier with any error in navigation, but 
only because the flotilla started out in 
the face of the weather as it then was, 
and of storm warnings with notice of 
which it was chargeable. The trial judge, 
who sat without a jury, found the car- 
rier free from negligence and dismissed 
the complaint. 

The center of the hurricane of Sep- 
tember 21, 1938, passed more than a 
hundred miles east of New York—over 
Block Island and Watch Hill. Its effect 
in New York Harbor was _ particularly 
heavy in the shoal water through which 
the tug was passing when the floats 
broke loose. The question in the case 
was with what warnings the carrier 
should be charged. 

lf the case had been tried to a jury, 
the appellate court said, the proper 
standard of care would have been a 
question of fact, although it is not a 
question of fact, for it measures the 
duty and the lability which the law 
imposes. On appeal from a case tried to 
a judge, the court decided that, like the 
trial judge, the appellate court had only 
to decide what measure of care the situ- 
ation imposed. The carrier is charged 
with ail information available to those 
in its employ on shore, and its liability 
is not limited to what the tug’s master 
knew, the court held. 

Contrary to O’Brien Case 

This is contrary to its holding in 
O’Brien Bros., Inc.. v. Davis, Director 
(reneral, 2 Cit. 300 F. &4, 86, holding that 
the -ultimate test is “practically always 
the management of the directing tug as 
a towing entity.” This statement, the 
court said, 1s true as to information 
coming to the owner after the tug has 
passed beyond his recall; after that, 
only what the master learns or can learn 


is chargeable to the owner. But when 
a tug touches shore, or otherwise gets 
in touch with her owner, any informa- 
tion then possessed by him or available 
to him through ordinary care is to be 
as much charged against him as though 
the master of the tug had it or could 
have got it. To this extent, therefore, 
the court overruled O’Brien Bros. v. 
Davis. 

In this case, the tug’s master “was 
within reach of the carrier’s shore em- 
ployes for a period of fifty minutes be- 
fore the tug put off; her fault is to be 
judged by what those in charge of the 
carriers float knew or should have 
learned. An adequate system of com- 
munication with its tugs when they 
touch shore is as much a necessity as 
that they should be well found in hull 
and gear.” 

The Circuit Court reviewed at length 
the storm warning information available 
to the carrier and shore help before the 
tug sailed, and continued: 


Set Out Despite Information 


“It was in the face of this informa- 
tion that the tug set out; and we hold 
that a tug so laden and bound over such 
shallow water had reason to anticipate 
what was in fact encountered: an hourly 
wind movement of 66 miles with a maxi- 
mum of 69, and plunging seas which 
might break her lines. The master’s de- 
scription of the wind at the time of the 
accident fits well with these conditions.” 

The fact that the hurricane was an 
act of God would not be an excuse if 
negligence were shown. The hurricane 
signal was not hauled down until 2:15 
p.m., when the northermost storm signal 
was hoisted. A message as to the cause 
of the gale was received and this change 
of signals was made after the tug had 
left the pier and at the moment when 
she was setting out. It was then too 
late to stop her. 

Second, like all such notices, the mes- 
sage was a forecast, which could tell 
nothing about the weather during the 
next thirty minutes, which was all that 
counted. Third, the fact that the storm 
center would pass over Long Island was 
of small consequence. Such a hurricane 
or storm of full gale force would be 
likely to be attended by extremely heavy 
winds in the harbor of New York. 





General Motors Ordered 
Not to Solicit Renewals 


At a hearing recently before the 
Arizona Corporation Commission the 
General Motors insurance companies 


were ordered to file a written statement 
that they would confine their activities 
to writing insurance on financed cars 
and that they would not solicit renewals. 
All licenses of automobile dealers were 
ordered held up until filing of such writ- 
ten statements, the commission ruled. 

The Arizona Association of Insurance 
Agents, whose efforts were responsible 
for the hearing, was represented by 
Verland Haldiman, state director; Ed 
Bringhurst, chairman of the executive 
committee, Ken Nehring, Tucson, a 
member of the executive committee and 
Irving Jennings, Phoenix lawyer. All 
spoke in support of the agents’ position 
in keeping automobile insurance in the 
hands of regular insurance men, Ob- 
servers believe that the General Motors 
company will carry the fight to court, 
and that the commission hearing was 
only the beginning of what might de- 
velop into a long struggle. 





Joseph E. Smith, Jr., Dies; 
With Eagle Star 22 Years 


Joseph E. Smith, Jr., 39, superintend- 
ent of the automobile and of the rain 
insurance departments of the Eagle Star 
Insurance Co., died suddenly April 13. 
He had been associated with the Eagle 
Star for twenty-two years, having joined 
the company in April, 1922, as a clerk 
in the automobile department. He was 
appointed superintendent of the depart- 
ment in 1930. 

Surviving Mr. Smith are his parents, 
a sister and two brothers. Solemn 
requiem mass was celebrated at St. 
Thomas ,Aquinas Church, Brooklyn, N. 
Y., April 17. 


Elected Home nahin 


president of the Cleve- 
land Trust Co., Cleveland, Ohio, and 
Robert W. Dowling, president of the 
City Investing Company, New York 
were elected directors of the Home .of 
New York at the annual meeting. 

Frederick B. Adams, chairman of the 
executive committee of Air Reduction 
Co., Inc.. New York, and a director of 
the Home, has been elected a director 
of the City of New York Insurance Co., 
an affiliate of the Home. 


George Gund, 





CURTIS CROCKER DIES 
Services were held April 10 for Curtis 
Crocker, 39, vice president of the Na- 
tional Underwriter Company, Cincinnati. 
A native of that city, Mr. Crocker was 
a Princeton graduate. He had_ been 
associated with the National Under- 


writer magazine for sixteen years. 


COLLISION RATES INCREAS£p 


Texas Commissioners Raise Rates 16% 
Due to Increases in Claims ané 
Higher Repair Costs 

pes og Insurance Commissi ner, 
announces that the Texas Board o° In- 
surance Commissioners has_ incre sed 
collision rates on private passenger «ars 
and trucks effective May 1. Dhue to 
adverse experience caused from an jn- 
crease in accidents and the sharp rise in 
repair costs, a 16% increase was mate ip 
the general rate level for collision pre- 
mium on private passenger cars. An ad- 
ditional increase in premium wil! be 
placed on cars more than two and a half 
vears old because of the sharp increase 
in used car values. These cars fall in 
age group 4 for collision premium. The 
new premium for this age group will be 
50% of the new car premium instead of 
40% as heretofore. 

“A” gasoline card holders will continue 
to receive a 20% reduction from the new 
collision rates for private passenger 
cars; “B” gasoline card holders will still 
be granted a 10% reduction from manual 
rates on collision insurance. 

An increase of 10% was made on local 
hauling collision rates for trucks and 
an increase of 25% was made in the 
rates on long distance hauling trucks. 

Three classifications will now be ap- 
plicable to trucks in connection with 
collision premiums: ‘Local Hauling” is 
confined to a radius of fifty miles opera- 
tion; an “Intermediate” classification for 
trucks operating less than 150 miles 
distance; “Long Distance” classification 
for trucks operating beyond the 150 
miles distance. These classifications 
will displace the two classifications which 
consisted of local hauling up to a 100 
miles and long distance hauling of more 
than 100 miles. 


Gibbs, 





Franklin Fire Reports 
Gains in Assets, Surplus 


The Franklin Fire of the Home of 
New York Fleet reports admitted as- 
sets of $21,693,667 on December 31, 193. 
The surplus to policyholders totals $11,- 
192,504. Securities are valued in accord- 
ance with the requirements of the Na- 
tional Association of Insurance Commis- 
stoners. On the basis of actual market 
values at the close of last year tot Ht ad- 
mitted assets would be increased to $22,- 
245,310 and surplus to policyholders to 
$11,744,146. Assets gained $2,225,000) last 
year and surplus was up about $1,380,000. 

Total liabilities of the Franklin, other 
than capital, amount to $10,501,164 and 
these are nearly offset by more than 
$9,000,000 in cash and United States 
Government bonds. Other bonds and 
stocks are valued at more than $12, 


220,000. 
. 
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H:ugh Views Post-War 
‘asualty Developments 


ADDRESSES LOUISIANA AGENTS 
Say: Rating iciniees Must Recognize 
Fiat Percentage Expense Basis Will 
Not Produce Fair Premiums 





\Widesweeping changes in casualty 
insurances rating procedure 
dicted by Charles J. Haugh, 
National Bureau of Casualty & Surety 
Underwriters, in his address on “Post- 
War Problems in Casualty Insurance,” 
before the annual convention of the 
Louisiana Association of Insurance 
Agents at Shreveport April 19. Among 
the developments which may be fore- 
seen, Mr. Haugh noted the following: 

Reclassification of automobile risks, 
passible combination of bodily injury 
and property damage coverage and con- 
sideration of single limit insurance to 
supplant the present practice of estab- 
lishing one limit per claim and another 
limit per accident. 

Substantial increase in workmen’s 
compensation insurance rates, and an 
anticipated demand for continuance ot 
the war projects rating plan methods, 
including gradation of expenses. 


were 
actuary, 


pre- 


Liability Insurance 


Loss under forms of liability coverage 
written on the basis of fixed exposures 
probably will show relatively small vari- 
ation in premium volume, as compared 
with workmen’s compensation, and 
losses also should show relatively less 
variation, assuming no substantial in- 
crease in the degree of inflation. There 
is likelihood of a demand for applica- 
tion of retrospective rating to liability 
insurance. 

Substantial increase in burglary losses 
may be expected. 

There may be a widespread demand 
for a Government-operated form of ac- 
cident and health coverage, unless that 
form, including medical expense, be- 
comes generally available. 

Extensive use of private aircraft may 
lead to demands for compulsory liability 
insurance jin this field. 


Automobile Insurance 


Pointing out that at the present time 
the liability rate on private passenger 
automobiles is determined by gas ration- 
ing, Mr. Haugh said that if gasoline 
rationing should be abolished tomorrow, 
there ould be no basis for determining 
the premium and before rationing is 
abolished, it will be necessary to estab- 
lish some different basis for classifica- 
tion of private passenger cars. Mr. 
Haugh said that the present. basis of 
tating recognizes that the hazard is 
dependent upon mileage and whatever 
classifi ation is established should recog- 
nize the more important elements of dif- 


lerenc. among private cars including the 
mileage and ages of drivers, 
[ do not for a moment advocate 


basing premium on actual mileage nor 

Varying: rates by the age of the owner,” 
TT “ ¢ 

'€ sau’. “We do know however, from 


past trvcords that drivers under 25 ac- 
Count ior a disproportionate share of 
eg s; that cars which operate less 
iis € average mileage in general 
“i ta better than average hazard, 
high t cars which develop abnormally 
aor, fina in general also. develop 
of « — high loss costs. The basis 
» 'S Private passenger classifica- 
a the war should take these 


‘Ss into consideration. In order 
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CHARLES J. HAUGH 


to avoid confusion during the period of 
transition it would appear desirable to 
establish the classification procedure to 
private passenger cars well in advance 
of the time when gasoline rationing 
may be abolished.” 

Commercial Cars 

Another question for determination, 
Mr. Haugh said, is load capacity of com- 
mercial cars for rating purposes as it is 
expected that trucks will be so con- 
structed that they do not readily fall 
into the load capacity groups of the au- 
tomobile manual. One suggestion, he 
said is to rate commercial cars on the 
nature of the business of the assured 
witholt regard to load capacity. 

“Undoubtedly,” he said, “individual in- 
stances could be cited under which such 
a system of rating would produce in- 
equitable results and it may be that 
exceptions would have to be made for 
certain types of business. However, such 
a basis of rating appears to offer a 
reasonable solution to the difficulties en- 
countered through the use of load ca- 
pacity as a basis of classification. 

“Not the least of our problems is that 
of determining the level of rates fol- 
lowing the war. The rate level will de- 
pend on factors which as yet are specu- 
lative. It will be dependent on whether 
gas rationing is to be eliminated or 
merely liberalized; whether tires are to 
be available or whether cars will be 
operating on tires which ordinarily 
would be discarded; whether the auto- 
mobiles themselves will be in poor me- 
chanical condition or whether new cars 
will have been made available in quan- 
tity before the end of the war; whether 
highways will have deteriorated to such 
an extent as to affect the hazard ap- 
preciably, etc. 

Separate Auto Coverage 

_ “Revision of the classification of risks 
is but one of a number of developments 
which may be expected in the automo- 
bile field. From inception the assured 
has been sold separate coverage for au- 
tomobile bodily injury liability and for 
automobile property damage liability 
and has paid separate premiums for 
those coverages. This has not been be- 
cause the assured has insisted upon a 
division of liability insurance into these 
two categories. It has come about be- 
cause the assured has been told that is 
the way the, insurance is sold. 

“There is no sound reason why this 
must be so. A loss of $5,000 to an as- 
sured has the same effect upon his fi- 

(Continued on Page 29) 
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Open Oral Arguments in 
Maryland Casualty Case 


IN CHICAGO FEDERAL COURT 





Illinois Stockholders Attack Financing 
Program; RFC Counsel Testifies 
Plan Was Good for Company 





Oral arguments in the action brought 
by certain Illinois stockholders of the 
Maryland Casualty Co. seeking voidance 
of the refinancing arrangement of 1942 
entered into by the company and the Re- 
construction Finance Corporation were 
opened before Judge Michael L. Igoe, 
Federal District Court, at Chi- 
cago, last week. It is anticipated that 
the arguments will consume approxi- 
mately two weeks. 

Stewart McDonald, chairman of the 
board and president of the company, 
William T. Harper, vice president and 
Peter H. May, vice president and comp- 
troller, were present at the initial hear- 
ings, as was Secretary Glenn C. Bramble, 
who testified at length on the opening 
day as to the financing arrangement 
which is under attack. 

Harry N. Gottlieb, of the Chicago 
firm of Gottlieb & Schwartz is repre- 
senting the plaintiffs in the action, and 
J. F. Dammenn, of Wilson & Mcllvaine, 
is chief counsel for Maryland Casualty. 


in the 


Financing Arrangement 

The financing arrangement was en- 
tered into on September 9, 1942. Under 
the original arrangement, RFC made 
available to the company $12,500,000 in 
cash for capital and surplus funds and 
was to surrender to the company 174,- 
487 shares of outstanding Class A pre- 
ferred stock for cancellation, receiving 
from the company an entire issue of new 
preferred stock with a maximum of 299,- 
487 shares. Prior to the meeting at 
which the stockholders approved the 
plan, RFC reserved the right to con- 
vert 29,487 shares of Class A preferred 
stock into 1,474,350 shares of common 
stock. It is this conversion that the 
Illinois stockholders have attacked. 

The bill of complaint was filed a year 
ago this month. At the time the bill 
was filed Mr. McDonald stated that the 
five stockholders signing the bill owned 
950 shares of $1 par value common stock 
of the company. 

At the opening of the hearings in 
Federal Court, Mr. Gottlieb, represent- 
ing plaintiffs, charged that at the time 
the RFC loan was made, the Maryland 
was in a healthy profitable condition and 
that it was unnecessary for it to have ob- 
tained the loan. He further charged that 
the conversion of the preferred stock 
the RFC already held into common 
stock was illegal, that the preemptive 
right of common stockholders to sub- 
scribe to any new issue of stock was 
ignored and that the terms of the new 
advance made it impossible for the pub- 
lic common stockholders ever to be able 
to gain control of the company, 

Tierney Speaks for RFC 

Leo F. Tierney of Mayer, Mayer, Aus- 
trian & Platt, representing RFC, stated 
that in 1933 the RFC had made a loan 
to the company of $7,500,000 with col- 
lateral of preferred stock and under 
terms of the agreement, Silliman Evans 
had joined the company as first vice 
president, and Edward G. Lowry as gen- 
eral counsel. In 1936, a further loan of 
$10,000,000 was made, Mr, Tierney said, 
because the company’s officers, although 
realizing that substantial profits were 
being earned held the company still was 
inadequately financed in comparison to 
other companies and in relation to its 
premium volume. 

When the $12,500,000 loan was con- 
summated in 1942, Mr. Tierney said that 
the total liquidating value of the com- 
pany was less than its indebtedness to 
RFC to the extent of some $6 a share 
and therefore, it was not believed that 
the common stockholders could be 
counted on for the new money. He said 
the new financing was a good thing for 
the company and that some day the RFC 








OFFICE MANAGER 


A large Casualty Company need an office 


manager for their New York Branch. He must 
have personnel and large office management 
experience. Good salary and an excellent op- 
portunity. 


FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY 


166 W. Jackson Bivd. Chicago 4, Ill. 
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ANNUAL MEETINGS MAY 9-10 





National Bureau and C. & S. Executives 
Ass’n to Elect; Waldorf Luncheon 
Scheduled; But No Guest Speaker 
Annual meetings of the National Bu- 

reau of Casualty & Surety Underwriters 

Casualty & 

held respec- 


and the Association of 
Surety Executives will be 
tively on Tuesday, May 9, and Wednes- 
day May 10, in New York City. Elec- 
tion of officers and committeemen will 
feature each gathering. 

At the Bureau meeting on Tuesday 
presiding officer will be General Man- 
ager William Leslie. 

The association will stage its annual 
luncheon party in connection with its 
meeting on Wednesday. The scene will 
be the Waldorf-Astoria Hotel and in 
keeping with custom, newly elected of- 
ficers will be formally presented at this 
luncheon. Annual reports will be ren- 
dered at the business meeting, which 
precedes the luncheon, by General Man- 
ager Claude W. Fairchild and President 
Frank A. Christensen. However, there 
will be no guest speaker. 





Producers Named for Surety 
Post-War Planning Group 


The following have been selected by 
the producers’ national organizations as 
members of the surety industry com- 
mittee on joint cooperation for post-war 
planning: H, F. Warner, Kansas City, 
Mo., representing the National Associa- 
tion of Insurance Agents; Durell Black, 
New Orleans, representing the National 
Association of Surety Bond Producers; 
John T. Harrison, New York, National 
Association of Casualty & Surety 
Agents, and Davis P. Smith, Philadel- 
phia, National Association of Insurance 
Brokers. A meeting of this joint com- 
mittee, composed of company men and 
producers, will be held sometime in May. 





may be able to recover its investment of 
$30,000,000. 
Liquidating Value Improved 

Mr. Dammenn, chief counsel for 
the Maryland, told the court that at the 
time of the stockholders’ meeting of 
Sept. 9, 1942, when the new financing 
was approved, there were 800,000 shares 
of common stock in the hands of the 
public of which the plaintiffs repre- 
sented, including proxies, some 40,000 
shares, or 5 per cent of the total. 

He. said that many of the _ public 
stockholders sent in their proxies to the 
company, so that 55% voted in favor of 
the new agreement. He said that 40% 
did not appear at the meeting. Since 
the financing was consummated, Mr. 
Dammenn said, the liquidating value of 
the company’s common stock had im- 
proved from $6 in the red in 1942 to 
where it is in the black now. 

The entire afternoon was spent ques- 
tioning Mr. Bramble, regarding the 
negotiations between the company and 
the RFC for the various loans. 

Associated with Mr. Dammenn repre- 
senting the company are Harry N, Baet- 
jer and Charles S. Lerch, Baltimore at- 
torneys and Austin J. Lilly, general 
counsel of the company. Associated with 
Mr. Tierney representing the RFC are 
Frederick W. Brune of Baltimore, and 
James W. Close, counsel for the cor- 
poration. 

Associated with Mr. Gottlieb for the 
plaintiffs are J. H. Oppenheim of the 
firm of Gottlieb & Schwartz, and James 
M. Mullens of Baltimore. 
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Arce éx Health, a ews 





5 I. Defers Action 
On Hospital Program 


POSTPONED UNTIL NEXT YEAR 
Covernor Says Compulsory Bill Will Not 
Be Pushed Now; Wants State 
Employes in Blue Cross Plan 
Governor J. Howard !McGrath of 
Rhode Island has disclosed his decision 
not to seek state legislative act’on until 
next year on his proposed state com- 
pulsory hospitalization insurance” pro- 

gram. 

The plan, which would be the first 
state program of its kind in the coun- 
try, had been recommended by the 
Governor in his message at the opening 
of the 1944 Rhode Island legislature. At 
that time he estimated the state’s em- 
ploved citizens could be assured virtu- 
ally complete hospital service at a cost 
of approximately five cents a day, which 
he sugvested be shared equally by em 
plovers and employes. He has since sug 
gested that employers be required to 
bear the full cost of insuring their em 
ploves for hospitalization, as a means 
of encouraging employes to enroll mem 
bers of their families at their own 
expense, 

Rhode 
nation with a cash 
law which gives the worker absent from 
employment through illness, comnensa- 
tion for the loss of wages. It is financed 
by contributions of covered workers 

Drops Earlier Proposal 

Although dropping his earlier pro- 
posal for immediate heidatien enact- 
ment of the compulsory hospitalization 
plan, Governor McGrath advocated a 
number of steps designed to foster the 
spread of voluntary adoption of hos- 
pitalization insurance and set the stage 
in the public mind for enactment of the 
compulsory plan next year. 

Alone these lines he had introduced 
in the state legislature a bill to author- 
ize the state to enroll all of its em- 
ployes in the Blue Cross and appro- 
priate $40,000 to carry such a move into 
effect, starting July 1. Also introduced 
was a resolution under which the Rhode 
Island legislature would indorse the 
broad plan of hospitalization insurance; 
encourage the Blue Cross to expand its 
coverage to enroll voluntarily as many 
persons as possible; ask the Rhode 
Island Medical Society to sponsor a 
voluntary non-profit plan for medical 
and surgical insurance, and urge the 
public, employers and employes to give 
earnest consideration to the Semehts of 
hospitalization insurance. 

Want Employes Enrolled 

The bill for participation of state em- 
ployes was designed to encourage pri- 
vate employers to follow suit voluntarily. 
The measure also was drawn to author- 
ize municipalities to take similar action, 
and specifically urges all public em 
ployes so insured to enroll their de- 
pendents at their own expense. 

The resolution, which had not vet 
been acted upon, would place the Rhode 
Island legislature on record as approv- 
ing the general plan for compulsory 
hospitalization insurance offered to the 
Rhode Island Advisory Council on 
Health by a subcommittee and would 
express the intent of the legislature to 
consider at its next session legislation 
for a compulsory plan. 

The measure also urges Rhode Island 
hospitals to continue with development 
of their plans for expanding facilities 
so that adequate facilities may be avail- 
able at the time compulsory insurance 
becomes effective. 


NEALE’S AGENCY IS IN LEAD 

The southern California agency of the 
National Casualty Co., George Neale, 
manager, is leading all the agencies in 


Island is the only state in the 
sickness insurance 





the United: States of the company in the 
writing of liberal accident and sickness 
business. 


JONES ISSUES A. & H. RULES 
I'linois Director Sets up Advertising 
Standards to Enable Public to Under- 

stand Conditions of Policies 

Rules and regulations governing ad- 
vertising of accident and health insur- 
ance policies have been issued by In 
surance Director Jones of Illinois, e-- 
fective May 1. They are the result of 
months of study on the part of Depart- 
ment staff members ps a committee o- 
twenty-five ere & H. executives, 
of which George Mt wzelmann, presi- 
dent, North i. an Accident, is chair 
man. 





The cooperation of various companies 
and associations doing an accident and 
health business in Illinois was 
by the Department in order that con- 
fusion resulting from a charge in no- 
licies would be held at a min‘mum. 

The Derartment believes that the regu- 
lations, if followed literally. wil enable 
the insuring public to avoid misunder- 
standing and misinterpretation of the’ 
contracts, while at the same time it wi'l 
be possible for insurance comnonies to 
advertise the merits of their policies in 
an effective manner. 


solic’ te J 


Among the more important rules 
recommended are the following: adver- 
tising must truthfully and fairly repre- 


sent the benefits in the contracts, avoid- 
ing even misleading conclusions resultine 
from such advertising; advertising must 
be factual, and the accuracy made in 
advertising must be capable of definite 
emphasis must not be given to 
maximum benefits without sufficiently 
referring to smaller benefits for losses 
hich are likely to occur more often: 
family group accident and health policies 
and family group hosnitalization policies 
must be advertised with a sufficient ev- 
nlanat‘on of the benefits which apply 
to all members of the family. 


Di roof; 


Doctor Proposes Voluntary 
Health Insurance System 


\ voluntary system of health insur- 
ance as against compulsory health in- 
surance as proposed in the Wagner bill 
was suggested by Dr. E. Mendelssohn 
Jones, president of the Minnesota State 
Medical association, in an address at 
the annual dinner of the association at 
Rochester. 

“Such a system would be our answer 
to the prononents of compulsory govern- 
ment medicine which I believe would be 
not only ‘bad medicine’ but overwhelm- 
ingly expensive as well,” Dr. Jones said. 
He recommended a_ county-by-county 
survey of medical needs looking toward 
a long term medical and health policy 
for the state as a whole in answer to 
demands for a government medical serv- 
ice plan. 


WAR RISK DISABILITY TEST 


The recognized test of disability in 
war risk insurance cases is whether the 
insured was continuously disabled from 
following any reasonably gainful occu- 
pation. It is no absolute refutation of 
disability that a livelihood was earned 
where the earnings of other persons 
were largely responsible for what was 
accomplished. A delay of fifteen years 
following discharge from the Army, be- 
fore filing claims is for the jury to con- 
sider along with the other evidence: it 
is not, of itself, proof of anything. Evi- 
dence as to an insured’s total and per- 
manent disability by reason of a service 
connected disability from and after De- 
cember 31, 1918, following his discharge 
from the Army on November 21, 1918, 
made an issue for the jury. This was 
the only question in United States v. 
Strawbridge, Fifth Circuit Court of Ap- 
peals, 139 F. 2d 1014, affirming judgment 
for the claimant in the Federal District 
Court tor Northern Mississippi. 


Continental’s Branch at 80 John Stre: 





or 


Makes Good Record in First Full Year 





An unusually good record of & H. 
production has been made in its first 
year by the Accident & Health and 
Hospitalization branch office of Con- 
tinental Casualty at 80 John Street, 
New York, manager of which is Robert 
J. Keane, 

' In its disability department, which 
was transferred from the 75 Fulton 
Street, New York office, a net increase 
of 60% in premium income was made, 
and at the end of its fiscal year this 
branch stood sixth in disability pre- 
mium volume and new business among 
all Continental agencies and branch 
offices. Manager ot this department is 
Jules B. Lev and he handles in this 
specialized field individual and family 
group hospitalization, franchise (whole- 
sale) A. & H. hospitalization employe 


groups, and A. & H. for the more haz- 
ardous risks. Frank E. Workman and 


Victor Abbott are his assistants. 

In its commercial department, starting 
from scratch a year ago, the branch 
ended its fiscal year in third place in 
premium volume among all branch of- 
fices of the company. Manager Keane 
and William B. Dillon, his key man for 
this division, attribute this growth to 
the service facilities maintained which 
have won the approval of brokers. 
Careful attention is given to solving of 
all types of A. & H. problems. Stress 
is put on the theme: “Department Store 


BAXTER WELCOMED TO N. Y. 





Resumes A, & H. Claim Work for Cont’l 

Casualty After New England Casu- 

alty Service; Dined in Springfield 

William I. Baxter, who recently re- 
signed as claim superintendent of New 
England Casualty (Springfield F. & M. 
Group), was welcomed to William 
Street recently and to the New York 
office of Continental Casualty for which 
company he will supervise Eastern A. 
& H. claims. A prominent. Legionnaire, 
Mr. Baxter attended a Monday lunch- 
eon meeting of Post 1081 executive 
committee and was warmly welcomed. 
He is a former first vice commander of 
this post. 

Before leaving Springfield, Mass., Mr. 
Baxter was honored at a round of fare- 
well parties. One of the most impressive 
was the luncheon March 29 given by 
the officers of the Springfield Group at 
which he was presented with gold cuff 
links. Another testimonial took place 
the evening of March 28 at the Way- 
side, West Springfield, the program for 
which was a “legal masterpiece.” “Bill” 
found himself eating such delectables as 


Benmar Studio, 
Staff of New York A. & H. and Hospitalization Branch Office of Continental Casualty 


of A. & H. Insurance” of 

Keane is a big booster. 
The standard 

hospitalization division, operating 


this branch, is in complete charge 
Eastern supervisor of Con- 
It not only 
York area but the 
according to 
Feature of this 
sion is that its salaried staff per 
their job to help brokers in 


Paul Barry, 
tinental’s group department. 
services the New 
entire Eastern seaboard, 
Manager Keane. 


make it 


soliciting and closing A. & H. 


group A. & H. 


Noy, 


which Mr. 


and 
out ol 
OF: 


dv'- 
sonnel 


lines, 


and the broker keeps control of the ac- 


count at all times. 


Douglas J. Moe is the chief under- 
writer for the commercial, non-can. 
and disability divisions and he, like the 
other supervisory heads, has many 
years’ experience in this field. He is 
assisted by Rose Dempsey, with five 
years’ .underwriting training, and Mar- 
garet Healey. 

Manager Keane celebrates in a few 
months his tenth anniversary in_ the 
A, & H. business. Joining the Contin- 


ental Casualty in 1938 he has made a 


fine record of 
ganization, culminating 
Street branch on April 19, 1943 
viously he saw service with the 
Life (Luther-Keffer 
Equitable Society i 
Agency), both in New York. The 
maintains comfortable offices 
ground floor of the 80 John 
building. 





Instone claims on the half shell, 
ligattorney soup, 
coles law, chocolate eclawyer and 
berry torts. Many tributes to 
round ability and good fellowshi; 
paid at this affair, which was a 
by fifty. 

His first few weeks with Con! 
Casualty were spent at the hom 
in Chicago. 
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Elect Hopkins President 


Officers chosen in the last el 
the Pittsburgh Association of 
& Health Underwriters are: 
Hopkins, Provident Life & A 
president; James A. Robertson, 
bian National Life, vice presiden' 
Schaffner, Kentucky Central Life 
cident, secretary; Harvey S. Fo 
dustrial Life, treasurer. 

W. J. McClelland, Massa 
Bonding ‘and Ross F. Roberts 
Protective Life, were elected dir: 
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Garrison Cuts Comp. 
Rates by 8% in California 


°O BECOME EFFECTIVE MAY 1 





Changes Are Result of Many Hearings; 
“}imination of Overtime Pay Surcharge 
and Revision of Farm Classification 





Insurance Commissioner Maynard 

arrison of California has announced a 
eduction of 8% in workmen’s compen- 
ition insurance rates in that state, eli- 
nination of the surcharge for overtime 
savy and revised farm classifications so 
hat premiums will be on the payroll 
ither than the acreage basis. These 
hanges, which followed a long series of 
hearings, will be effective May 1. Mr. 
Garrison’s announcement says: 

“There will be an 8% reduction in 
minimum rates for all compensation in- 
surance. 

“There will hereafter be eliminated 
from the payroll auditing and surcharge, 
for overtime pay, so that they will no 
longer be a part of the basis upon which 
the premium is charged. They will still 
charge on the basis of the overtime, but 
not have the surcharge. If time and 
half time is paid, the half will not be 
included in the payroll. That will re- 
sult in a 2% or 3% additional saving 
for the employers who are hiring large 
industrial help, so that makes a 10% 
or more reduction in compensation costs. 

Revise Farm Cassifications 

“We revised the farm classifications so 
that hereafter farmers will be classified 
and rated on the basis of payroll rather 
than the basis of acreage. Heretofore 
the farmer has paid premiums and his 
rates were’ set up according to the 
larger acreage and the rate (based on 
the crops raised) that larger acreage 
carried and many times there were in- 
equalities developed because his large 
acreage may be a high, expensive clas- 
sification, but actually his bievest pay- 
roll exposure was in a lower classifica- 
tion, but he had to pay the high rate 
anyway because it was determined on 
an acreage basis. Now there will be 
the regular farming classifications and 
he will report on the basis of the amount 
of payroll in each different type of farm- 
ing activity. 

“We have the first report on the 
hearings and the investigation of work- 
men’s compensation insurance and the 
Department’s recommendations with re- 
spect to the changes in the manual 
rules,” 

The report Mr. Garrison mentions 
summarizes by case illustrations the need 
for clarification and changes as the re- 
sult of the investigations and hearings 
conducted by the Department into the 
payroll auditing and underwriting prac- 
tices of workmen’s compensation in- 
surance carriers. 





Manufacturers Cos. Elect 
Two New Vice Presidents 


\t a meeting of the board of direc- 
tors of the Manufacturers Casualty and 
Manufacturers Fire held April 14, 
bert W. Hearne was advanced from 
cretary to vice president of the casual- 
company and was elected to vice 
president of the fire company; W. 
epherd Drewry was advanced from 
ecretary of both the casualty company 
‘ad the fire company to vice president 
' both companies. In addition, W. D. 
Vabcock, Jr. was advanced from assis- 
nt treasurer of both companies to 
mptroller of both companies. 
W. Stanley Kite, president of the com- 
ny, states that all other officers of 
th companies were re-elected except 
‘thur E. Benson, vice president, whose 
"signation had been received and ac- 
ted with sincere regret. 





IRVING MARKEL HONORED 
irving Markel, vice president, Ameri- 
‘n Fidelity & Casualty of Richmond, 

4% has been elected a member of the 
»oard of directors of the Virginia State 
amber of Commerce. 


CREATES NEW SURETY MARKET 





Maryland Casualty Shows How 1944 
Revenue Act With Higher Tax on Li- 
quor Stocks, Opens Bond Opportunities 

The following useful article on the ef- 
fects of the Revenue Act of 1944 on the 
sale of surety bonds is published in the 
April issue of the Marylander, publica- 
tion of the Maryland Casualty Co.: 

“A considerable market for the sale 
of surety bonds is created by the Rev- 
enue Act of 1944, placing higher taxes 
on stocks of distilled spirits, wine, etc. 

“The law requires dealers to take an 


inventory of all liquors before beginning 
of business on April 1, 1944. A tax 
return must be filed, with inventory at- 
tached, not later than May 1, 1944. The 
tax may be paid at the time of filing of 
the return and inventory, but must be 
paid not later than July 1, 1944. 


“However, payment of the tax may be 
deferred to a date not later than Feb- 
ruary 1, 1945, provided a surety bond is 
filed guaranteeing payment of the tax. 
The tax may then be paid in seven 
monthly installments, beginning July 1, 
1944. The bond must be prepared on 
Treasury Department Form 723A, re- 


vised 1943, in accordance with instrue- 
tions thereon. 


“These bonds are financial guarantees 
and cash collateral or its equivalent 
should be obtained. When collateral is 
not secured the risk must be referred by 
the general agent or branch office to the 
home office for consideration. Bonds 
electing to pay in installments are the 
more desirable. 

“When asked to consider waiving col 
lateral, you should get from your clients 
detailed financial statements, profit and 
loss statements for the nast vear, and 
financial statements of indemnitors.” 
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Baoa can win the war.” And the nation’s 
great food plants are going full-speed-ahead to keep 
that “ammunition” rolling to all battlefronts. In giving 
security to this outstanding achievement of American 


Industry, we are continuously “Serving the Leaders.” 
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Seaders— 


All over America, food 
plants have stepped up 
production—in some 
cases tripling peacetime 
figures —to supply in- 
creasing military and 
civilian demands. 
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Holds Dealer May Not Deny Ownership 


Of Car Illegally Bearing His Plates 


By unanimous decision rendered April 
13. the New York State Court of Ap- 
peals held that a motor vehicle dealer 
who permits the purchaser of a car to 
the dealer’s license plates beyond 
the time specified in the vehicle and 
traffic law is liable for damages growing 


use 


out of a collision for which negligence 
of the driver of the car bearing the 
dealer’s license plates is held” respon- 
sible. The illegal loaning of license 
plates, the court held, is precisely equiva- 
lent to false registration and the dealer 
may not deny his ownership of the car 
which he has evidenced by permitting 
the unlawful use of his plates to an- 
other. In the instant case, the driver 
whose negligence was held responsible 
for the accident was not the owner ol 
the car but was using it with permission 
of the owner. 

This decision reverses the judgment 
of the Appellate Division and affirms 
that of the Trial Court. Judge Thatcher 
wrote the Court of Appeals opimion, in 
which Chief Judge Lehman and Judges 
Loughran, Rippey, Lewis, Conway and 
Desmond concurred. 

Findings of Fact Affirmed 

Title of the case was Lillian Reese, 
Floyd E. Reamore, respon- 
dent. et al, defendants. The appeal was 
from a judgment entered February 9, 
1943, upon an order of the Appellate 
Division of the Supreme Court in the 
fourth judicial department which re- 
versed, on the law, a judgment ot the 
Supreme Court, Oswego County, in fa- 
vor of plaintiff, entered upon a decision 
of the court at the trial term, a jury 
having been waived. The Appellate Di- 
vision directed a dismissal of the com- 
plaint and stated in its order that the 
findines of fact made in the trial court 
had been examined and affirmed. 

As detailed in the Court ot Appeals 
opinion, on June 30, 1939, at Camden, 
I. Y., a collision occurred between a 
Chevrolet sedan owned by William J. 
Peltier and driven by the defendant, 
Tohn S. Ackley, and a Hudson automo- 
bile driven by the plaintiff's husband in 
which plaintiff was a passenger. 

The defendant, Reamore, an automo- 
bile dealer, had sold the Chevrolet to 
Peltier some weeks before the accident 
and had allowed him to use his dealer’s 
plates over a period of more than seven 


appellant, v. 


weeks contrary to the provisions of the . 


vehicle and traffic law. These plates were 

attached to the Chevrolet at the time ot 

the accident The facts developed be- 

fore the trial justice were as follows: 
Caused by Negligence 

The accident was caused by the negli- 
gence of Ackley and the plaintiff was 
free from contributory negligence; the 
Chevrolet. automobile was taken in trade 
by defendant Reamore in April, 1939, 
and sold to Peltier, a mechanic working 
in Reamore’s garage who was the sole 
and actual owner of the Chevrolet at 
the time of the accident. At the time of 
the accident this car was being driven 
by the defendant Ackley with the per- 
mission and consent of Peltier; at all 
times between May 10, 1939, and June 
30, 1939, the defendant Reamore knew 
that Peltier was driving the Chevrolet 
upon the public highways and making 
use of the defendant Reamore’s dealer’s 
plates for that purpose and that Rea- 
more consented to such use of the car 
with his plates thereon. 

It was further found that the de- 
fendant Ackley was a stranger and un- 
known to the defendant Reamore and 
that he was driving the Chevrolet “with- 
out the express knowledge or consent 
af the defendant Reamore.” It was 
found that Ackley was driving the car 
with the express permission of Peltier. 
That he was driving with the implied 
permission of Reamore appears from the 


fact that Reamore permitted Peltier to 
do what he pleased with the car bearing 
his dealer’s plates. 

Found for Plaintiff 

The trial justice found in favor of 
mlaintiff and rendgred judgment in her 
favor for $3,300 against the defendants 
Reamore and Ackley, ,holding that the 
accident and injuries to the plaintiff 
were caused by the negligence of the 
defendant Ackley; that by reason of his 
violation of the statute and regulations 
the defendant Reamore was estopped 
from denying ownership of the Chevro- 
let sedan operated by Ackley: that he 
having transferred to Peltier all rights 
and privileges of ownership and control 
gave him carte-blanche to. use the car 
in any manner, including loaning it to 
Ackley, and thereby, under Sec. 59 of 
the vehicle and traffic law is responsible 
for the negligence of the latter and 
liable to plaintiff for the damages she 
sustained. 

The judgment for plaintiff was re- 
versed in the Appellate Division, where 
it was held that an automobile dealer 
who permits use of his dealer’s license 
plates without complying with the stat- 
ute is not estopped from denying that 
he is the owner of the vehicle on which 
the plates are displayed. In reversing 
the judgment the Appellate Division 
examined and approved the findings of 
the trial justice. 


Against Public Policy 

The court cited the case of Shuba v. 
Greendonner (271 N. Y. 189) where it 
was held that a defendant who had 
deliberately caused a motor vehicle to 
be registered in his name as owner 
could not be permitted to relieve him- 
self of liability by proving that he was 
not the owner of the car involved in 
the collision, on the ground that it 
would be against public policy for him 
to assert his illegal and fraudulent act 
in order to avoid the owner’s liability. 

“In principle,” the court said, “we see 
no distinction between the false regis- 
tration of a motor vehicle in the name 
of one who is not the owner and the 
illegal use of dealer’s plates with the 
approval and acquiescence of the dealer 
himself. Indeed, the care with which 
the statute limits the right to use such 
plates indicates this case falls clearly 
within the principle of Shuba v. Green- 
donner.” 

The court held that the limited use 
of dealer’s plates authorized by law is 
surrounded by safeguards ignored in this 
case. One safeguard is that a proper 
application for registration and number 
plates for a vehicle sold by the dealer 
shall be presented or mailed to the Com- 
missioner of Motor Vehicles or his 
agent, accompanied with the payment of 
the required fee within twenty-four 
hours after the purchaser has taken pos- 
session of the car. Under rules promul- 
gated by the Commissioner, the dealer 
himself is required to withhold permis- 
sion to use his plates unless he has re- 
ceived from the purchaser an applica- 
tion for registration with the proper 
registration fee. 

No Application Received 

In this case, said the court, no appli- 
cation nor accompanying fee was re- 
ceived by the dealer or by the Commis- 
sioner or his agent, the reason for the 
loaning of the plates being that Peltier 
desired to postpone nayment of the fee 
until July 1, when he would have had 
to pay a fee for onlv half a vear. 

An express provision of the statute, 
the court continued, requires that a 
dealer shall not deliver or allow to be 
taken by a vendee any of his plates 
without first mailing to the Commis- 
sioner a verified statement and in this 
case, the dealer mailed no such state- 
ment to the Commissioner until twelve 
days after the sale and then failed to 
state that anv plates had been lodned. 
The statute also requires that the dealer 
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Rules Plaintiff Must Prove Car Was 

Used With Permission of Owner; 

_ Inference Not Sufficient 

An inference of permission to operate 
a motor vehicle does not relieve plain- 
tiff of the burden of proving that the 
vehicle was being used with the permis- 
sion of the owner at the time and place 
the accident occurred, the Minnesota Su- 
preme Court held in affirming the lower 
court in Helen F. Truman v. United 
Products Corp., et al. 

Lowell Cook, an employe of the cor- 
poration, had limited permission to use 
the firm’s truck in driving to and from 
his home. Shortly before midnight one 
night he crashed into the Truman car 
at an intersection. 

“An owner who expressly or impliedly 
consents to the operating of a vehicle 
by another person upon any public street 
or highway is liable under the safety 
responsibility act,” the court said. “Up- 
on establishing ownership in defendant 
and that the operator was its employe, 
plaintiff made out a prima facie case. 
Those conceded facts in the instant case 
raised an inference that the truck was 
being driven by Cook at the time and 
place of the accident with the permission 
and consent of defendant. Such an in- 
ference of permission, however, does not 
relieve plaintiff of proving that the op- 
erator of the vehicle had expressed or 
implied permission to use the truck at 
the time and place of the collision. In 
our opinion, under the facts ‘here, the 
inference raised by Cook’s possession of 
the car was conclusively rebutted.” 





shall notify the Commissioner if the 
number plates are not returned within 
the five days permitted for their use 
and there was no compliance with this 
provision of the statute. 

The basis of this decision as in Shuba 
v. Greendonner, said the court, is that 
one who has deliberately violated the 
laws which require accurate identifica- 
tion of the owners of motor vehicles 
through the use of number plates and 
a system of registration, may not avoid 
liability for the negligent operation of 
vehicles registered in his name or iden- 
tified by his license plates by denying 
the truth of his false representations of 
ownership deliberately made either bv 
false registration or by illegal use of 
his plates. 


Where Dealer Complies With Law 


Stating that where the dealer com- 


plies with the simple and explicit re- 
auirements of the statute authorizing 
the use of his plates by others or where 
the plates are used by others without 
his permission, express, or implied, this 
— has no application, the opinion 
1e : 

“Tf, however, the dealer permits the 
use of his plates in deliberate violation 
of the statute, then the situation is pre- 
cisely equivalent to the false registra- 
tion involved in Shuba v. Greendonner 
(supra) and he may not deny his own- 
ership which he has falsely evidenced 
by permitting the unlawful use of his 
nlates by another. Any other rule would 
be against public policy, would encour- 
age fraudulent and illegal deceptions of 
those engaged in enforcing the traffic 
laws of the state and deprive the public 
of the protection which these laws are 
intended to extend to those using the 
public highways.” 


Re-elected President 


Lieut. Col. Stiteler, Jr.. Head of Coal 
Operators Casualty, Was Organizer of 
Company in 1935; Its Progress 
Following the annual meeting oj 
shareholders, April 11, board of directors 
of Coal Operators Casualty re-elected 
its founder, Lieut. Colonel W. J. Stite- 
ler, Jr., as its president. Other officers 
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re-elected: are Harvey N. Shroyer, vice 
president, and Dee E. Miller, secretary 
and treasurer, At the shareholders 
meeting, the entire board of directors 
was re-elected. 

The Coal Operators Casualty, a stock 
participating company, has paid to 
policyholders since organization approx'- 
mately $75,000 in dividends. In addition 
to its home state of Pennsylvania, the 
company has in the last few years c¢n- 
tered the following states: Arkansas, 
Kentucky, New Jersey, North Carolina, 
Tennessee, Virginia, West Virginia and 
the District of Columbia. 

Lieut. Col. Stiteler organized the com- 
pany in April, 1935. Through his per- 
sonal efforts he developed the com- 
pany from a modest beginning to one 
of the largest underwriters of work- 
men’s compensation on coal mining 
classifications in Pennsylvania in less 
than eight years. 

Lieut, Col. Stiteler is one of the sev- 
eral prominent Pittsburgh business 1 
who disregarded personal comfort 
at considerable civilian sacrifice, ent 
the Air Corps as a Major in May, 1°. 
In so doing, he upheld the patriotic 
tradition of his family which has had a 
member in the United States armed 
forces in each of our country’s wars /1\- 
cluding the Revolution. At present ‘:¢ 
is Chief of Personnel and Training |'i- 
vision of the Rome Air Service Co.11- 
mand, Rome, N. Y. His son, Edward, 
now in the European theater of war, is 
a navigator on a bomber, 


HONOR PAUL A. CLEMENT 
Paul A. Clement, secretary of | 
Minnesota Commercial Men’s assoc'1- 
tion and newly elected president of tie 
Izaak Walton League of America, ws 
honored at a dinner at Minneapo's, 
given by Minnesota league members. 
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laugh Views Post-War 
(Continued from Page 25) 


»oacial status whether that loss results 
ough his scattering over the high- 

y $5,000 worth of property or $5,000 
‘th of pedestrians. It would seem to 
in the interest of the assured and 
the interest of economy of operation 
the companies to sell automobile 
‘lity insurance without attempting 
differentiate between bodily injury 
lity and property damage liability. 

company could insure the liability 
o: the policyholder subject to presc ribed 
linits. 

“Consideration also might well be given 
tc the use of a single limit of insur- 
arce in lieu of the present practice of 
eciablishing one limit per claim and an- 

limit per accident.” 
Workmen’s Compensation 

[r. Haugh said that judged by past 
experience in the workmen’s compensa- 
tion field, it is difficult to enthuse over 
post-war prospects. He felt that 
there has been a period of rate reduc- 
tions and that regular experience com- 
pilations for the next two or three years 
will continue to reflect abnormally high 
payrolls. 

‘It seems almost inevitable,” he con- 
tinued, “that during the period of post- 
war adjustment, substantial increases in 
workmen’s compensation rates are going 
to be required in order to avert under- 
writing losses. If we encounter a period 
of substantial unemployment then we 
may expect the worst. Under such con- 
ditions rates based upon full employ- 
ment at the high wage rates will be 
found to be seriously inadequate.” 

During the war, he said, a number of 
risks which heretofore have been self- 
insurers for workmen’s compensation 
and not infrequently for other forms of 
insurance, have been covered under the 
war profects rating plan as have been 
many risks which previously carried in- 
surance, 


War Projects Rating Plan 

“In essence,” he said, “that plan pro- 
vides for combining third party cover- 
ages and for rating those combined op- 
erations under a_ retrospective rating 
procedure with the standard premium 
as the maximum, and providing for sub- 
stantial gradation of general adminis- 
tration, payroll audit and acquisition ex- 
penses. It is to be expected that after 
the war these risks will seek a similar 
type of rating procedure including the 
gradation of expenses. If such facilities 
are not available it may be anticipated 
that many such risks will revert to self- 
insurance.” 

Liability insurance has been less dras- 
tically affected by the war than work- 
men’s compensation and automobile lia- 
bility insurance, Mr. Haugh said, and 
those forms of liability coverage written 
on the basis of fixed exposures may be 
expected to show relatively small varia- 
tion in premium volume following the 


War, with relatively less variation as- 
suming no substantial increase in the 
degt of inflation. He said that the 
growth of comprehensive liability cover- 


age iy be expected to lead to a de- 
man! for a simplification’ of exposure 
base. and added: 


iplification of exposure bases of 


thes forms of coverage could be expe- 
cite’ by the application of the prin- 
cIp of retrospective rating to this 
class if business. As was mentioned in 


Connection with workmen’s compensa- 
nsurance, it may be anticipated 
that there will be a demand for the 
app ation of retrospective rating to 
Vv insurance especially on the part 


°l tose risks which have been insured 
unde: the war projects rating plan.” 

: respect to the anticipated rise 
in elary losses, Mr. Haugh said that 


ion of production of some articles 
bstantial price increases may re- 
It increased demands for burglary 
ce and increased losses. Those 
conditionals also may result in 
ies in determining the amounts 


of loss, particularly in connection with 
losses of articles no longer in produc- 
tion, he said. 

Health and Accident Prospects 


As to health and accident prospects, 
Mr. Haugh says it appears probable that 
unless some form of A. & H. coverage 
including a medical benefit becomes 
generally available, there may be a 
widespread demand for a Government- 
operated form of insurance of this char- 
acter. He said that if such a form of 
insurance is to be sold generally, means 
must be devised for handling business 
on some basis other than through indi- 
vidual policies which might be accom- 
plished by selling insurance through 
employers on a payroll basis. 

“Such insurance could be sold in con- 
junction with workmen’s compensation 
insurance,” he said, “and its = sale 
would meet a real need. Admittedly, 
there are many problems connected 
with the writing and rating of such in- 
surance but that need not mean that 
such a form of coverage is impossible. 
Its development and widespread intro- 
duction is a real challenge to casualty 
insurance.” 

Speaking of the anticipated growth 
of the aviation industry, Mr. Haugh 
said: 

“The use of private planes to what- 
ever degree they are used is going to 
lead to demands for liability insurance 
and it may be expected that the exten- 
sive use of such planes may lead to de- 
mands for compulsory liability insur- 
ance. The insurance of private planes 
does not involve the catastrophe hazard 
which exists in connection with the in- 
surance of commercial planes and, 
therefore, it appears more feasible for 
such business to be written by indi- 
vidual companies.” 

Must Solve Rating Problems 

Mr. Haugh said that the estimated 
potential post-war demand for private 
passenger automobiles in the first five 
years after peace has been put at from 
20,000,000 to 25,000,000 cars and he said 
in conclusion: 

“The sale of such a number of new 
cars would, of course, result in a tre- 
mendous increase in the automobile pre- 
mium volume. Before that time arrives, 
however, we must have solved the rat- 
ing problems which will confront us and 
the course of that business will depend 
largely on our success in solving those 
rating problems. 

“For all lines of business, we must be 
prepared to make available broad forms 
of coverage rated on a basis which pro- 
duces reasonable and adequate pre- 
miums both for losses and for expenses. 
It is inevitable that rating procedures 
must eventually recognize that provi- 
sions for expense through the use of 
flat percentages will not produce ade- 
quate and reasonable premiums on a 
line of business in which there is a wide 
variation in size of risk. Recognition of 
this principle is essential if the stock 
casualty companies and their agents are 
to maintain their position in the field 
of casualty insurance.” 


Indemnity of N. A. Agents 
“Talk Back” to Co. Officials 


This week a group of agents repre- 
senting the Indemnity Insurance Co. of 
N. A., in various parts of the country, is 
meeting at the head office in Philadel- 
phia to discuss current and post-war 
problems of the business with company 
executives. Sessions which began Mon- 
day, continued until today. 

The agents attending comprise an 
agents’ advisory committee and _ have 
been invited by the Indemnity Co. to 
“talk back” to the company manage- 
ment on problems affecting agency re- 
lations. 

This form of free and open round 
table discussion was instituted by the 
Indemnity Co, in 1938. The Insurance 
Co. of North America will follow the 
same procedure next week with an- 
other group of out-of-town agents. 
Members of Indemnity’s advisory com- 
mittee include: 

Louis T. Dobie, Dobie, Bell & Henderson, Inc., 
Norfolk, Va.; S. Nissley Gingrich, S. Nissley 
Gingrich, Inc., Lancaster, Pa.; George W. 
Haerle, Charles W. Sexton Co., Portland, Ore.; 
Clarence M. Hunt, C. M. Hunt Co., Nashville, 
Tenn.; Paul W. Kridler, Kridler Insurance Agen- 
cy, Fremont, Ohio; Gustav May, Gustav May & 
Co., Cincinnati; Dan V. McWethy, McWethy 
Bros., Aurora, Ill.; Bertram N. Miller, B. B. 
Miller & Co., Elizabeth, N, J.; Ed. H. Moore, 
Ed. S. Moore, Inc., Birmingham, Ala.; Carl W. 
Ohlin, Garrett-Bromfield & Co., Denver, Col.; 
Justin R. Querbes, Querbes & Bourquin, Shreve 
port, La., and Wallace E. Stauffer, Wallace FE. 


Stauffer Co., Dayton, Ohio. 


ALPAUGH MAKES FINE TALK 


Gives Joint Gathering at Dallas Latest 
Political and Social Trends Affecting 
A. & H. and Life Insurance 

In one of the v4 talks he has deliv- 
ered to date, W. Alpaugh, vice presi- 
dent and ae Inter-Ocean Cas- 
ualty, and past president, Health & Ac 
cident Underwriters Conference, spoke 
on April 11, before a joint luncheon 
meeting of the Dallas Association of A. 
& H. Underwriters and the local life 
underwriters. As one of the leaders in 
the Insurance Economics Society move- 
ment and now on its executive commit- 
tee, Mr, Alpaugh discussed the work of 
that organization. He then gave politi- 
cal and social trends sieciicn the A. & 
H. and life insurance businesses, ap- 
proaching his subject from the sales- 
man’s viewpoint. 

While in Dallas Mr. Alpaugh also 
conducted a regional meeting of Inter- 
Ocean Casualty managers and attended 
the sales convention of the Emerson 
Davis Agency, which is Texas manager 
of Inter-Ocean Casualty. 





H. O. ROSS IN HOSPITAL 
H. O. Ross, resident manager in Los 
Angeles for the Employers’ Group, is 
in the hospital of the Good Samaritan, 
that city, suffering from a severe organic 
affliction. 
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S. B. PERKINS, JR. ADVANCED 


Now Full Lieutenant in Naval Air 
Corps; Has 2,000 Flying Hours to 
His Credit; At Wildwood, N. J. 


S. B. Perkins, Jr... who has been in 
the Naval Air Corps for more than 
three years, has recently been promoted 
to full lieutenant _ is now stationed 
at the Wildwood, N. J. naval air base. 
Since joining the Navy as an ensign, 
Mr. Perkins has had more than 2,000 
hours of flying to his credit. 

An instructor for the past two years 
at various bases, Lieut. Perkins may 
soon go into combat duty. He is the 
son of Sanford B. Perkins, secretary, 
compensation and liability department, 
Travelers Insurance Co., and before en- 
tering the service was in the actuarial 
department of the National Bureau of 
Casualty & Surety Underwriters for 
two years. 


Murphy To Be Guest of 
Nelson Rockefeller May 1 


Ray Murphy, assistant general man- 
ager, Association of Casualty & Surety 
Executives, who served as chairman of 
the foreign relations committee of the 
\merican Legion at its 1943 national 
convention, has given considerable time 
and study to strengthening U. S. rela- 
tions with South American countries. In 
recognition of his work, Mr. Murphy 
has been invited by Nelson A. Rocke 
feller, coordinator of Inter-American 
\ffairs, to attend a luncheon in Wash 
ington, ID. CC. May 1 to whieh Mr. 
Rockefeller has also invited Legion Na 
tional Commander Warren H. Atherton 
and other Legionnaires actively interest- 
ed in foreign relations 


ADDS TO CAPITAL, SURPLUS 


General ‘Tenaspestetion GS & & 
Strengthens Financial Setup; 1943 
Premium Volume $750,000 Ahead 
General Transportation Casualty & 
Surety of New York, which made an 
increase of $750,000 in premium volume 
last year, producing $2,943,933 in net 
premiums, has recently increased its 
capital to $800,000 and its surplus by 
$325,000, making that figure $883,176. 
These additional funds were — paid 
through the sale of 25,000 shares of 
stock, par value $10 a share at $23. 
This move is part of the company’s 

expansion program, 

Total admitted assets of the company 
at last year-end were $4,138,380, com- 
pared with $3,175,721 at the close of 
1942. Reserve i, losses and unearned 
premiums were $2,739,484, compared with 
$1,966,236. Since bancatien the company 
has paid dividends to policyholders of 
$750,464. 


W. D. Sked Transferred to 
RFC Rubber Reserve Co. 


Wilson TD. Sked, formerly with 
Marsh & McLennan, New York, who 
has been with the RFC in Washington 
since July, 1943, in its insurance section, 
has recently been transferred to the 
technical safety section of Rubber Re 
serve Co., a subsidiary of the RFC. In 
this post he is making studies of various 
plans, developing methods and equip- 
ment to eliminate personal injuries and 
thus conserve manpower. The transfer 
was made so as to coordinate more 
closely the activities of the RFC insur- 
ance section with its technical safety 
section. 


Travelers “Protection” Now 


Bi-Weekly To Save Paper 


“Protection,” the newsy house organ 
of the Travelers Insurance Co., which 
1as an unusually wide circulation among 
insurance peop le, and which is reputedly 
the oldest insurance company magazine 
in the business, has gone on a bi-weekly 
basis to conserve on paper. For many 
vears it has been a weekly publication. 

It started in 1865. 
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Heard Says Writing Power Breakdown 
Should Be Gauged by Public Interest 


The practical consequences of so “re- 
volutionary” a step as breaking down 
the barriers between the underwriting of 
fire and casualty and surety companies 
“Should be scrutinized and tested in the 
light of public interest,” said Manning W. 
Heard, vice president, Hartford Accident 
& Indemnity Co., at the annual meeting 
of the Nebraska Association of Insur- 
ance Agents at Lincoln, April 14. His 
subject was “Is It in the Public In- 
terest ?” 

Mr. Heard expressed confidence that 
the broad form committee appointed by 
Commissioner Charles F. J. Harrington 
of Massachusetts, president, National 
\ssociation of Insurance Commissioners, 
to explore this subject and make its 
recommendations, now assiduously en- 
gaged in the task, will so weigh the pub- 
lic interest aspects before sponsoring 
such a step. 

Proponents of this plan argue, he said, 
that it should be the ideal objective of 
the insurance industry to afford a policy- 
holder insurance against all of his in- 
surable hazards, other than life, under 
one policy written by the company; that 
if the law is changed so as to make this 
possible, insurance can be sold more 
easily by the agent, the policyholder will 
be afforded broader and more adequate 
protection for a premium which he can 
afford and thus the public interest will 
be served. 

Against Public Interest 

However, he took the position that, 
even assuming that this theory is not 
debatable, “if the American system of 
classification of underwriting powers is 
abandoned and companies are permitted 
to write all forms of insurance other 
than life, now or in the near future, 
without there having been proper prepa- 
ration in advance, all of us may well 
shudder at the probable adverse develop- 
ments which would be against the public 
interest.” 

Mr. Heard expressed his warnings as 
to any precipitate steps in the way of 
obliterating the present line of demarka- 
tion between the writing powers of 
classes of companies, in the form of 
questions as follows: 

“Would it be in the public interest to 
introduce hundreds of fire insurance 
companies without the necessary ex- 
perience or personnel into the casualty, 
fidelity and surety business, and simi- 
larly, a relatively large number of 
casualty and surety companies into the 
fire insurance business? I doubt it. 

Breakdown of Rating Structure 


“Would it be in the public interest to 
strengthen the position of the fleets of 
companies which now write the various 
classes of business involved? I doubt it. 

“Conversely, would it be in the public 
interest to place the smaller insurance 
companies throughout the country at a 
competitive disadvantage with the at- 
tendant possibilities involved? I doubt it. 

“Would it be in the public interest to 
see a virtual breakdown of established 
rating structure and its building anew 
even if by the provisions of law stability 
of premium rates could be maintained ? 
I doubt it. 

“Would it be in the public interest for 
the companies to be faced with the 
probable necessity of rearranging agency 
appointments and commissions? I doubt 
if. 


Security of Policyholders 
“Would it be in the public interest to 
take away from policyholders the se- 
curity they now have behind the sepa- 
rate policies issued by different com- 
panies covering their catastrophic ex- 





Agent Points Way to Serve 
Both Business and Public 


Mr. Heard closed his address with 
the following excerpt from a letter 
from an agent, who, he said, spoke in 
the interest of the business and of the 
public: 

“In my opinion there is no field in 
which cooperative planning would pay 
greater dividends than in stock insur- 
ance company-agency activity. I do not 
think I am being too critical when I 
say that stock insurance—companies and 
agents—is one of the most backward 
of the larger business groups in this 
respect. 

“Many companies are doing fine jobs, 

and there are some (and here I should 
like to substitute ‘many’) aggressive and 
intelligently run agencies. But for the 
larger problems requiring the joint and 
cooperative effort of companies and 
agents, little progress is being made. 
This is unfortunate because: defensively 
the need is terrific and, offensively, the 
opportunity is unlimited!” 
SRE A ARES AS AND TE AONE & EAEL ENE TDRSS OATES ESET 
posures, and in most instances reduce 
such security to the assets and surplus 
of a single company? I doubt it. 

“Ts there a real demand on the part 
of the insurance-buying public for in- 
surance against all insurable hazards 
other than life under one policy? I 
doubt it. So far as the companies in 
our own fleet are concerned, the only 
demand of this nature is limited to 
broader coverages within the sphere of 
the underwriting powers presently being 
exercised by the respective companies. 
This demand is being heeded as we are 
all constantly broadening our policies. 

“Would it be in the public interest to 
take such a revolutionary step during the 
war or the period of post-war readjust- 
ment? I doubt it. 

Requires Exploration 

“T do not mean by what I have said to 
express the definitive opinion that this 
step or one which goes part of the wav 
might not be in the public interest, but 
I do respectfully urge that if any such 
step is concluded to be in the public 
interest, it requires painstaking explora- 
tion and careful long-range planning, 
and with all due respect to the estimable 
gentlemen who may be proponents of 
the step, I also respectfully submit that 
a recommendation which favors that it 
he taken in the near future would be ill 
timed. 

“T offer the opinion that if the line 
of demarkation between the writing 
nowers of the classes of companies is 
clearly drawn and each class broadens 
its coverage within reasonable limits of 
the insurable hazards which it may in- 
sure, the public interest will be well 
served and protected. 

“In any case, however, if any law or 
amendment to the law is proposed which 
would authorize multiple underwriting 
powers or permit the exercise of such 
multinle powers to a limited extent, it 
would seem advisable that such law 
should by its own terms prohibit the 
exercise of such powers for a sufficient 
period of time after it becomes effective 
to permit to be made in an orderly man- 
ner such adjustments in the business as 
may prove necessary.” 

Speaks of SEUA Case 

Mr. Heard spoke of the case .of the 
Department of Justice against the 
South-Eastern Underwriters Association 
now before the Supreme Court of the 
United States and expressed the opinion 
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Hest in #* yao oa 


When Joseph Q. Dinkelwiffel was 
asked if Dewey would run for President, 
he said he thought he would, if he 
could get back from Manila Bay in 


time. 








* * * 


Edwin Lane, gent farmer from Red- 
ding, Conn. (we have always suspected 
he knows so little about farming he 
can’t tell one thing from an udder) was 
in a four-handed gin game recently. 
There were two women and two men 
playing. But the women were chattering 
so it was difficult for the men to play at 
the usual rate of speed. Ed said: “With 
all this talk, I feel we aren’t playing 
‘gin.’ It is ‘chin.’” Not bad, lad, say 
we. 

+ © > 

Ed (Duffy's) Gardner says Carol Lan- 
dis is so beautiful she is frail gossamer 
which should be placed high on a pedes- 
trian. 

x. eo Oe 

Now that winter is over (we hope) a 
young inventor comes forward with an 
idea to make Anti-Freeze. Hide her 
pajamas, he says. 

* * * 


Albert Mehrbach, Jr., one of Gerald 
A. Pru-bank’s brokerage-leather-wearer- 
outers, is about to go into the Navy. He 
plans tearing up his neckties and collars 
at a special neck-unveiling soon to take 
place. All are invited. 

* * * 


Charles (Perrin) Bellinger, in the 
midst of a serious telephone discussion 
with the writer, said suddenly, “Here’s 
one for the .column.” It was right on 
the subject of our talk, concerned two 
boys delegated to keep a_ stretch of 
lawn clear of trespassers. Later, thev 
exchanged experiences. One boy said, 
“When I told folks they’d have to get 
off the grass, they didn’t obey.” The 
other bov said: “When I asked them, 
they did.” 

a 


The difference between Red Riding 
Hood and a girl in Hollywood is that 
Red Riding Hood only had to worry 
about one wolf. 

x * x 


Jack (Radio) Haley says that with 
hotels so crowded these davs, he is sure 
in the future, bureaus will come with 
shorts, instead of drawers. 

* * 


In 1788, Poor Richard said: “After 
three days, men grow weary of a wench, 
a guest and weather rainy.” 


—MERVIN L, LANE. 





that the court, even though it disagrees 
with the doctrine of Paul v. Virginia, 
will recognize the force of precedent and 
maintain the status quo so far as the ap- 
plicability of the anti-trust acts is con- 
cerned. 

“Of course,” he said, “no one can 
prophesy the court’s decision, but T 
think, and I hope T am correct, it witll 
conclude that public interest dictates 
that the regulation of insurance should 
remain with the states unless Congress 
itself should deem otherwise. But even 
if IT am wrong and the court should 
strike down precedent, both agents and 
companies have an obligation to them- 
selves and to the public. No thought- 
less step should be taken—we should 
adapt ourselves to the new conditions in 
a manner that will justify the continued 
confidence of our millions of policy- 
holders. 

“We have a great business—we have 
earned an important place in the life of 
our country and we do a real service. 
There is every reason why we should 
protect it with courage and vigor. I for 
one do not believe that anyone, no 
matter how good his intentions, can do 
any better for our business than we can 
who have devoted our lives to it.” 


John J. Sullivan Goes With 
Fairfield & Ellis, Bosto- 


John J. Sullivan; since 1938 a produc- 
tion man in the Boston metropolitan d 
partment of the Massachusetts Bondin 
& Insurance Co., has joined the Bostcy 
general agency firm of Fairfield & E}!'; 
in a production capacity. 

Mr. Sullivan, a graduate of Boston 
College, entered the insurance business; 
at Boston in 1911 with the United States 
Fidelity & Guaranty Co. He was 
snecial agent for O’Neil & Parker for 
several years and in 1933, he became 
manager at Boston for the Stander 
Surety & Casualty Co. of New York, 
leaving that connection to join the 
Massachusetts Bonding. 





Minneapolis Election 


W. Max Creer of the American Sur- 
ety Co., has been re-elected president of 
the Surety Association of Minneapolis. 
Other officers are A. B. Lillejord, Em- 
ployers’ Liability, vice president; D. D. 
Templeton, Aetna Casualty & Surety, 
secretary, and Clifford Cedarleaf, New 
Amsterdam Casualty, treasurer. On the 
executive committee are Messrs. Creer 
and Lillejord, and J. H. Dale, Glens Falls 
Indemnity; H. R. Holker, Maryland 
sae and Ben Gates, Hartford A. 


George Summerhayes, Fidelity & 
Casualty, was a guest at the annual 
meeting. 





ROBINS ASSISTANT SECRETARY 





Indemnity Co. of North America Pro- 
motes Auto Superintendent to Suc- 
ceed the Late Thomas F. Cass 

John A. Diemand, president of the 
Indemnity Insurance Co. of North Am- 
erica, has announced the election of 
R. S. Robins as an assistant secretary 
of the company. He succeeds the late 
Thomas F. Cass. 

Mr. Robins began his insurance career 
in 1921 as an underwriter with the 
United States Fidelity & Guaranty Co. 
in Baltimore. Later, he became asso- 
ciated with the Metropolitan Casualty 
Insurance Co. of New York, as super- 
intendent of its automobile  depart- 
ment. He joined the Indemnity In- 
surance Co. of North America in 1930, 
as an underwriter in the automobile 
department, and shortly thereafter was 
made assistant superintendent. He be- 
came superintendent following the 
death of Mr. Cass. 

Mr. Robins is a graduate of the Balti- 
more Polytechnic Institute and studied 
at Johns Hopkins University, in Balti- 
more. 





JOINS MINNEAPOLIS AGENCY 


Claude D. Casey, for the past year 
branch manager at Minneapolis for the 
Bituminous Casualty Co., has resigned 
to become president and general mian- 
ager of Quincy Haas, Inc., Minneapolis 
general agency. He began his insurance 
career as an independent adjuster in 
Minneapolis, later following that work 
in Chicago and eastern cities, He re- 
turned to Minneapolis in 1937 ard 
joined the Bituminous Casualty as spe- 
cial agent, being made branch manager 
in 1943. He has been succeeded in that 
post by R. A. Kayser, who joined the 
Bituminous in 1938 as payroll aw/'itor 
and more recently has been sj cial 
agent, 


IOWA AGENCY 75 YEARS O}.D 


The Peters, Guiney agency is ob crv 
ing its diamond anniversary this year 
at Sioux City, Ja. The agency was 
started by E. C. Peters and H. C. Mc- 
Neil, in 1869. Present officers are_\\. l- 
Sloan, president; H. Gilbert Gu'ney, 
vice president; and H. H. Sarff, secre 
tary-treasurer. 

Some of the veteran companies i» the 
office include the Aetna, since 1893; Na 
tional Fire .of Hartford, 1888; Ficlity 
& Deposit, 1895; Home, Springfield, and 
Commercial Union. 
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The BEST THING a bulldog does is HANG ON! 
Once he gets hold of something, it’s mighty hard to 
make him let go! 


And that’s the lesson about War Bonds you can 
learn from him. Once you get hold of a War Bond, 
HANG ON TOIT for the full ten years of its life. 


There are at least two very good reasons why 
you should do this. One is a patriotic reason ... the 
other a personal reason. 


You buy War Bonds because you know Uncle 
Sam needs money to fight this war. And you want 
to put some of your money into the fight. But... if 
you don’t hang on to those War Bonds, your money 
isn’t going to stay in the battle. 


Another reason you buy War Bonds is because 


you want to set aside some money for your family’s 
future and yours. No one knows just what’s going to 
happen after the War. But the man with a fistful of 
War Bonds knows he'll have a roof over his head 
and 3 squares a day no matter what happens! 


War Bonds pay you back $4 for every $3 in 10 
years. But, if you don’t hang on to your Bonds for 
the full ten years, you don’t get the full face value, 
and... you won't have that money coming in later 
on when you may need it a lot worse than you need 
it today. 


So buy War Bonds... more and more War Bonds. 
And then keep them. You will find that War Bonds 
are very good things to have... and to hold! 


WAR BONDS to Have and to Hold 


The Treasury Department acknowledges with appreciation the publication of this message by 


THE EASTERN UNDERWRITER 
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Bad Business tor a Farmers Family / 


You remember Jim Reeves. Owned that prosper- 
ous farm off the main highway. 

Nice business Jim had. Built it up all himself. 

He knew how to get the most out of his land and 
his labor. 

Knew how to plow profits back into the land for 
larger and larger returns. 

Knew, too, how to tide himself over years of poor 
crops and low prices. 

Yes, he really was a good manager...as well as 
a good farmer. 

And a good father, too! 

He was going to provide carefully for his family’s 
future comfort...for the children’s education. 

As soon as he got around to it... 

Meantime, if anything “happened” to him, Helen 


could run the farm all right. 


e 
Weil, you know the story. It did “happen”...and 
cvents soon proved that Jim had overestimated his 
wife’s ability to take over. 
He had expected too much of Helen. 


i TWO WAYS TO BUILD FOR THE FUTURE—BUY WAR BONDS AND 


JOW THE EQUITABLE PLAN 
FOR THE BUSINESS OF FARMING 


OFFERED ONLY BY THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES, NEW YORK 


Not only was she handicapped by inexperience, 
but, she had the care of five young children and a 
household on her shoulders. 

As the farm’s income dropped, she piled up 
debts to pay for supplies and help, and suddenly 
found herself faced with a mortgage payment she 
couldn’t meet. 

She received only a fraction of the farm’s real 
value at the foreclosure sale. 

Too bad Jim didn’t arrange that “mortgage” and 
“emergency fund” insurance, as he had intended. 
It could have carried Helen over until the children 
were old enough to take a hand. 

It wasn’t the cost...an extra litter of pigs or a 
few hundred hens could have paid for it. 

He just didn’t get around to it... 


e e e 
To avoid Jim’s mistake...for your family’s sake 
and your own...why not send for and read THE 
EQUITABLE PLAN FOR THE BUSINESS OF 
FARMING. Its six basic considerations 
are listed. 










You are under no obligation if you send for this 
Plan. Simply fill in and mail us the coupon. 

These vital farm family matters are helpfully dis- 
cussed in “THE EQUITABLE PLAN FOR THE BUSINESS 
OF FARMING”: 


1. WHEN HARD CASH [5 NEEDED... for emergency expense, 
and to help the family over that crucial period of re- 
adjustment that follows the death of the farmer. 


2. SAFEGUARDS AGAINST MORTGAGE DEBT...shows how 
to avoid foreclosure, or provide for a “mortgage 
moratorium.” 


3. KEEPING HIRED HANDS ON THE JOB. The Plan a: ranges 
for the widow to pay the hired man’s wages when in- 
come is low, at least until the boys grow up. 


4. FUTURE SECURITY FOR THE PARTNER. The farmer car 
nicely arrange lifetime comfort .and security for his 
wife, instead of loading her with debts. 

5. PREPARING THE CHILDREN TO “CARRY ON”...)):0vid- 
ing money for the children’s education, whether the 

_ father lives or not. 
6. TAKING IT EASY in days to come... with the farmer's 


business protected, his family provided for, ind a 
monthly chec!: for himself. 


nenesq 





The Equitable Life Assurance Society of the United Sta! + 

393 Seventh Avenue, New York, 1,N.Y. (Dept. C-1/ 
Gentlemen: Without obligation on my part, 
please send me a copy of “The Equitable 
Plan For The Business Of Farming.” 
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One of a series of advertisements appearing in Farm Publications. 
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